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creased - GBsortunity 


UR Agents can sell policies on the annual 
premium plan, up to $3,000, to young men and 
young women as young as age 2—protective insurance 
and Educational and Business Start Endowment Insurance. 
This extension of the age limit for Ordinary Insurance down to 
age 2 helps our Agents considerably, and we have other advan- 
tages that help still more. We provide banking facilities for our Agents 
in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double In- 
demnity provisions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as may be 
desired. We issue policies with waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure males and 
females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for 
children as a side line, as long as your Company does 
not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 
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Every Home Owner 
Needs a Fyr-Fyter 


And almost every home owner knows 


he needs a Fyr-Fyter. Yet only a few have them 
—about one in a hundred. 


The others are waiting for a live insur- 
ance man to take their orders—will you take them? 


You are teaching fire prevention just as 
strongly as you teach fire protection. 


And we believe that you are as justly 


entitled to the profits on Fyr-Fyter as on insur- 
ance policies. 


Fyr-Fyter is the panic-proof one-quart 
extinguisher that combines exclusive features, 
making it safe, sure and efficient. 


Write for our proposition. Its a money-maker. 


The Fyr-Fyter Co. 


Dayton, Ohio 
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Part One 





H. N. KELSEY GETS THE 
LONDON & SCOTTISH 


Popular Underwriter Is Made 
United States Manager of Pro- 
gressive British Company 


HAS A SPLENDID RECORD 


Will Push for Business More Aggres- 
sively in This Country—Has 
Changed Its Name 


NEW YORK, Aug. 20—Horatio N. 
Kelsey has been appointed United 
States manager of the London & Scot- 
tish Assurance Corporation of London, 
the arrangement becoming operative as 
of Sept. 1. It is a case of a good man, 
and a first class company coming to- 
gether for their mutual benefit. Mr. 
Kelsey has an extended experience in 
fire underwriting circles and a success- 
ful managerial record, while the Lon- 
don & Scottish established in 1862, is 
one of the progressive corporations of 
Great Britain. 

Its authorized capital is £5,000,000 
of which £120,000 has been paid up. 
Its assets exceed £5,000,000. The 
company at home and in the colonies 
writes fire, life, marine and the general 
casualty lines. It has been represented 
in Canada since 1876, the late Lord’ 
Strathcona, serving for many years as 
chairman of its board in that country. 
In addition it has branch offices in In- 
dia, South Africa and Egypt, and is 
represented in other parts of the old 
world. 





Recently Changed Its Name 


The company until now has been 
known as the London & Lancashire 
Life & General Assurance, but changes 
its title to prevent confusion through 
similarity in name with the London & 
Lancashire Fire. It has been repre- 
sented in the United States since 1914 
by Edward E. Hall & Co. of New York 
City. Its business during the period 
while profitable has been limited, and 
the appointment of Mr. Kelsey is made 


for the purpose of operating upon 
broader lines. William Aenas Mackay, 
general manager of the London & 


Scottish, who has been in this coun- 
try for several weeks, formally an- 
nounced the new policy of the com- 
pany and the appointment of Mr. 
Kelsey today. 

Mr. Kelsey’s Career 


_ As a member of the Kelsey family 
tamous in fire underwriting annals, H. 
N. Kelsey for years traveled for the 
Norwich Union of the west, subse- 
quently he was western department 
manager of the Sun and the U. S. 
manager for the Hamburg-Bremen, a 
connection he was forced to relinquish 
with the entry of this country into the 
world war and the seizure of the United 
States property of the Hamburg- 
Bremen by the alien property cus- 
todian. He is highly popular with the 


MUCH FARM BUSINESS 
LITTLE MORAL HAZARD SEEN 


Companies Writing This Class Have 
Big Call for Short Term Grain 
Policies 


A farm underwriter stated the other 
day that for the time being it could de 
said that moral hazard is practically 
eliminated from writing this class ef 
business. Up to the time that the 
products of the farm took such a jump 
in price and the farms became un- 
usually profitable, moral hazard was a 
big factor in farm underwriting. It 
was easier for some farmers when 
they got in a pinch to sell out to the 
insurance companies than to pursue 
any other course. Nowadays the far- 
mer cannot afford to have a fire. 


Live Stock Moral Hazard 


This underwriter said that the only 
moral hazard now involving the farm 
risk is the farmer claiming that every 
time a member of his live stock herd 
dies, it was killed by lightning. Ac- 
cording to this underwriter, the farmer 
has no compunction of conscience in 
collecting from his fire insurance com- 
pany for the death of a cow or horse. 
He uses many subterfuges if necessary 
to deceive where an animal has died 
from natural causes. He related many 
incidents where live stock had been 
dragged out from the barn yard or 
stable along side a wire fence and an 
affidavit made that the animal met 
death during a storm. Outside of this 
the underwriter had little to complain 
of the farmer. 

Many farmers have increased their 
insurance since the rapid rise in values, 
but the companies as a whole are not 
encouraging putting on extra insurance 
as a general thing, feeling that it might 
be an unfortunate predicament for the 
companies if there should be a sharp 
slump in prices. 

Much Grain Insurance 


However, many farmers have taken 
out specific insurance on grain, hay 
and other products, running for a short 
term, say three months or more. The 
farmers have also been taking out in- 
surance covering growing grain and 
grain in shocks or stacks. By taking 
a short term pelicy, the premium is 
not so great and the farmer thus is 
amply protected. Keen farm solicitors 
have sold short term insurance to far- 
mers to great advantage and have in- 
creased the premium income materially 
because of it. Hay, for example, is 
very high priced. A farmer can pro- 
tect his crops against loss by fire and 
the solicitor is ready with his argu- 
ment to show the necessity of him do- 
ing so. At the present time the farm 
writing companies are getting many 
lines from farmers who are storing 
grain and furthermore, the country 
elevators are taking more insurance 
than ever before. - 








into the fire business will be welcomed 
by field men generally. He has a su- 
perior record, is a man of fine fiber 
and is an underwriter of splendid at- 


R. E. HALL ADVANCED 


LOCATES IN NEW YORK CITY 

Manager Western Loss Department of 

Continental Goes to Head Office 
as Assistant Secretary 


NEW YORK, Aug. 20— Henry 
Evans, president of the American 
Eagle, Continental and the Fidelity- 


Phenix, announces the appointment of 
R. E. Hall as assistant secretary of 
each of the companies, stationed at the 
main offices in New York. 

Mr. Hall has heretofore been man- 
ager of the loss department at the Con- 
tinental’s western office in Chicago. 
He has already entered upon his duties 
at New York where he will assist F. 
R. Millard, secretary in charge of loss 
work for the three companies. Mr. 
Millard will retain his always active su- 
pervision over the fire losses; while 
the miscellaneous loss work, which has 
undergone a manifold increase during 
the war, will hereafter come under Mr. 
Hall’s direct jurisdiction. 

Mr. Halls Career 


Mr. Hall has been with the Conti- 
nental’s western department for twenty 
years. A native of Wheeling, W. Va., 
where he practiced general law. After 
his graduation from the University of 
Virginia, Mr. Hall removed to Denver 
and entered insurance as special agent 
in the mountain field for the Commer- 
cial Union in order to familiarize him- 
self with the business, his first step 
toward practicing insurance law. After 
two years in the field he became law 
partner of Sylvester Williams at Den- 
ver. In 1899 he was made special ad- 
juster for the Continental; in 1906, 
when Mr. Millard was transferred to 
New York, Mr. Hall was advanced to 
be general adjuster for the western 
department and later was manager of 
the loss department at Chicago. 

T. C. Underwood Advanced 


T. C. Underwood has been advanced 
to succeed Mr. Hall at Chicago for 
the Continental. Mr. Underwood has 
been with the company for five years 
as special adjuster, operating mostly 
in Indiana and more recently in Mis- 
souri, but has worked throughout the 
west and is familiar with his new terri- 
tory. He was formerly a _ practicing 
lawyer and gained his first insurance 
experience with the Continental. 





Will Entertain Fire Marshals 


CLEVELAND, OHIO, Aug. 18.—Next 
Monday a number of fire marshals from 
different states will meet here on their 
way to the annual convention of the Fire 
Marshals’ Association of North America 
at Toronto, Canada, beginning August 26. 
There will be forty or fifty persons in 
all, as a number of the officers will be 
accompanied by their wives. 

The Fire Insurance Club of Cleveland 
has appointed a committee to co-operate 
with State Fire Marshal Fleming in en- 
tertaining them while here. They will 
make headquarters at Hotel Cleveland. 
They will be taken for an automobile trip 
and will be entertained at dinner at the 
Chamber of Commerce Club. They will 
go from here by boat to Buffalo and will 
probably make the remainder of the trip 
by way of Niagara Falls and through the 
gorge to Lewiston, where they will take 
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TEN PERCENT WAR TAX @ 
LIFTED IN THE,;WEST 


Surcharge Off Sept. 1 in All States 
Except Michigan, Indiana 
and Kentucky 


MUCH FEELING AROUSED 


State Insurance Commissioners Forced 
the Issue in the Face of Greatly 
Increased Expense 


The ten percent war tax surcharge 
will be lifted in all states in Western 
Union territory Sept. 1 with the ex- 
ception of Indiana, Kentucky and Mich- 
igan. 
court that involves the surcharge and 


In Michigan there is a case in 


in the other two states negotiations are 
being conducted with the state authori- 
ties which militate against the abroga- 
tion of the surcharge at this time. The 
various rating bureaus will notify the 
agents this week of the decision to re- 
move the surcharge so that September 
renewals can be arranged for. The 
Chicago Board held a meeting Tues- 
day and voted favorably on the action 
for Cook County. 


Harassed by State Officials 


The companies feel that inasmuch as 
the special insurance commissioners 
committee recommended the abroga- 
tion of the surcharge and there has 
been so much commotion aroused by 
the state authorities, it would be well 
to order its removal before embar- 
rassing complications set in. The 10 
percent war tax has been the object of 
state attack since the armistice was 
signed. The state rating boards and 
insurance commissioners held that it 
was a war measure pure and simple and 
that they permitted it because of the 
uncertain conditions during the war 
period. They admit that the companies 
were justified in collecting a surtax 
because the uncertainties were so great. 
Now that the war is over, they hold 
that loss conditions are normal and the 
10 percent surcharge is no longer 
needed. 


Companies’ Contention 


The companies have fought all along 
for the continuance of the surcharge 
on the ground that the conditions have 
not changed since it was levied but in 
fact have been aggravated by increas- 
ing prices. The companies point to 
their increasing expense ratios, which 
they can not hold down because of 
advancing salaries, greater cost of oper- 
ation, and prices of labor and materials 
used in adjusting and replacing de- 
stroyed property. They contend that 
the increase asked by the fire insurance 
companies is very small indeed in com- 
parison to the demands of all other 
activities. 

The question agitating the minds of 
all underwriters is what is the proper 
course to pursue now that the sur- 





a boat for Toronto. 
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LOSSES IN DETROIT 
AROUSE COMPANIES 


Numerous Serious Fires in Big 
Sprinklered Plants Show Need 
of Corrective Measures 


CITY IS PRODUCTION MAD 


Heavy Demand for Goods Has Made 
Increased Output First Consider- 
ation of Factory Owners 


As a result of the big loss to the 
sprinklered plant of the Wadsworth 
Manufacturing Co. at Detroit, it is felt 
that all of the large risks in that city 
should be subjected to a close investiga- 


tion. The experience in Detroit has 
been very unsatisfactory during the 
past year. Fires are occurring fre- 


quently in the best equipped plants in 
the city. The fire department does not 
seem to be able to cope with the situ- 
ation. Because of the recent experi- 
ence in Detroit, the companies have a 


feeling of uncertainty about all of the 
large risks in the city. 
Seeking Full Production 

Detroit is production mad. Every 
automobile factory or every manufac- 
turing concern allied with the auto- 
mobile business is from five or six 
months to a year and a half behind in 
orders. All of the manufacturing con- 
cerns in the city are straining every 
point to produce more and still more. 
Every known device for increasing the 
daily output is made use of. It has 
‘ceased to be a question of creating busi- 
ness with Detroit manufacturers. It 
is simply a case of producing goods; 
the market exists for every carload of 
goods that can be manufactured. 


Disregarding Fire Rules 


Under these circumstances, Detroit 
manufacturers are not giving much at- 
tention to fire prevention and inspec- 
tion. All rules that were regarded 
during normal times are brushed aside 
now as nonessential and obstacles in 
the time of big production. The warn- 
ings of fire prevention inspectors and 
engineers are not heeded. If it is nec- 
essary to build a wooden addition to 
a plant, the wooden addition is built. 
The fact that it endangers the entire 
plant from a conflagration standpoint 
does not enter into the case. Efficiency 
and production managers are on the 
job. It is their task to speed up all 
branches of the factory. Fire preven- 
tion does not walk hand ir hand with 
feverish production. 


Small Hope for Improvement 


So long as there is such a strong 
demand for the goods manutactured 
by Detroit plants, there is little hope 
of an improvement in the situation. It 
is quite evident that factories will con- 
tinue to produce goods in the largest 
possible quantities; will continue to 
store all kinds of raw materials in and 
about the premises; will continue to 
erect flimsy and hazardous unsprink- 
lered additions to sprinklered plants 
without notifying the companies carry- 
ing the risk; will continue to store the 
finished product in and about the plant 
without regard to the fire hazard, and 
will continue to do numerous other 
things that make of a desirable sprink- 
gg risk a highly hazardous omnibus 
ine. 

Theory of Fire Department 

This in itself constitutes sufficient 
reason for the companies reducing 
lines on the big plants in Detroit. Ac- 
tion has already been taken by a num- 
ber. But in addition to the «physical 








USING AIRPLANES IN 








PATROLLING FOREST 














MILWAUKEE, WIS., Aug. 20—The 
airplane system of fire prevention and 
fire protection of the forests of North- 
ern Wisconsin, which was employed for 
three years prior to this country’s par- 
ticipation in the world war, is declared 
by W. E. Barber, chairman of the state 
conservation commission, to be un- 
equalled in efficiency. During the pe- 
riod in which airplane protection was 
employed not a single fire of serious 
consequence occurred. Mr. Barber 
says: 

“We used airplanes in the forestry 
division during 1914, 1915 and 1916 and 
found it to be the very best, easiest 
and quickest method of locating fires,” 
Barber says. “The reason the service 
was discontinued was because the avi- 
ator who owned the machine left Wis- 
consin to take up his residence in an- 
other state. He was located at Trout 
Lake, Vilas county, for the three years 
“He made three flights daily during 
the summer and was able to locate the 
smallest fire and communicate immedi- 
ately to the fire wardens, able to re- 


spond quickly with automobiles and mo- 
torcycles and extinguish the fire before 
it had made headway. 

“During the three years the airplanes 
were in service Wisconsim did not have 
a single forest fire of serious conse- 
quence. We believe there is no system 
of fire protection offered equaling the 
airplane system. One aviator with his 
machine can do the patrol! duty where 
it would require many men under the 
conservation tower system.” 
Pennsylvania advocates of the air- 
plane believe at least one or more air- 
planes will be authorized at a future 
session of the legislature, as an experi- 
ment. 

Minnesota is discussing the use of 
planes and British Columbia, with miles 
upon miles of .forest, recently pur- 
chased an $80,000 plane. On the first 
trip the machine’s motor became de- 
tached and the aviator dropped through 
a roof in Vancouver. 

Massachusetts has the same plan for 
fighting fires now in operation in Wis- 
consin, but the question of airplanes 
has been taken up by the forestry divi- 
sion. 








are now convinced that the Detroit 
fire department is operating on the 
wrong theory. It seems to be the plan 
of the department to make the biggest 
effort to confine a fire to the risk in 
which it originates. 

If the department arrives on the scene 
and succeeds in holding the fire, and not 
allowing it to spread to adjoining risks, 
it seems well satisfied. The idea of 
quickly putting the fire out does not 
seem to be given very much thought. 
The whole effort of the department is 
directed merely toward holding the blaze 
within the building in which it orig- 
inates. In the case of a sprinklered 
risk this usually means a 60 to 75 per- 
cent loss. So long as the fire department 
is able to do only this much the com- 
panies may expect heavy losses in De- 
troit. 

Influenced by Labor? 


An underwriter, in commenting upon 
industrial conditions in Detroit, said 
the other day, “I am beginning to won- 
der whether or not the labor situation in 
Detroit has anything to do with the 
heavy loss record there. Detroit is an 
open shop towm The unions are not 
strong there. Anyone can get a job in 
Detroit, who is able to turn out the 
work. As a result of this, a rather 
undesirable class of laboring people has 
been attracted to the town. Detroit is 
full of agitators and trouble makers. 
The unions are constantly attempting to 
organize the big shops, but without 
much success. Outside organizers are 
stirring up as much trouble in the De- 
troit plants as possible. I have an idea 
that this accounts for some of the mys- 
terious fires that have been occurring 
there. In Cleveland, exactly the oppo- 
site is true. Cleveland is a union town 
from start to finish. Outsiders have no 
chance for jobs there. All during the 
war and in the past six months or So, 
there have been no big losses reported 
from Cleveland. During the time of 
heavy production, the fire insurance ex- 
perience in Cleveland was good.” 


TEN PERCENT WAR TAX 
LIFTED IN THE WEST 


(CONTINUED FROM PAGE 1) 


charge will be taken off. They realize 
that the conditions that are confront- 
ing them will be more or less perma- 
nent. Prices will not sag back to where 
they were before the war. From indi- 
cations it would seem that present 
values will remain where they are for 
some years to come. Labor is demand- 
ing higher wages, material men are ex- 
acting more, and price advances are 





‘make up the deficit in the nortoriously 
unprofitable ones. 
. Unprofitable Sections 


While temporary changes are found in 
some of the southern states for the bet- 
ter, yet it is the growing opinion that 
sharp advances are needed all through 
the belt. States like Missouri, Kentucky, 
Oklahoma, Michigan and Tennessee have 
been unprofitable to the companies. Min- 
nesota has also crawled into the high 
ratio column. Companies feel that they 
e annot go to Ohio, Wisconsin, Illinois, 
Iowa, Colorado and other low loss ratio 
states and collect funds to be thrown 
into the big loss producing common- 
wealths. There are certain states that 
continue year after year to be unprofit- 
able. There may have been temporary 
improvement in the last year or so, but 
companies are doubtful whether this will 
continue. Companies have a large vol- 
,ume of business owing to increased 
‘values and while this year so far has 
been a good one, the question is, how 
long will it continue. 


Unprofitable Classes 


There are certain classes of business 
that need attention. They have been 
\showing a deficit right along. It would 
1seem, therefore, that now is the time to 
take up the rate situation and deal with 
‘it in a businesslike way, forcing the 
issue in states which are unprofitable, 
at any cost. 

! The elimination of the 10 percent sur- 
charge wipes the profit out of fire insur- 
ance. Last year had it not been for the 
surcharge the companies would not have 
made any money. Fire insurance com- 
panies have been figuring on the 10 per- 
!cent extra to see them through comfort- 
‘ably, but with the abrogation of this 
charge, the situation with some com- 
panies becomes serious. This is partic- 
ularly true because of the extraordinary 
burdens that are resting upon insurance 
carriers at this time. ‘Prices are higher, 
larger salaries must be paid, and cost of 
property replacement is mounting all 
along the line. Already the reinsurance 
market has been revived and it is stated 
that three or four companies in view of 
the decision as to the surcharge are 
seeking to get in out of the storm. 

MEETING IN THE EAST 

NEW YORK, Aug. 20—A meeting 
to consider the surcharge situation 
throughout the country is now in ses- 
sion in this city. Company executives 
in attendance include Vice-President 
Ludlum, Home; President Smith, Na- 
tional of Hartford; President Dunham, 
Firemen’s of Newark; Vice-President 
Catlin, of North America; Vice-Presi- 
dent Lovejoy, Phoenix of Hartford; 
Vice-President Bartow, Queen; Assis- 





the order of the day. 

The farsighted insurance men feel 
that now is the time to take up the 
situation in a logical and scientific way. 
There are sections of the country and 
states that have been notoriously un- 
profitable for many years. There is no 
longer any good reason in calling on 





aspects of the case, many underwriters 





tant Manager Packer, London Assur- 
ance; Southern Manager Prescott, 
Hartford, and Southern Manager Tup- 
per of the Queen. 
That rating organizations be advised 
to discontinue the 10 percent surcharge 
as of Sept. 1 is the substance of the reso- 
lutions adopted by the National Board 
(CONTINUED ON PAGE 23) 


CINCINNATI FIELD AND 
THE TOBACCO MARKET 


Bumper Crop Is in Sight Which 
Will Call for Much 
Insurance 


LOSS RATIO IS HEAVY 


Local Agents Find That Lines Are Not 
as Satisfactory to Handle as 
Whisky 


CINCINNATI, O., Aug. 20—To- 
bacco underwriting can never take the 
place of whisky in Cincinnati territory 
—or in any other for that matter—but 
nevertheless, the tobacco business is 
looking up. Underwriters in Cincinnati 
and the Kentucky cities across the 
river are glad to see it, in view of the 
tremendous loss of income they face— 
and some of them have incurred—ow- 
ing to the loss of whisky business. 
There are several factors which make 
tobacco business much less desirable 
than whisky business. It lacks the 
stability of whisky, production of which 
was fairly constant, with values fairly 
stabilized. Tobacco varies from lean 
to fat years, with respect to volume, 
and from abnormally high to abnor- 
mally low prices. Prices have been very 
high since the beginning of the war, 
but this year, with an enormous crop 
in prospect, they probably will be some 
somewhat lower than last year. 


Loss Ratios Vary 


Loss ratios also differ widely. In 
whiskey, at least so long as it was in 
first hands or in government ware- 
houses, the loss ratio has been so low 
as to be fairly negligible. Both the in- 
herent and the moral hazard were al- 
most wholly lacking. 

Tobacco, on the other hand, involves 
inherent hazards from the field to the 
factory and the moral hazard is al- 
ways present. The loss ratio is high 
under the most favorable conditions, 
and in what is known as “outside to- 
bacco”—that is, tobacco in barns and 
in country warehouses and rehandling 
depots—it frequently ranges from 75 
to 80 percent. 

Therefore the bed of the tobacco un- 
derwriter is not altogether one of roses. 


Cincinnati Lost the Business 


The business got away from Cin- 
cinnati a number of years ago, because 
the local tobacco handlers refused to 
develop it. Physical conditions for 
handling the material are not good in 
Cincinnati, but are excellent in Coving- 
ton, just across the river. Cincinnati 
capital refused to cross the river to 
handle the product, even though that 
would have made this city the market 
center for the.industry in a number of 
states. 

As the result, warehouses were es- 
tablished up the river, down the river 
and far back in the Kentucky growing 
districts, and these gathered in the 
crops while Cincinnati warehouses 
stagnated and diminished until only 
one was left. Even Ohio tobacco, ot 
which a vast amount is raised, went to 
Kentucky warehouses. With the de- 
cadence of the tobacco business, to- 
bacco underwriting all but disappeared, 
except as relatively small amounts 0! 
insurance were brokered from other 
points. 

Turn in the Tide 

Now is the turn of the tide. Last 
year the Kenton Tobacco Warehouse 
Company rented an old building 1 
Covington and established a loose-leai 
warehouse. Now the same company, 

(CONTINUED ON PAGE 3) 
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SAY UNIFORM PRACTICE 
ON WHISKY IS FUTILE 


Some of the Problems That Are 
Now Confronting the 
Companies 


VIEWS OF AGENTS GIVEN 


If Inhibition Is Lifted the Situation 
Will Be Greatly Simplified for 
the Owners 


CINCINNATI, O., Aug. 20.—Agents 
writing whisky business in and around 
Cincinnati regard the discussions 
among the companies as to the estab- 
lishment of uniform practice with re- 
spect to renewals as futile. Opinions 
differ as to conditions in detail so far 
as whisky coverage is concerned, but 
there is unanimity of opinion that con- 
ditions as a whole are so chaotic, and 
company policies are so divergent, that 
there is no middle ground on which uni- 
form company action could be taken. 
Some of them, in fact, take the attitude 
that there should be no uniformity of 


action; that each company should out- 
line and conform to its own practice, 
as may seem best to meet its own re- 
quirements. 


Situation in Brief 


In brief, the whisky insurance situa- 
tion is this: 

There is no new business. 

Renewals are falling off. 

There are no cancellations. 

Re-insurance has been virtually elim- 
inated. 


There are four agencies in Cincinnat: 
territory—two in Cincinnati and two in 
Covington (Ky.)—which have written 
the bulk of whisky coverage in this 
vicinity, which means in Kentucky and 
in southwestern Ohio. When the ban 
was put on liquor in Ohio, late in May, 
there were only six small distilleries 
operating in the state; all in the Cin- 
cinnati district. Whisky underwriting, 
therefore, emanated almost entirely 
from Kentucky. 


Value Is Problematical 


These leaders in writing whisky cov- 
erage are considerably at variance as to 
the amount of whisky at present in stor- 
age in the territory. The lowest esti- 
mate is 50,000,000 gallons; the highest 
80,000,000 gallons. What value to put on 
this stock is problematical. One com- 
pany, which had been carrying heavy 
lines, wrote to its agent in Covington, 
with the advent of prohibition, and can- 
celled all its whisky policies, on the 
ground that as whisky had become il- 
legal and contraband, it had no value 
whatever, and the company would no 
longer cover it. 

But this was an extreme case. There 
are a few companies which have taken 
the ground that as the whisky traffic is 
illegal, it is a nice legal question as to 
whether whisky is contraband, and in 
consequence they will not renew exist- 
ing policies. With the exception of the 
company alluded to, there have been no 
cancellations on this account; nor, in 
fact, any cancellations by companies ex- 
cept as the impossibility of getting re- 
insurance has made it necessary to re- 
duce amounts at risk to net lines. 


Attitude of Assured 


The whisky men themselves are con- 
forming closely to company attitude. 
They are not cancelling any of their 
policies, but on the other hand, many of 
them are not being renewed as they ex- 
pire. Owners apparently have taken the 
position that as there is no moral hazard 
in government warehouses, and no in- 
herent hazard exists, especially since the 
new government order requiring a spe- 
cial type of enclosed lantern for sole use 








POLICY CONDITIONS SHOULD BE WATCHED 














ERMAN L. EKERN, counsel for 
the National Association of Mutual 
Insurance Companies, calls attention to 
a recent decision in Kansas that is of 
great importance to farmers and others 
who keep. their automobiles in build- 
ings and who have not had their fire 
policies endorsed to permit the storage 
of gasoline on the premises. This 
decision especially applies to the old 
New York standard form of policy. 
Mr. Ekern urges that the insurance 
commissioners’ standard fire policy be 
adopted as soon as possible as it re- 
moves objectionable features of this 
kind. Mr. Ekern refers to the Kansas 
decision as follows: 


Insurance Is Void 


In the case of Chas. L. Morgan vs. 
Germania Fire et al., 179 S. W. 330, de- 
cided March 8, 1919, the Supreme Court 
of Kansas reversed a judgment in favor 
of the insured and decided in favor of 
the insurance companies. 

The insured, Chas. L. Morgan, kept his 
automobile in his barn for two or three 
months, but it was not in the barn the 
night of the fire. The automobile or-- 
dinarily had from three to ten gallons of 
gasolene. Each of the two policies pro- 
vided that “it shall be void if the in- 
sured now has, or if ... there be kept, 
used, or allowed, upon the _ described 
premises, gasolene or petroleum or any 
other products of greater inflammability 
than kerosene oil.” 


In deciding against the insured the 
court said: 

7 . That the contract was not to 
insure a feed barn in which a car with 
a tank of gasolene should be kept or 
stored, but one free from such inflam- 
mable stuff. The plaintiff should have 
kept his contract or had endorsed thereon 
consent to keep his car in the building.” 


Automobile Not in Barn 


It will be noted that the policy is held 
void, though the automobile was not in 
the barn at the time of the fire and hence 
could not then have increased the hazard 
or contributed to the loss. It follows 
that companies can defeat a recovery 
whenever at any time since the issue 
of the policy any provision of the policy 
has been violated without regard to the 
absence of any added hazard or the lapse 
of time since the violation. 

This case is only a striking illustration 
of what may happen under the old form 
of the New York standard fire insurance 
policy. The only protection the insured 
can have where this policy is used is to 
have attached to his policy an endorse- 
ment waiving the provision. 
Fortunately the state insurance com- 
missioners recognized this injustice in 
the recent framing of a commissioners’ 
standard fire policy. Under this policy 
the insurance company can not avoid 
payment for violation of a provision of 
the policy unless it continues to the time 
of the fire. This new form of policy has 
been adopted in New York, Michigan, 
Pennsylvania, Wisconsin and a number 
of other states. 








k necessity for them to take on the added 
‘expense of insurance. 

One of the large writers of whisky 
coverage said today that he had been 
‘writing the business for 32 years, and 
,during much of the time in enormous 
(quantities, but that he had never had a 
loss until the recent Green River loss, 
still unadjudicated. His loss ratio for 
the period, he said, was less than one- 
‘twentieth of 1 percent. “If there is any 
other class of ‘preferred’ business that 
can compare with this,” he added, “I 
want to know what it is and where it is.” 


Ban May Be Lifted 


Whisky men are living in hope that 
'as the army will be completely demobil- 
ized by October, the President will lift 
‘the ban on whisky until the coming in 
'of constitutional prohibition. The un- 
derwriter who estimated the existing 
‘crop of Kentucky whisky at 50,000,000 
‘gallons expressed the opinion that if the 
ban is lifted, the owners can move it all 
into consumers’ hands during the holi- 
‘days. The propounder of the 80,000,000- 
tgallon estimate said it could all be 
‘moved in less than three months. 

If the ban is lifted it will mean a 
spurt of very active business for the 
writers of whisky coverage before the 
final death of the business in January; 
(in all probability, a tremendous volume, 
(for most of the liquor will change hands 
several times before it finally goes into 
the hands of the ultimate consumer. That 
would mean the sudden setting in of 
‘rigor mortis instead of the lingering 
death of the present situation. 


Should Give Owners a Chance 


These underwriters also are a unit in 
saying that the government should lift 
‘the present inhibition and give the 
whisky owners a chance. They point 
out, first, that the government will get 
$6.40 in revenue on each and every gal- 
lon of it, which would mean from $320,- 
000,000 to $512,000,000 on Kentucky 
‘whisky alone; and the government cer- 
tainly needs the money. 

Second, that the financial salvation of 
‘many of the owners of these stocks de- 
‘pends on their being allowed to move 
‘them. 

Third, that permission to export, under 
present regulations, is of value only to 
the owners of large lots. The man with 
a few hundred or even a few thousand 
barrels is not in position to go to the 
expense of forming an export connection 
for the purpose of marketing his small 
lot; and on the other hand, he cannot 
sell it to the man with export connec- 
tions established without committing an 
illegal act. 

Peoria Has Advantage 
The Peoria district distillers of spirits 


and high wines, they say, have an ad- 
vantage over owners of Kentucky whis- 





in the warehouses, there is virtually no 





products and redistill them as alcohol at 
a large profit at the present market for 
alcohol; but that cannot be done at a 
profit with whisky. 

For all these reasons, they say, whisky 
should be re-established as a commodity 
of legitimate traffic until constitutional 
prohibition comes in. This would relieve 
the financial stress of the owners, give 
the government a vast sum of much 
needed revenue and for the time being 
would add greatly to the prosperity of 
the underwriters, while at the same time 
clearing up the situation so that once 
prohibition became permanently effective 
there would be no whisky problem re- 
‘maining. 


CINCINNATI FIELD AND 
THE TOBACCO MARKET 


(CONTINUED FROM PAGE 2) 


in which Cincinnati capital is largely 
interested, is building a fine large ware- 
house in that city, and expects to keep 
both of them full during the coming 
crop season. The company has many 
contracts with farmers to grow speci- 
fied acreage; has a full force of field 
men out buying crops, and will get a 
large part of the Ohio crop as well. 

In addition, a large farmers’ coop- 
erative warehouse is being built at 
Walton, 30 miles out on the Kentucky 
Central, a point directly tributary to 
Cincinnati. 

A bumper crop is promised through- 
out the territory, except in northern 
Kentucky, amd if that has a good rain 
within 10 days it will measure up to the 
rest. With these conditions and pos- 
sibilities in view, much tobacco busi- 
ness is in sight for the underwriters. 








Cancelling Sisal Lines 


Smyth, Sanford & Gerard, the brokers 
handling the insurance line of the Com- 
mission Reguladora, are now canceling a 
large amount of insurance on sisal in 
warehouse for the reason that the com- 
mission has sold the fibre to manufac- 
turers. Recent sales amount to 160,000 
bales. This is the season at which man- 
ufacturers make purchases and the ma- 
jority of the sisal in the country is now 
coming under the protection of manu- 
facturers general’ form. 


Will Open Two Branches 


General Manager Mariner of the West- 
ern Adjustment will open branch offices 
‘at Peoria, Ill., and Marquette, Mich., for 
the company as soon as he can secure 






LOUISVILLE AGENTS 
PREPARE FOR RALLY 


Local Arrangements Are Being 
Made for the Big Annual Con- 
vention in October 


ENTERTAINMENT FEATURE 


Local Committees Expect 1,200 to 1,500 
Members at Agents’ National 
Gathering 


LOUISVILLE, KY., Aug. 19—Mem- 
bers of the local committees in charge 
of the arrangements for the twenty- 
fourth annual convention of the Na- 
tional Association of Insurance Agents, 
to be held in Louisville, Oct. 15, 16 and 
17, are expecting 1,200 to 1,500 mem- 
ders to be present at the convention, 
which promises to be one of the most 
interesting in the history of the asso- 
ciation. In addition to the members 
of the association, a large number of 
company officials and others interested 
in association work are expected to at- 
tend the meeting. 


Hotel Accommodations for All. 


Louisville is well supplied with ho- 
tels and prospective convention visitors 
are assured that they need not have 
any fears in regard to securing accom- 
modations, but they are advised that 
in order to get the most desirable 
rooms it would probably be wise to 
make reservations early. All reserva- 
tions should be made through the chair- 
man of the hotel committee, J. H. 
Dickey, 342 West Main street. J. M. 
Hennessy, 84 Todd building, chairman 
of the office and registration commit- 
tee, will keep a record of reservations, 
so that any visiting member can easily 
locate any other members. The con- 
vention sessions will be held at the 
Seelbach hotel. 


Arranging Good Entertainment 


The reputation of Louisville and 
Kentucky hospitality will be fully 
maintained during the convention. Not 
only the members of the Louisville 
Board of Fire Underwriters, which has 
general charge of the convention plans, 
but also all agents in the city will en- 
deavor to see that every visitor has 
an enjoyable time. The entertainment 
committee has not yet completed the 
entertainment program, but it promises 
co be most interesting. 

There are many places of interest 
near Louisville which visiting mem- 
bers will doubtless want to see, in- 
cluding the Mammoth Cave, the Blue 
Grass region of Kentucky, the birth- 
places of Abraham Lincoln, Jefferson 
Davis and Zachary Taylor and the 
home of Stevens Collins Foster, who 


wrote “My Old Kentucky Home.” 
There are also many ex-homes of 
John Barleycorn, who departed this 


life July 1, which may be of interest to 
many of the visitors. 


Committees Are Named 


The Louisville Board has appointed 
A. G. Chapman as general chairman 
of committees, and he has named chair- 
man of the various convention com- 
mittees as follows: Hotel, John H. 
Dickey; finance, E. S. Tachau; enter- 
tainment, C. D. Harris; program, T. C. 
Timberlake; badges, Austin B. Kin- 
nard; publicity, John J. McHenry: 
souvenirs, Frank H. Brown; office and 
registration, John M. Hennessy. 


The Reinsurance Corporation has been 
registered at London with an authorized 
capital of £500,000. It is to be closely as- 








kies because they can denaturize their 


satisfactory managers. 


sociated with the Yorkshire. 
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PROGRAM ANNOUNCED 
| i COMMISSIONERS’ CONVENTION 
ee 


Insurance Supervising Officials Will 
Hold Their Annual Meeting at 
Hartford Next Month 


The 50th session of the National 
Convention of Insurance Commission- 
' ers will be held at Hartford, Conn., 
: Sept. 9-12. The program for the meet- 
r ing is as follows: 


TUESDAY, SEPT. 9 
10 a. m. 


Meeting called to order. 

Address of Welcome—Marcus H. Hol- 
comb, governor of Connecticut, and Rich- 
ard J. Kinselia, mayor of Hartford. 

Response—Joseph G. Brown, first vice- 
president. 

President’s Address—C. W. 
Colorado, president. 

Call of Committees. 


Tuesday, 1:30 p. m. 


“Fire Insurance Problems,” James R. 
Young, North Carolina. 

Discussion—A. L. Harty, Missouri; 
F. H. Ellsworth, Michigan, and John S. 
Darst, West Virginiar 

“Adjustment of Fire Losses and Pay- 
ment Thereof’—G, Waldon Smith, Maine. 

Discussion—Frank L. Travis, Kansas; 
Clarence F. Thomas, Kentucky, and W. 
N. Van Camp, South Dakota. 


Tuesday, 4 p. m. 


Automobile ride to New Haven for tour 
of city; thence to Hotel Momauguin at 
Cosey Beach, where a “Shore” dinner will 
be served on arrival to the members of 
the convention and their guests, includ- 
ing the ladies. 


WEDNESDAY, SEPT. 10 
10 a. m. 

Communications and reports. 

“Should the Gain and Loss Exhibit of 
Life Insurance Companies Be Revised?’ 
—Roy A. Wheeler, actuary, Massachu- 
setts department. 

Discussion—J. F. Williams, actuary, 
Tennessee department; Thos. F. Tarbell, 
actuary, Connecticut department, and 
A. M. Haight, actuary, Iowa department. 

“What Mortality Tables Should Be 
Used for Annuities.”—L. A. Anderson, ac- 
tuary, Wisconsin department. 

Discussion—Walter Robinson, actuary, 
Ohio department; B. S. Beecher, actuary, 
Rhode Island department; Mrs. D. 
Rolph, actuary, Colorado department. 

“The Proper Basis of Reserves for 
Sub-Standard Risks in Life Insurance’’— 
R. E. Ankers, actuary, Virginia depart- 
ment. 

Discussion—C. G. Smith, actuary, New 





Fairchild, 











Illinois department, and Capt. E. T. Burr. 
actuary, North Carolina department. 


Wednesday, 2 p. m. 


Golf tournament (play to begin at 2 
o'clock). Those who do not play golf 
will be taken on an automobile ride. At 
7 o’clock a buffet supper will be served 
at Hartford Golf Club, for ladies and 
gentlemen. 


Wednesday, 8:30 p. m. 


Communications and reports. 

“Fraternal Insurance’—T. M. Henry, 
Mississippi. 

Discussion—W. R. Hyatt, Idaho; Plat% 
Whitman, Wisconsin, and Wm. A. Mc- 
Swain, South Carolina. 

“Should Automobile Rates Per Car Be 








ered by the Same Policy?”’—John B. San- 
born, Minnesota. . 
Discussion—John J. Donahue, New 
Hampshire; Thos. J. Keating, Maryland, 
and Thos. B. Donaldson, Pennsylvania. 


THURSDAY, SEPT. 11 








10 a. m. 
“Wet vs. Dry: What the Statistics of 
! Life Insurance Companies Show”’—Arthur 


Cc. Savage, Iowa. 

Discussion—Otto L. Klauss, Indiana; 
Lewis A. Griffith. District of Columbia, 
and Bruce T. Bullion, Arkansas. 

The Extension of the Business 6of 
American Insurance Companies Into For- 
eign Countries’—Wm. H. Hotchkiss, for- 
mer superintendent of insurance of New 
| York. 

Discussion—A,. I. Vorys, former super- 
intendent of insurance of Ohio and presi- 
dent of the Convention in 1903, and Frank 
H. Hardison, former insurance commis- 
sioner of Massachusetts and president of 
| the Convention in 1913. 


| 
ASST. MANAGER |}| 





CO-MANAGERS 


Thursday, 2 p. m. 


“The Effect of Influenza on Insurance” 
—Burton Mansfield, Connecticut. 
Discussion—Fred Potter, Illinois; 
R. S. Wells, Utah, and W. B. Eastman, 
| Nebraska. 
“Reciprocal Insurance’—J. C. Luning, 
Florida. 



































Diseussion—A. L. Welch, Oklahoma; 


Less Where Two or More Cars are Cov-" 





M. ! 
i 


York department; James Fairlie, actuary. | 


MAY INVADE THE EAST 


ee 


PLANS OF PRINTING COMPANY 





W. L. Lerch and J. B. Gray in New 
York Talking Over Expansion 
of Chicago Concern 





NEW YORK, Aug. 20—W. L. Lerch, 
associate western manager of the Great 
American, and J. B. Gray, general man- 
ager of the Uniform Printing & Supply 
Company, are in New York arranging 
for an extension of the printing serv- 
ice of the corporation to the east. It 
is probable that Eastern Union com- 
panies will subscribe to stock of the 
enterprise, and have a_ considerable 
part of their printing done by it. The 
operation of the company in the west 
has been highly satisfactory, and man- 
aging underwriters in this territory feel 
that similar results could be secured 
in the .east. 





Insurance Stocks 
NEW YORK FIRE 


Net 
book 
value 
Dec. Last 
Companies. 31,’18. Bid. Ask. sale. 
Amer. Alliance ..... 204 245 255 250 
STEW? oc aie esti ole. re 168 85 100 102 
Continental ........ 202 288 300 296 
Fid.-Phenix ........ 341 510 ... 510 
Great Amer. ....... 300 404 410 406 
Glens Falls ........ 609 750 850 800 
Globe & Rut........ 1,360 900 ... Ree 
Hlanover ......-.e6 164 165 175 170 
TEOUBC oc oASis 4 0 b.ciowiae 354 560 570 560 
Nat’] Liberty ...... 379 310 330 320 
DUIBOOED,  6s-0-5 oss eco 412 385 410 400 
North River ........ 334 175... ices 
MOREE OC. 5:0) 9. 515, 5: 9:50 3.00 219 180 240 220 
| Stuyvesant ......... 117 50 90 75 
| United States ...... 245 260... ee 
| Westchester ........ 234 370 390 380 
| CASUALTY AND SURETY STOCKS 
| Amer. Surety ...... 114 140 145 140 
!Fidelity & Cas...... 354 425 515 450 
| National Surety .... 200 245 255 245 
U S. Casualty....... 350 ... 200 205 
Fidelity & D........ 160 120... 120 
Maryland Cas. ...... 203 99 ... 99% 
,U. S. Fid. & G....... 131 140 140 
| PHILADELPHIA COMPANIES 
Companies Par Sales 
Pe PTT COTE 10 23% 
Fire Association ..........-+6. 50 320 
PEATNOUED. Ghs.clorsals oe eae ainhe orse 25 92 
MOO UNTIOG, no foo seis oie n0ye0 0 elsree go's ai eie'e 100 125 
GAPE IBS os occas 6 se renee 100 236 
North AMeCPICA «6.6660 Fens 10 31 
Stabe OF PONR.. ... 06s sccs cess 100 80% 
TLAUMDOCPINON’S: 2 605.5 c i cees cece 25 100 
fPRGCHAMICS. 5.6 cccpscis 6 's6o eee ws - 26 % 
| Pennsylvania Fire ........... 100 i 
People’s National .........-.- 25 19% 
PLOMEMGS: ccc sinseiccsseeecnwe 50 60% 
United Firemen’s ............ 10 12% 
HARTFORD, CONN. 
Bid Asked 
Pe MINORS Sig. fo vite reais vars acote nancies 420 430 
BUTOMODIG 66.652.cc ct cece ses oe. 3825 
Hartford Fire ........-..++6. 540 550 
(Phoenix ..... er en ee er 470 480 
[Mattenel Hive. ...66ssswsews ss 405... 
MIOUTIGS: EULEO: 0.6 ,0.0-0,0 2 dbsis oss wes oa. Gee 
Aetna Casualty & Surety..... --- 550 
Hartford Steam Boiler....... 375 385 
Travelers ....... imeee- eee ews 820 828 


























H. O. Fishback, Washington, and Geo. 
W. Briggs, Texas. 


Thursday, 7 p. m. 
Dinner at the Hartford Club. 


FRIDAY, SEPT. 12 

“Department Rulings and Problems.” 
All of the new commissioners are re- 
quested to bring before the Convention 
any questions about which they are per- 
plexed. 

Election of officers. 

Executive session. 

Adjournment. 





Marine Insurance Articles 


The Weekly Underwriter, 80 Maiden 
Lane, New York, has gotten out a book 
entitled “Live Articles on Marine Insur- 
‘ance.” The price is $1.05. These are 


‘very good papers, written by marine 
authorities, that have been published in 
that paper. 
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The World’s Brain Storm 


preening nea who make a special study of the collective mind are now having an interesting time in 
studying the present pugnacious attitude of humanity. According to their theories, we are passing through 
a world brain storm, and not the first of its kind. It would seem that after four years of war, humanity would 
be only too glad to settle down peaceably and go to work, but there never has been a time when the world was 
perturbed with such widespread and violent unrest. Washington, D. C., which has been full of soldiers for two 
years, has just had its race riots, with the usual destruction of property. Chicago has just passed through a 
violent commotion, with loss of life and property destruction, which, serious as it was, might have been tre- 
mendously greater, for only a few days ago men were rushing around with torches in their hands, setting fire 
to property, with the result that more than 100 buildings were destroyed. The entire city might easily have been 
destroyed, in spite of its splendid fire department, had it not been for the absence of a high wind. 


ACE RIOTS are reported from other cities, always with destruction of property, and in every direction labor 

unions are declaring strikes and making incredible demands upon the public and the administration, which 
cannot possibly be granted. This condition is not confined to the United States, but pervades England and all 
Europe. 





T is during such conditions that the sober-minded citizen realizes the necessity for protecting his property by 
procuring insurance against strikes, riots and civil commotions. There are as strong reasons for buying in- 
surance against such things as there are for buying fire or tornado insurance. They constitute a part of the 
uncertainties of life, and the object of insurance is to reduce destructive change to its smallest possible dimen- 
; sions. The best and only possible safeguard lies in the protection of insurance, and it is a part of the business 
of the Springfield and its agents to furnish the indemnity that protects against such contingencies. The local agent 
| who fails to solicit riot and civil commotion protection is missing an opportunity and taking the chance of losing 
the confidence of the public which looks to him as an insurance adviser. After the damage is done, the lot of 
| the agent who has failed to do his duty in looking after the interests of his patrons is not an enviable one. The 
| opportunity to sell riot insurance confronts us, and the Springfield is ready to furnish the protection. 





| SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 


: | Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH. Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager J.C. HARDING, Assistant Manager W.H.LININGER, Assistant Manager E.G. CARLISLE. 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manages 


Agencies in All Prominent Localities Throughout the United States and Canada 
General Marine Managers: TALBOT, BIRD & Co., Inc., 63-65 Beaver Street, New York 
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Condition of Sprinklered Risks 


Because of the numerous heavy losses 
to high grade sprinklered risks during 
the summer season, usually the period 
of light losses, companies are com- 
mencing to take a new attitude toward 
improved risks generally. It is now 
realized that all sprinklered risks can- 
not be lumped into one class. The 
mere fact that a risk is sprinklered 
does not, of itself, make of the risk a 
desirable piece of business. There are 
sprinklered risks and sprinklered risks. 
Some are good, and others not so 
good. As with all other properties, 
there are many grades of sprinklered 
buildings. As an example, a two-story 
machine shop covering a wide area is 
invariably a very desirable piece of 
business. An automobile body plant, 
six stories high, producing heavily is 
not in the same class with the ma- 
chine shops. The hazard is much 
greater. The automobile body plants, 
such as those which burned in Detroit 
recently have large areas of combusti- 
ble material. Each floor has a serious 
fire hazard. 

It has become the custom of com- 
panies to eagerly accept sprinklered 
risk buildings. Standards on this class 
have been less and less observed dur- 
ing recent years. Nowadays if one 
company makes a demand for an im- 
provement and declines to write the 


Would Eliminate Disputes 


One of the leading adjusters remarked 
the other day that in his opinion in the 
evolution of the business, plants like the 
DoucLas StarcH Works of Cedar Rapids, 
where there is an inherent explosion haz- 
ard, will be required to carry fire and 
explosion insurance in the same compa- 
nies or at least will be convinced of the 
necessity of so doing. 

Underwriters have come to feel that 
in passing on risks, where there is a dust 
hazard, they must fix their lines on the 
theory that an explosion may blow the 
whole plant to pieces. Most under- 
derwriters believed that there could not be 
over a 50 percent explosion loss on the 
Doucias Works under any circumstances. 
When a terrific explosion does occur, it 
plays havoc. 

An explosion less always means more 
or less dispute. There is a question 
whether the fire caused the explosion or 
whether the explosion preceded the fire. 
This disagreement could be obviated by 
companies requiring such risks to take out 
explosion as well as fire insurance in the 
same companies. The combined tornado 
and fire policy written on dwelling and 
farm property is found to be most desira- 





risk unless the improvement is made, 
another company is always willing to 
write the risk without requiring the 
improvements. Sprinklered business 
has been in many cases written at 
ridiculously low rates. Perhaps the 
charge was sufficient to cover in nor- 
mal times, but now that- production 
has speeded up, and new hazards and 
explosives have been introduced, the 
risk assumes a_ different character. 
Where production, and production only, 
is the main consideration of a factory 
owner, new buildings of light con- 
struction being up in two or three 
days’ time, and companies ‘receiving 
no notification of the addition, and 
raw materials and finished products 
now being stored in and about the 
premises, what was once a sprinklered 
risk, almost ceases to be a sprinklered 
risk from a fire prevention standpoint. 
The many serious hazards that are to 
be found in the modern manufacturing 
plant almost nullify any effect that the 
sprinkler equipment might have in the 
event of a fire. In view of the recent 
experience, companies are now going 
over their sprinklered business care- 
fully, for the purpose of correcting 
defects, demanding improvements and 
collecting an adequate rate where the 
condition of the risk justifies the in- 
crease. 


ble and has served to reduce trouble when 
a loss comes. There is frequently a dis- 
pute as to the amount of fire and tornado 
where fire ensued after a wind storm had 
blown down property. Some of the most 
gigantic legal battles have been fought 
over explosion losses, the assured claim- 
ing that fire caused the explosion. In 
many cases losses of this kind are com- 
promised. The whole subject could 
readily be disposed of if the combined 
policies were carried. It is disputes of 
this character that create public prejudice. 
There are many risks that have an inher- 
ent explosion hazard, and where that 
hazard does exist, the combined policy 
should be required. 


Quit sympathizing with yourself— 
carry your share of the load; it’s your 
job. 


Tue kind of man you will be in later 
life depends upon the traits of character 
which you cultivate now. 


Want to write more business? Give 
‘more people a chance to say yes to your 








J. V. Parker, manager of a Western ' 
Actuarial Bureau of Chicago, who has 
been very ill at a hospital in Colum- 
bus for three weeks, is expected to ar- 
rive at his home at Wilmette, IIl., this 
week. It will be a couple of weeks 
before Mr. Parker can get back to his 
office. He had an abrasion of the skin 
of one of his feet, septic poisoning 
setting in. For a time the case pre- 
sented some _ serious aspects. Mr. 
Parker is a hard worker and probably 
was run down to some extent. 


Fred W. Shirer, West Virginia state 
agent of the Springfield, who is trans- 
ferred to Ohio to take charge of his 
company’s interests there, is one of 
the hard working field men of the state. 
His associates have long regarded him 
as one of the best balanced men trav- 
eling in his state. He served as presi- 
dent of the West Virginia Fire Under- 
writers Association and was in charge 
of the conservation work during the 
war. He was one of the delegates to 
the Chicago conservation conference 
which outlined the plan for conserva- 
tion and fire prevention work for the 
future. Mr. Shirer has been getting 
excellent results for his company in 
West Virginia. . 


Sam La Rose, who recently went 
with the Central States Fire of Wi- 
chita, Kan. as managing underwriter, 
has been made a vice-president of the 
company. 

H: C. Whelan, president of the Cen- 
tral States Fire of Wichita, is spend- 
ing a few weeks with his family at 
Lake Okoboji, Ia. 


J. Townsend Lansing, president of 
the Albany Insurance Company, and 
one of the foremost citizens of Albany, 
N. Y., died last week at Digby, Nova 
Scotia, where he had been spending 
the summer with his wife. Mr. Lans- 
ing was 75 years old and had been 
president of the Albany since 1915. 


A new insurance colony has sprung 
up this summer in. Steuben county, up 
in the northeastern corner of Indiana. 
A number of field men of the fire com- 
panies have found this lake-dotted 
county an ideal place in which to spend 
a vacation. Among those who have 
had cottages on various lakes in that 
county are H. L. Grider, special agent 
Western Factory; Ross Moore, Con- 
cordia; Phillip C. Metzger, Orient; 
John Fitzgerald, Queen; Donald Fitz- 
gerald, National; W. M. Shaw, Phoenix 
of Hartford, and Fort H. Moore, In- 
diana Inspection Bureau. 

H. H. Putnam, former secretary of 
the National Association of Insurance 
Agents, who has been engaged in Y. 
M. C. A. work in connection with over- 
seas service, has just returned after 
having made a most creditable record. 
Mr. Putnam is now at his home at 
Harvard, Mass. Mr. Putnam has been 
especially commended for his faithful 
and patriotic service. 

Fred D. Hess, assistant state agent 
of the American in Illinois, who has 
been appointed state agent to succeed 
George W. Stuck, has had a most ex- 
cellent training for his position. After 
his finishing a course at a_ business 
college, Mr. Hess entered the office of 
the Central Illinois Inspection Bu- 
reau at Peoria under Manager L. H. 
Ticknor. This was Nov. 7, 1907. He 
remained there until Aug., 1908. Dur- 
ing the later period of his employment 
in the Bureau he became an inspector 
and rater. On Aug. 1, 1908, he was 
made manager of the East St. Louis 
branch of the Illinois Inspection Bu- 
reau. On account of family demands 





proposition. 





Mr. Hess was compelled to return to 
Peoria and traveled for a while for 


PERSONAL SIDE OF THE BUSINESS 




































































































































FRED D. HESS 
Illinois State Agent American 


S. S. Bowser & Co., of Fort Wayne, 
selling the Bowser pumps. Later he 
began traveling for the Illinois Bureau, 
but went to work with the American 
in August, 1912, as assistant state 
agent. 


Theodore W. Collins, who is a 
prominent local agent at Clinton, Mo., 
has recently rounded out his fiftieth 
year in the insurance business. Mr. 
Collins has represented the Phoenix 
of Hartford and the North America 
since 1869, the Aetna since 1875 and 
the Springfield since 1877. He and 
Western Manager A. F. Dean of the 
Springfield were born at Ripley, O., 
entered the Union army together, and 
were stationed at Macon, Mo., where 
both were married. Mr. Collins went 
to Clinton, Mo., in 1859. Mr. Dean 
was special agent for the Springfield 
in Missouri and when he was called to 
the Chicago office as department cash- 
ier, Mr. Collins succeeded him in the 
field. Despite his many years, the 
other agents at Clinton, Mo., are very 
much aware that he is in the business. 
C. F. Collins, state agent of the Aetna 
in Missouri with headquarters at Kan- 
sas City, is a son of Theodore Collins. 


One of the leading fire companics 
got a choice letter of application the 
other day as follows: 

Insurance, Company. 
Of.U.S. Of, A. 

S LaSalle, St. 
Chicago, Il. 

Dear Sir; 

Im urgently Interested in your propo- 

sition andthatIIm in position to take 
charge of your affair and that I have 
experince of general work in Insurance, 
Business. 
i Therefore I preseting if you are not 
yet have Established an Agency in 
and vicinity and if my Application is 
accepted in return you will send the full 
information and that it depand all on me 
for success 

And that the commission is drawn for 
the Co or from the premium so trusting 
in you to prepare everything is neces- 
sary to start on the—JOB. Im. 

YOUR VEREY TRULY; 





BE A CORK 


“A little cork fell in the path of a whale, 
Who lashed it down with his angry tail; 
But in spite of his blows 

It quickly arose 

And floated serenely before his nose. 


“Said the cork, ‘You may flap and splutter 
and rap, 
But you never can keep me down, 
For I’m made of the stuff 
That is bouyant enough 
To float instead of to drown.’” 
Thos. M. Hogan, Ill. 
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Safety, Service and Satisfaction 





THE CONTINENTAL organization is 
built on the foundation of safety to 
our Assureds, Service to our Agents, 
and Satisfaction to both. The sound- 
ness of every CONTINENTAL policy, 
| and the Company’s method of square 
“America Fore”| dealing that keeps all honest claimants 
content, constitute the basis of 
CONTINENTAL Agency Service. 


_ Every CONTINENTAL man, in office or in field, 1s : 
trained to give CONTINENTAL Service. The Agent : 
derives benefit from that Service in direct ratio to : 











the use he makes of it. 


Whenever THE CONTINENTAL can serve you, the 
Company invites you to call on it. 


Co-operation Will Pay Us Both 


THE CONTINENTAL INSURANCE COMPANY 


Cash Capital HENRY EVANS 
TEN MILLION DOLLARS President 


Home Office: 80 Maiden Lane, NEW YORK 


CANADIAN DEPARTMENT PACIFIC COAST DEPT. WESTERN DEPT. 
W. E. BALDWIN, Manager C. E. Allan, Secretary J. R. Wilbur, Secretary 
17 St. John St. Insurance Exchange Bldg. 332 S. LaSalle St. 


MONTREAL SAN FRANCISCO CHICAGO 


Continental Commands Confidence 
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“Unexcelled Service to Agents and to Policyholders Alike’’ 





ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 
NEW YORK 


Cash Capital, $6,000,000.00 


Organized 1853 





‘ STATEMENT, JANUARY 1, 1919 


Casts Ageets «... 1. 6 ws @ $50,291,005.74 
Cees Comitel . . . . «© « » 6,000,000.00* 
ee Se lee wees 29,034,302.14 
Net Surplus ... . ; 15,256,703.60* 
Surplus as regards Palicyhuildere . 21,256,703.60* 





Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Ex- 

plosion, Hail, Marine (Inland and Ocean), Parcel Post, Profits and Com- 

missions, Registered Mail, Rents, Rental Values, Riot and Civil Commotion, 

= agen Leakage, Tourists’ Baggage, Use and ‘Occupancy, Windstorm, Full 
ar Cover. 


STRENGTH REPUTATION SERVICE 














By G. A. 





































'NATIONALUNION| 
, Fime tusumance Co.‘ 


wy ways Sd 
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“a 
pay 
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ba! i Constant, real, practical and ‘uniform service to simplify an 
<= | . Agent's problems, and the recognition of mutual responsibilities 
q "and benefits. A one-sided business policy is shortsighted and 


CeCe Ce 


wa - shortlived. There must be due regard alike for the rights of Kae 
k ry Policyholders, Agents and Stockholders. National Unioh Service vat 
He ‘embraces these considerations as a matter of fair play and sen- | <= 
& ~sible.business practice. Such service inspires confidence which | tl 
(ied ‘in turn. brings patronage. National Union Service is proved as 
cal service. Not here and there, but to several thousand Agents val 
| for whom it fills the bill. Coupled with a generous measure of 
& co-operation, ample security and excellent facilities we assert 
cs that as an asset .to any agency. by every test that counts. the 
bad National Union is a company which. good Agents should seck 


tei yo... to represent. National Union Service will speak for itself when. 
By ever you choose to make the test. Why not doit NOW? . 
bees IT TAKES. 
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CASUALTY AS A FIRE ANNEX 


Theoretically, a new casualty insur- 
ance company affliated with a strong 
progressive fire office should find it 
easy work to establish a broad agency 
organization and secure a substantial 
premium income within a comparatively 
short time, and at a minimum of ex- 
pense. All fire agents write more or 
less casualty business, and if un- 
pledged, what is more natural than for 
them to turn their accounts over to a 
fire office with which they have had 
dealings for years, and with which their 
relations are cordial? Thus, the propo- 
sition is argued by “the man on the 
street.” How the plan works out in 
actual practice is here related by a com- 
pany executive of unusual underwriting 
and managerial capacity, who has had 
several years’ experience in seeking to 
successfully conduct his office as a 
running mate with a powerful fire com- 
pany: 

“The fire office, as the parent organ- 
ization, is concerned mainly in con- 
serving the profitable business it has 
built up through years of effort, and is 
but mildly interested in the operations 
of the casualty annex. Assuming that 
the local agent of the fire office takes 
the representation of the casualty com- 
pany as well, though his willingness 
to do so by no means invariably fol- 
lows, he must be handled very gin- 
gerly with respect to his casualty risks, 
else he speedily becomes aggrieved, 
and threatens not only to drop the 
casualty connection, but the fire agency 
as well. This belligerent attitude on 
the part of the producer alarms the 
fire company executive, who appeals to 
his brother casualty manager to ‘ease 
up.’ If the underwriting judgment of 
the latter precludes leniency, friction 
between the two offices ensues, which 
offtimes becomes acute when the casu- 
alty head for good and sufficient rea- 
sons decides to change an agency. 

“A number of fire agents, whose 
casualty lines are merely incidental, ar- 
gue that if the business given their 
leading fire company is of generous 
volume and of a profitable class, con- 
cessions should be made them in the ac- 
ceptance of their casualty writings; a 
proposition that, though endorsed by 
the fire officer, is vigorously objected 
to by his casualty partner. The fire 
insurance business is largely stand- 
ardized; uniform policies and rates are 
employed, and loss adjustments made 
through recognized bureaus. In casu- 
alty circles this does not hold. Each 
company prepares its own contracts, 
names its premiums, and effects indi- 
vidual settlement with the assured. To 
beginners in the line, until they obtain 
extended experience,, the business is 
complicated, and they fail to under- 
stand the need for the variety of data 
asked for concerning risks. To secure 
information needed and not unduly 
irritate the agent calls for a high degree 
of diplomacy; for the casualty chief is 
always in danger of offending, not alone 
the local representative, but the head 
of the fire office as well. 

“Further, in giving the representa- 
tion of a subsidiary casualty company 
to an agent of the parent fire office, 
the good will of all other fire agents 
in a town is frequently alienated; and 
business lost which might otherwise be 
had if the casualty agent had an office 
of his own without other association. 
Like many another attractive theory, 
the sugsestion of a casualty annex to 
a fire office fades away when subjected 
to the acid test of experience. 

* * * 


PHENIX OF PARIS 100 YEARS OLD 


The Phenix Fire of Paris, France, 
for which Starkweather & Shepley of 
Providence, R. I., are United States 
managers, will celebrate its 160th an- 
niversary Sept. 1. Founded in 1819, 
it has weathered all the political and 


VIEWED FROM NEW YORK 





WATSON 








financial crises which France has ex- 
perienced, including the great war of 
1914-1918, in which the company lost 
more than 12 percent of its entire per- 
sonnel, more than two-thirds of the 
employes and general agents being 
called to arms. After the first shock 
of war its progress began afresh in 
1915 and for 1918 the premium income 
of the company was $4,500,000, with 
losses of a little more than $2,000,000. 
The company entered the United States 
in 1906, under the management of 
Starkweather & Shepley. 


WRITING RIOT INSURANCE 


Because of the general disquitatude 
in labor circles an increasing amount 
of riot and civil commotion insurance 
is being sought by prominent manu- 
facturers and merchants. Live local 
agents are after it strongly and are 


getting fat lines. 
* * 


POINTS ON RENT INSURANCE 


In view of the present housing diffi- 
culties, local agents are beginning to 
realize that rent insurance may be very 
opportunely presented at this time. In 
all cities in the country, advances in 
rent of from 10 to 30 per cent are in 
order. Increases are being made on 
properties of all kinds. There are not 
enough apartments or houses to supply 
the demand, and this is true of any city 
or town irrespective of size. In the 
larger industrial centers, the situation 
is acute. In Chicago, Detroit, Arkon, 
Pittsburgh and other big manufactur- 
ing centers, fabulous rents are being 
collected. 

Agents who are selling rent insur- 
ance are making the argument that 
the property owner has much more at 
stake these days. In former times 
when only moderate rates were being 
collected, there was not so much at 
risk. Now, however, the landlord who 
formerly asked $50 a month for an 
apartment is collecting $75. The val- 
ues have jumped and the loss of the 
monthly rentals would be keenly felt. 
In addition to this, and equally im- 
portant from the property owners’ 
standpoint, is the present scarcity of 
building material and labor and the 
high prices that prevail in the build- 
ing trades. Just at this time a build- 
ing lockout is in effect in several mid- 
dle western cities. Buildings of all 
kind have slowed up. If an owner of 
an apartment house should lose his 
property by fire, there is no telling 
when he would be able to rebuild. In 
attempting to replace the property, he 
,; would find many obstacles in his path. 
The rebuilding of the property in many 
cases would be prohibitive. 

As a result, the local agent has two 
telling arguments that can be used in 
the solicitation of rent insurance. The 
high rents thaf are being collected have 
shown property owners the value of 
what they possess. They can be made 
to see what their income loss would be 
in the event of fire. In addition they 
will not dispute the present difficulties 
in the building trades and the virtual 
hopelessness of attempting to quickly 
rehabilitate or completely rebuild a 
property damaged or destroyed by fire. 

* * * 

BUSY WEEK AT WHITE SULPHUR 

It will be a busy time at White Sul- 
phur Springs, W. Va., the week of 
Sept. 15. The Western Union will 
hold its annual meeting there that 
week. The National Automobile Un- 
derwriters Conference will also have 
a meeting. Then the annual meetings 
of the National Association of Cas- 
ualty & Surety Agents, the Interna- 
tional Association of Casualty & Sur- 
ety Underwriters and the National 
Council of Insurance Federations will 
be held there that week. The casualty 





people will give a banquet to which 
the fire people will be invited. 
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ORDINANCE IS SUSTAINED 


C. W. Hejda, chief engineer of the 
Bureau of Fire Prevention and Public 
Safety, Chicago, reports the affirmation 
by the Illinois supreme court of the 
decision of the municipal court finding 
the Washingtonian Home liable for 
neglecting to obey an order to install 
automatic sprinklers in its premises in 
which inebriate patients are housed. 
This is a victory for the Bureau as it 
affirms its authority which had been 
disputed by this appeal. The supreme 
court finds that the ordinance in ques- 
tion is a reasonable exercise of the 
police power delegated to the city coun- 
cil and that it does not violate the 
state or federal constitution as claimed 
by the appellant. 

* 


* 
STRIKE INSURANCE LOSS 


The companies carrying the strike 
and explosion insurance on the Canape 
factory at 303 West Grand avenue, 
Chicago, will have to pay a loss due to 
strikers setting off a bomb and in- 
juring the property, there being some- 
thing like $10,000 property loss. The 
bomb was placed in the hallway of the 
concern which manufactures macaroni. 
It is a loss that clearly demonstrates 
the use of strike insurance. 

* 


HAIL INSURANCE ON ORCHARDS 


It is likely that the Hartford Fire 
will work out some satisfactory plan 
for insuring fruit orchards in the cen- 
tral west against loss by hail and prob- 
ably by windstorm. The Hartford has 
already written three apple orchards 
against hail in the territory reporting 
to its western department, two being 
in West Virginia and one in Missouri. 
There is a big demand among farmers 
and fruit growers far hail and wind- 
storm insurance covering fruit trees 
and fruit on the trees. There has been 
but little experience to guide the com- 
panies in this direction so some pioneer- 
ing will have to be done and a careful 
study be made of the subject. In some 
localities throughout the central west 
there are large areas devoted to fruit 
culture. They have been unable to 
secure any Satisfactory crop insurance. 

* * * 


SSTABLISHING HEADQUARTERS 


George W. Stuck, the newly ap- 
pointed vice-president of the Central 
Fire Office of Illinois, which will be 
western manager for the American 
Equitable and Knickerbocker of New 
York and the Manufacturers of Chi- 
cago, will open headquarters Sept. 1, 
in Room 811, Insurance Exchange, 
Chicago. Mr. Stuck is now employing 
his office and field force. He will do 
considerable traveling himseif for the 
first year-or so, getting a plant estab- 
lished. 

* 


CHICAGO, PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the Chicago city 
collector for taxation purposes are 
shown below: 


1919 1918 

PAN arctan en. cxt Hees 552,239 512,069 
Agricultural ........ 114,403 108,372 
Amer. Alli, N. Y.... 72,777 71,837 
Amer. Druggists eae 22,150 165,372 
2 eae 68,614 53,411 
Columbian POP ee 13,572 55,367 
Commonwealth ..... 60,854 55,306 
Dubuque F. & M.... 43,572 34,108 
Gt. Amer., N. Y..... 155,612 150,432 
| ee 18,757 * 18,737 
Mansfield Mut...... 1 | Sree 
Mass. F. & M....... 20,769 19,380 
Merchants, N. Y. 1,656 8,401 
Nat’l Unds., N. Y: 787 2,834 
Nat’l Union ........ 58,579 68,677 
. ? on F. & L. 47,370 38,129 

Rie araiaia ids 9,523 150,036 
Ohio Millers Mut. 8,173 23,759 
Soot. Ul AN... oss 98,192 102,711 
Springfield ..... se 295,121 238,879 


OLD COLONY’S CAPITAL INCREASE 
The Old Colony of Boston having 


plus will report the additional funds 
as of Nov. 1. The Old Colony was 
organized June 2, 1906, with capital 
$400,000 and surplus of $200,000. This 
July 1 tigures show capital $600,000, 
surplus $751,000 and reserves $1,412,- 
000. It has now decided to add $400,- 
000 additional capital and $400,000 addi- 
tional surplus, making capital an even 
million dollars and the net surplus $1,- 
151,000. The Old Colony is a insti- 
tution that is well liked by its local 
agents. The company in the west is 
managed by Ralph Rawlings and B. L. 
Hewett of Lansing, Mich. The com- 
pany will expand and enter new terri- 
tory, taking a larger part in the un- 
derwriting operations of the country. 


* OF Ok 
STUDYING THE NEW SCHEDULE 


Inspectors were in Chicago recently 
from the various rating bureaus to re- 
ceive instruction on the new schedules 
that have been sent out relating to flour 
and cereal mills and another for grain 
elevators. This is the first time that 
there has been constructed a logical 
and scientific system for rating these 
classes. For the best classes of risks 
the rate will be considerably reduced. 
There is now a logical charge for vari- 
our hazards. It is the thought of the 
rating people that inspectors who go 
over these risks should also do the rat- 
ing. In other words it would be to the 
great advantage of insurance people 
and the public if a group of specialists 
could be developed who would be au- 
thorities on elevators and mills. 


* OK CK 


R. L. Bennett, who was to have become 
joint manager of the Cook County de- 
partment of the Sun, has reconsidered 
his decision and will remain with the 
Royal. Mr. Bennett has been made as- 
sistant superintendent of the Royal’s Cook 
County department which is under the 
supervision of John Mather. Mr. Ben- 
nett has been with the Royal for over 
fourteen years and has made a good 
record. 

* + * 

A. C. Mack, managing underwriter of 
the Great Lakes Fire of Chicago, who 
has been seriously ill with typhoid- 
Pneumonia, is recovering satisfactorily. 

* ~~ * 

Henry J. Zechlin, assistant secretary 
of the Niagara Fire, who is in charge 
of the Metropolitan local office of the 
company in New York City, is spending 
his vacation in Chicago and Milwaukee. 

* * * 


J. H. Gwinn, chief examiner in the 
western department of the Firemen’s, 
who has resigned to become state agent 
of the Niagara Fire in western Pennsyl- 
vania, will close his work with the Fire- 
mens this week and will leave for the 
head office of the Niagara in New York 
City next week. 

* * * 

L. C. Brodribb who for a number of 
years has had an interest in the agency 
of Klee, Rogers, Wile & Loeb has been 
promoted and will hereafter be the per- 
sonal representative of the members of 
the firm. In this connection he will have 
charge of more important and executive 
work. 

* * * 


William Mitchell, for the past five 
years manager of the fire insurance de- 
partment of W. A. Alexander & Co., has 
resigned and will succeed Mr. Brodribb 
as office manager for Klee-Rogers. Mr. 
Mitchell was for twelve years with the 
Cook county department of the Spring- 
field. 

+ s * 

Western Manager George H. Batch- 
elder of the Pennsylvania has been at 
the head office in New York. He took 
a few days from his vacation to make 
the trip. 

* & < 

Dickelman, Woessner & Barbour have 
taken a surplus line agency of the 
Georgia Home, covering western terri- 
tory. 

= * * 

Manager W. L. Lereh of the Great 

American in the west has been in New 





voted to increase its capital and sur- 


York visiting the home office. 








p> THE AUTOMOBILE —_ 
INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE INE R RIS 
IRN. WINDSTORM MAIL PACKA' 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
LS COMMISSIONS USE yt Se 
CARGOES FP a 5 ae a 
FLOATERS LEASEH NLAND TRANSPORTATION 





REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


























e in Chicago, Cook County and the Greater Metropolitan District. 

nspections {This or a a very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. {The under- 

signed sells this talent to companies, agents, brokers and the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative oa Municipal 
Committees and all those who formulate insurance laws designed for ‘the public weal. 


18 yeare in this field. ght, Smith & Can C. W. PIERCE 


Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 














NIAGARA 


\ Fire Insurance Company 
ESTABLISHED 1850 
123 William Street, NEW YORK 








ECONOMIZE 


VY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 








HAWKEYE SECURITIES FIRE 
on 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 
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GBORGE E. FEENEY, President 
“WARD T. LYONS, "Secretary-Treasures 


Assets .. 





The Columbian Pusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders ‘ 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 


| 











CAPITAL $200,000.00 


M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
sylvania. For Particulars Address Home Office 


HENRY F. TUERK, Secretary 

















American Merchants 
Fire Insurance Company 


Capital and Surplus 
$250,000.00 











Kansas City - 


Missouri 


Rein surance 











DETROIT - - - 


PHILIP BREITMEYER, Pres. 





DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 




















CHANGES IN 

















THE FIELD 











C. Arnold Grasse 

C. Arnold Grasse, who has been spe- 
cial agent of the New York Underwrit- 
ers in Iowa, has resigned to become 
inspector of the improved risk depart- 
ment of the Home with headquarters 
in Chicago. Mr. Grasse will travel in 
all of the middle western states over 
which the Chicago department has su- 
pervision. Before going into the Iowa 
field, Mr. Grasse traveled for the New 
York Underwriters in Michigan and 
was at one time with the Michigan In- 
spection Bureau. He has made a good 
record in the field. 


——— 


Ralph E. Hoppe 


Ralph E. Hoppe, formerly in the 
local business at Pratt, Kan., has been 
appointed special agent of the Central 
States Fire of Wichita, having Kansas 
as his field. L. E. Haeger is in the 
field for the company in Oklahoma. 





Thomas H. Turk 


Thomas H. Turk, formerly at the 
home office of the Retailers Fire of 
Oklahoma City, has been appointed 
state agent of the company in Neb- 
raska. J. B. Newman, special repre- 
sentative of the company in Kansas, 
has also entered the Nebraska field. 





J. B. Thompson 


J. B. Thompson has been appointed 
special agent in New Jersey for the 
City of New York Fire, succeeding F. 
W. Lau, lately resigned to travel in 
New Jersey and Eastern Pennsylvania 
for the Cleveland National, of Ohio. 
Mr. Thompson, who will make head- 
quarters at the company’s offices in 
New York City, is a graduate of the 
prominent Newark agency of Ross M. 
Wickham, with which he was con- 
nected for several years. His knowl- 
edge of the territory and of underwrit- 





ing practice, combined with a pleasing 


personality, should insure his success 
as a “knight of the grip.” 


A. Ray Wells 


A. Ray Wells has been appointed 
special agent in southern Ohio for the 
Insurance Company of North America 
with headquarters at Columbus, suc- 
ceeding Herbert L. Barr, who has been 
transferred to Indiana. Mr. Wells has 
been with the Columbus branch office 
of the Western Adjustment for several 
years. 








Walter F. Knott 


Walter F. Knott has been given juris- 
diction over northern Illinois, north of 
the Burlington railroad, by the Marquette 
National. Mr. Knott is state agent of 
the company in Iowa and Wisconsin and 
is given the additional Illinois terri- 
tory. 


Augustus H. Knight 
A. H. Knight, manager of the Lau- 
zier-Wolcott Co. agency of Helena, 
Mont., is appointed special agent of the 
‘National Liberty in South Dakota and 
Nebraska with headquarters at Omaha. 


E. L. Maltby 


E. L. Maltby has resigned as special 
agent of the Great American in Colo- 
rado to become state agent of the Auto- 
mobile of Hartford. 


Edward J. Meagher 


Edward J. Meagher, special agent in 
Ohio for the North British, has resigned, 
effective Sept. 1. His future connection 
will be announced later. 


E. P. Douglass 


E. P. Douglass, who recently returned 
from service in Italy with one of the 
medical units, has been appointed spe- 
cial agent of the American Eagle, Conti- 
nental and Fidelity-Phenix in West Vir- 
ginia, assisting State Agent C. H. Car- 
penter. Before going abroad Mr. Doug- 
lass was special agent for the A, G. Han- 
cock general agency of Baltimore, trav- 
eling in West Virginia, Maryland and the 
District of Columbia. 
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THE WEEK 




















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
C.H.TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 254 
ADJUSTER OF FIRE LOSSES 


IOWA 





A R 
WESTERN ea areas A ADJUSTMENT 


62 S. Che St., t., Galesbure, Til. 
@. FP. Amold W. A. Bartlett 
Fire aa yoo 9 Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 











a specialty. 
North & Central Southern _ Eastern Western 
ILLINOIS WISCONSIN. IOWA INDIANA 


BEN C. Paty < ahegy 
Central Life Bldg., Ottawa, Ilinoi 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 
NORTHERN ca nid EASTERN IOWA 


jureau 

STACEY M. CAHN, Manager Chadwick, Illinois 
Adjuster of fire losses and inspector of risks 

for the companies. 12 years’ experience in in- 

surance work. 





oft, 








Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





| NORTHERN MICHIGAN — COMPAN: 


justers of Losse 
206 Schirmer Bidg.. 304 Federal Ave., Saginaw, Mic 





MINNESOTA AND TRIBUTARY STATES 


J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
« FIRE, TORNADO sad AUTOMOBILE 

LOSSES ADJUSTED 


__ HUTCHINSON KANSAS 
NEBRASKA WESTERN IOWA 
Coes ADVICE & ADJUSTMENT BUREAU 

H. Hatteroth, Attorney and 
sean reports. Investigation and adjustm 


all classes of claims. Cases handled in court if nee- 
essary. 1 14018 Fis First National Bank Building, _ OMAHA. 








OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigas 


(DAVID LAWSON 


Block Oshkosh, Wi 
Local and Long Distance — 786 


Room 1, Cook 





IND. ERR Ee 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 





a week is the cost of The 
6 National Lee ven orga by 





Adjusters of Fire, Tornado, Automobile and Inland 
arine Lesses 








annual subscriptio: 





Rochester, N. Y., Aug. 16—Fire, caused 
by a bolt of lightning striking a barn of 
the James Van As Company, swept the 
yard of the Rochester-American Lumber 
Company and did damage of $200,000. 
The loss is divided as follows: lumber, 
$166,000; lumber company’s buildings, 
$20,000; Van As Company, $14,000. There 
is a total loss on the $166,000 insurance 
covering lumber as follows: 


Boston «5 $28,000 Aetna ...... $ 2,000 
TIOMO - ..0.0.0 0.00 20,000 New Hamp.. 2,000 
oS ee 15,000 Capital ..... 1,500 
N. Y. Unds.. 12,500 Pa. Lbrman’s§ 7,000 
OCON: 265 5c 10,000 Lumber Mut., 
BPS: 5-6 crower 10,000 Boston .... 7,000 
Westchester.. 5,000 Lumber Mut., 
Hudson. ....... 7,500 OL Sees 7,000 
Norwich Un. 5,000 Lumber Mut., 
North’n N. Y. 5,000 Mansfd.... 7,000 
Commerce .. 5,000 Central Mfs. 
te aera 2,500 Mut. ssc 2,500 
Phoenix Eng. 2,000 " $166,000 


Milwaukee, Wis., Aug. 18.—There is 
a considerable sprinkler loss, not defin- 
itely determined, on the four-story brick 
furniture factory at 1006 Thirty-second 
street, owned and occupied by the Kiel 
Furniture Company. Fire caused by 
spontaneous combustion of oily rags on 
the third floor caused small damage, but 
set off the sprinkler system and leakage 
damaged the contents to a considerable 


extent. Insurance on building and con- 
tents is in blanket form as follows: 
BOING nc $ 45,000 London, Liv- 
Camden . 25,000 erpool & 
Fidelity- Globe ....$100,000 
Phenix 73,000 Niagara 25,000 
oo eee 25,000 Providence 
Mechanics & Wash 10,000 
a te 20,000 


25, 000 Svea ......- 
Girard) 5 .<<ic« 00 


5,0 
Total, $393, 006. 
* 
Put-in-Bay, -. Aug. 14—The Hotel 
Victory was destroyed by fire at an esti- 
mated loss of yw ae 


Quincy, IIL, pnd 15. ite Country Club 
building, together with all its equip- 





ment, was totally destroyed by fire. The 


Country Club is situated on South 36th 
street and is away from fire protection. 
The origin of the fire is unknown and 
it may be due to defective wiring. 

There was $4,500 insurance on building 
and $1,500 insurance on contents. The 
Home of N. Y. carried $3,500 and the 
Fire Association $2,500. 

The Country Club directors purchased 
a new site some time ago where they 
will have an 18-hole course, instead of 
a 9-hole course, as on their present quar- 
ters, and it was their intention to con- 
struct a new club house on the southeast 
corner of 36th and State streets, prepa- 
rations having been made and old buiid- 
ings razed for this purpose some time 
ago. 


* * x 
Detroit, Mich. Aug. 12.—The Fisher 
Wall Paper Company suffered a 75 per- 
cent loss by fire on its stock. The fire 
is believed to have started from defect- 


ive wiring in the ceiling. Insurance: 


No. Amer. -$4,000 Springfield ..$1,000 
Scot. Un. .... 2,000 National . 1,000 
Mich. F. & M. 2,000 Penn. ....... 2,000 


2,000 Penn. 
* * a 
Shannon City, Iowa, Aug. 9.—There is 

a $3,000 loss to the United Oil Co., oil 

distributing station, on _ its building, 

equipment, tanks and contents. The fire 
started from a delivery truck on the 
premises, 

* * * 

Sun City, Kan., Aug. 12.—There is a 
total loss to the garage of L. A. Douglass, 
15 and 16, block 8. Three adjoining build- 
ings suffered a total loss. The cause is 
undetermined. a hes 

Red Jacket, Mich., Aug. 15.—There is 
a 25 percent loss to the Copper County 
Building & Loan Association, owned by 


There are also many companies in- 
volved in the loss on the stock. 
* * * 
Lanesboro, Minn., Aug. 5.—There is a 
$25,000 loss to the Lanesboro High 





(CONTINUED ON PAGE 22) 
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Oscar Keckonen. Insurance: 
Gt. Amer. ...$2,000 Ital. Mut. .... 1,500 
Finn. Mut. ... 4,000 Svea ......... 500 
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WILL DISCUSS COMMISSIONS 


Question Will Come Up at Annual 
Meeting of West Virginia Fire 
Underwriters Association 





At the annual meeting of the West 
Virginia Fire Underwriters Association 
to be held at Buffalo, Aug. 27-28, un- 
doubtedly the commission question will 
come unless it is side-tracked in. the 
east some way. The question of com- 
missions in West Virginia has been 
pretty widely discussed among the 
companies and while the movement to 
place West Virginia under the jurisdic- 
tion of the Western Union and Western 
Insurance Bureau and adopt their 
graded system of commissions failed, 
the Eastern Union took the matter up 
later and evidently has decided on a 
flat commission of 20 percent to agents. 
If this goes through the West Vir- 
ginia Fire Underwriters Association 
will still control the state and it will 
not be placed under the jurisdiction 
of a larger company body. 

The West Virginia Underwriters As- 
sociation is a unique organization to- 
day as it still has authority in the state 
and is only subject to an advisory com- 
mittee. The association is a strong one 
and has accomplished much. There is 
now no uniform commission schedule 
in West Virginia which results in more 
or less dissatisfaction. 


CAPTURES BIG RIOT POLICY 


Howard Olmstead Handles $10,110,009 
for the Cleveland Railways Com- 
pany in Strike Insurance 


Howard Olmstead of the George H. 
Olmstead & Co. office in Cleveland hit 
the front pages of the Chicago dailies 
last Friday because they carried the 
story of his securing a riot and civil 
commotion policy of $10,110,000, cover- 
ing the Cleveland Railway Company. 
The premium amounted to $37,110, the 
rate being 37 cents. The commission 
on this business is 15 per cent. This is 
undoubtedly the largest riot and civil 
commotion policy that has so far been 
written. It covers the buildings, con- 
tents and rolling stock of the Cleve- 
land railroad but not the road-bed or 
tracks. It is a three-year policy carry- 
ing the 100 percent co-insurance clause. 





Thus the assured got two credits, first, 
for the 100 percent clause and then 
for the term policy. 

One of the field men in commenting 
on this line said that it showed the 
benefit of writing a term policy be- 
cause a good credit is secured and fur- 
thermore, the term covers the period 
of probable industrial unrest so that 
the assured is pretty safely protected 
during a critical period. He stated that 
in his work among the local agents he 
always urges the writing of a term 
policy as being the best for the assured. 
Furthermore, he feels that the full 
credit for the 100 percent clause might 
as well be gotten as the cost for carry- 
ing full insurance with the credit is not 
so much greater than writing at the 
regular rate with the required 50 per- 
cent clause. In studying the riot and 
civil commotion policy this field man 
says that a local agent can consistently 
recommend full value coverage and the 
three-year term policy as they are the 
best for the assured in almost all in- 
stances. 

The Fidelity-Phenix took 30 percent 
of the insurance, the Great American 
30, the Atlas 30 and the Glens Falls 10. 
There was great demand on the part 
of other companies to get reinsurance 
from the fortunate ones, but almost 
all were able to handle it comfortably 
in their own offices. 


Ohio Committees Named 


The following committees have been 
appointed on the Conservation and Fire 
Prevention Association of Ohio: 

Building Code—Chairman, W. B. Good- 
win, Aetna; N. T. Julian, Agricultural; 
Cc. T. Diatrick, Home of New York; 
J. W. McCord, Grain Dealers Mutual; 
Thomas H. Smith, Allemannia; T. B. 
Sellers, manager Ohio Inspection Bureau, 
Columbus; Charles H. Patton, superin- 
tendent Cleveland branch C. I. B. 

Fire Protection and Water Supply— 
Chairman, W. G. Bayliss, Aetna; E. A. 
Flickner, Republic; Ray R. Dillon, 
Columbia; A. M. Cole, Commercial Union; 
R. S. Tidrick, Springfield F. & M.; E. L. 
Seneco, Detroit F. & M.; R. W. Wetzel, 
Northern; C. W. Kimmel, Camden; I. E. 
Riedinger, Reliance; C. O. Garver, Grain 
Dealers Mutual; J. Ambler, Ohio Mutual; 
Charles H. Patton, O. I. B., Cleveland; 
T. B. Sellers, O. I. B., Columbus. 

The asociation will meet at 2 p.m. Sept. 
2 at Rankin Hall, Columbus, for a busi- 
ness session. 
Field clubs will meet. 


Hotel Victory Loss 


The burning of the Hotel Victgry at 
Put-In Bay recalls the many Ohio field 
meetings held in that famous hostelry. 
The flimsy frame structure has been put 
to it to get insurance the last year or so, 
especially since Ohio went dry. After 
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PENNSYLVANIA 
FIRE INSURANCE CO. 


CECIL F. SHALLCROSS, 
President 


HIGH GRADE AGENTS THROUGHOUT THE UNITED STATES 


PHILADELPHIA 








In the morning the Ohio 








Michigan went dry the Hotel Victory 
was the famous rallying point for vis- 
itors from the Wolverine state who 
wanted to wet their throats. Most com- 
panies would not write the risk, feeling 
that if fire ever got started nothing 
would stop it. 

The Ohio state fire marshal’s depart- 
ment will investigate the Hotel Victory 
fire. The big hotel was owned by Chi- 
cago people. When discovered by out- 
side persons the entire third floor was 
ablaze. The hotel was built in 1901. 

Little can be learned in regard to the 
insurance. When it changed hands two 
years or more ago, it is reported that 
an attempt was made to secure a line 
in Toledo, but whether it met with any 
degree of success is not known. Accord- 
ing to reports in Cleveland it was very 
difficult to secure insurance on the build- 
ing, as it is said to have been a losing 
proposition from the time it was built. 
It has-been kept in fairly good repair, 
however, and was not objectionable from 
a physical standpoint, although the fire 
protection on the island was not what 
could have been desired. 


Baldwin Returns to Ohio 


Dana C. Baldwin, who formerly trav- 
eled in Ohio for the Prussian National 
and Netherlands, has returned to San- 
dusky and is now residing in that city. 
Mr. Baldwin left the Ohio field to go to 
the Pacific Northwest to travel for the 
Royal Exchange. That company has 
established a Pacific coast general 
agency in an office that has its own field 
men so this left Mr. Baldwin high and 
dry. He is a high grade field worker. 


Will Hold Agency Convention 
The agency convention of the Great 
‘American Mutual Indemnity of Mans- 
field, Ohio, will hold a victory outing at 


‘Put-in-Bay Aug. 25-28. The outing will 


be the outcome of a contest that the 
‘company has held for the past month. 
There will be in the neighborhood of 200 
\representatives in attendance. Promi- 
nent speakers have been secured and 
there will be various forms of entertain- 
ment. A barbecue will be held the sec- 
ond evening and two fishing trips have 
been arranged. The agents who will at- 
tend this convention are the big men in 
‘the Great American’s producing staff. 
The Great American appreciates what its 
‘agents have done and is expressing its 
good will by giving this outing. It will 
be in charge of Secretary Henry R. 
Endly. 





Office Not Yet Opened 

The Western Adjustment has not been 
able to open its new office at Youngs- 
town, O., because of a strike on the 
building in which it will be located. In- 
dications are that the office can be 
opened by the first of October. A, C. 
Heltzell, at the Detroit office, will be 
manager at Youngstown. 





Cyrus W. Woodbury of the Queen, Col- 
umbus, and State Fire Marshal Fleming 





will address the Central district sales or- 
ganization of the Marietta Safety Cabi- 
net Company, the former on “Records 
Necessary for An Insurance Settlement,” 
and the latter on “Fire Records.” 


Lawrence Cotter, formerly chief clerk 
in the Ohio insurance department, has 
returned from overseas service and has 
accepted a position as assistant examiner 
in the department. 








IN THE CENTRAL WEST 




















WORKING UP ILLINOIS PLAN 
Local Agency Association Officials 
Promise a Splendid Program at 
the Forthcoming Meeting 





Frank O. Schneider of Kankakee, IIl., 
will read a paper on agency cost and 
expense at the annual meeting of the 
Illinois Association of Insurance 
Agents at Streator, Sept. 24. This is a 
very important subject and consider- 
able time will be given and general 
discussion of it. 

The proposal will come before the 
organization to adopt the graded scale 
system of dues, so that agencies having 
a larger amount of premiums than 
$15,000 a year will pay greater dues. 
Secretary S. E. Moisant of the organ- 
ization is in St. Louis this week, work- 
ing on the program. He and President 
W. A. Bartlett of Galesburg were in 
Chicago last week in the interest of 
the annual meeting. 

O. Bb. Ryon, general counsel of the 
laws committee of the National Board, 
whose home is at Streator, will act as 
toastmaster at the banquet. One of 
the speakers will be Assistant Man- 
ager Charles N. Gorham of the west- 
ern department of the American at 
Rockford. 


DRUMMING UP U. & O. LINES 


Field Men Say That Michigan Local 
Agents Who Are Alert Are 
Getting Returns 





DETROIT, MICH., Aug. 20—Special 
agents have been comparing notes as 
to the status of use ana occupancy in- 
surance in the state as there was a big 
amount written during the war period. 
Ohio and Michigan are the two west- 
ern states that surpassed in so-called 
war production due to their manufac- 
turing facilities. This stimulated a 
demand for use and occupancy because 
of the unusual conditions. Naturally, 











Branch Office 


76 William St., New York City 


Western Department 


Insurance Exchange Bldg., Chicago 
Redfield & Batchelder, Gen’l Agents 


The long, clean rec- 
ord of 93 years, 
combined with 
ample assets, is a 
guarantee for the 
future to Agents 
and Policyholders. 





















Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 











AUTOMOBILE INSURANCE In All Its Branches 






LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





’ ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 
Writing 
HAIL :: AUTOMOBILE 


Entered 
OKLAHOMA 


FIRE :: TORNADO : MARINE 


KANSAS 


TEXAS 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS* = - - -« 
SURPLUS TO POLICYHOLDERS - - - 


$1,765,472.60 
1,096, 744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 














H. M. BARFIELD H. S. BASSETT 


President Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 











NATIONAL SECURITY FIRE INSURANCE COMPANY 


Western Reliable 
Progressive Service 


Conservative 
Prompt 


A Useful and Desirable Agency Company 


Agents wanted in Iowa, Kansas, Colorado, 
Wyoming and Nebraska 


Home Office: 1406 Farnam St. - - Omaha, Nebraska 














ANTHONY MATRE BENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
Presiden Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


A good company for good agents 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


MARQUETTE NATIONAL 














ASSETS OVER ONE MILLION CHICAGO, 
oe GA @ Twin City Fire Ins. Co. 
= cee MINNEAPOLIS 
peered Capital $500,000 














Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 














considerable of this has sloughed off. 
There is quite a demand, however, for 
use and occupancy all along the line 
here, not only among manufacturers 
but the better class of merchants. In 
Detroit, some of the agents are very 
alert in soliciting use and occupancy. 
They are meeting with success. There 
is hardly a high class mercantile risk 
on Woodward avenue in Detroit that 
is not carrying use and occupancy. 
Field men say that the production of 
this class is up to the agents and where 
they find men well posted on the sup- 
ject and good solicitors they are get- 
ting returns. Many, however, do 10t 
know how to present it and, therefore, 
are not stirring up business. 





Milwaukee Board Picnic 


MILWAUKEE, WIS., Aug. 20.—The an- 
nual picnic of the Milwaukee Board of 
Fire Underwriters will be held tomorrow 
at Wulff’s Island, a delightful resort on 
the upper Milwaukee river, eleven miles 
north of the city. The program is “guar- 
anteed to please.” There will be a long 
list of athletic events and sports, with 
suitable awards. The baseball game will 
be one of the feature events. Calhoun’s 
Benedicts will be pitted against Al Mil- 
ler’s Bachelors in a nine-inning fight. 
The committee in charge of the picnic 
consists of Joseph H. McZinn, Robert R. 
Elsner and Monroe Porth. 





Quincy’s New Equipment 


Quincy, Ill., nas recently purchased five 
pieces of motor driven apparatus from 
the American La France Fire Engine 
Company, including one aerial truck and 
four combination hose wagons and 600- 
gallon pumps. It also secured one Nash 
chassis on which will be mounted two 
£0-gallon chemical tanks. This new ap- 
paratus will be delivered about December 
1. This equipment will make the Quincy 
fire department completely motorized. The 
city is also operating its force under 
double platoon system, having a _ total 
complement of sixty men on the depart- 
ment. With the new equipment and the 
double platoon system Quincy has one of 
the best fire departments in the country. 


Form New Michigan Association 


The Michigan Fire Prevention Associa- 
tion and the Conservation Association 
were disbanded at the meeting held in 
Detroit and the new Conservation & 
Fire Prevention Association of Michigan 
was organized. S. T. Sheppard of the 
National Liberty was chosen president, 
R. T. Safford, Liverpool & London & 
Globe, vice-president, and M. M. Hawx- 
hurst of the London, secretary and treas- 
urer. A, N. McDougall of the St. Paul 
was made chairman of the executive 
committee, the other members being C. 
W. Ackley, Milwaukee Mechanics; J. F. 
Curtin, Detroit Fire & Marine, and N. L. 
Spencer, Pennsylvania. The Michigan 
Association expects to continue the good 
work, that has been done in the state 
and increase its service. 


Prohibition and Balances 


The National Underwriter last week 
said that the firm of Carter & Morse at 
Sheboygan, Wis., had been reorganized 
as O. S. Morse & Son. The fact is that 
the firm of O. S. Morse & Son has always 
been located at Janesville and the firm 
of O. S. Morse & Son will remain there. 

One of the Wisconsin state agents has 
addressed the senior member of the firm 
as follows: 

“You did not mention to me when I 
was calling on you the other day that 
you were intending to move to Sheboy- 
gan. I remember that I told you that I 
was in that city recently and that the 
‘life saving stations’ were still open and 
selling at least 2% percent, which un- 
doubtedly accounts for this sudden move 
on your part.” 

Mr. Morse has written The National 
Underwriter on the same subject as fol- 
lows: 

“Will you kindly make _ correction. 
Fear that specials will not know where 
to find me when around making bal- 
ances.” 


Illinois Notes 


Hamilton & Metcalf at Girard, Ill., have 
sold their agency to Little, Page & 
Bristow. 

William H. Clare, who has been nomi- 
nated by President Wilson as collector 
of customs at Chicago, is a local agent 
at Jpliet. He has been active in Demo- 
cratic politics for a number of years. He 


is the head of the William H. Clare Real 
Estate Company 

Charles H. Galbeak with the Illinois 
Inspection Bureau, who has had headquar- 
ters in Quincy for the past three years, 
has been transferred to Chicago. His suc- 
cessor for the Quincy district has not 
yet been named, 


Indiana Notes 


Portland, Ind., is the possessor of a new 
fire truck, just received, that cost $10,200. 


The Board of Public Safety of Laporte 


has raised firemen’s wages 15 per cent. ° 


to $115 a month. 


H. N. Failing, Indiana special agent of 
the Great American, underwent a minor 
throat operation on Tuesday of this week 
and will be kept from his field for sev- 
eral days. 

Miss Amanda Murphy of Muncie is 
charged by the state fire marshal with 
having fired her house in that city, August 
7, -because a building and loan assovia- 


-tion was about to foreclose a mortgage 


on it. 


Terre Haute firemen have been talking 
of striking because of inadequate wages. 
Fire Marshal Friedley wired them that 
“to strike and leave the city without fire 
protection would be like mutiny on board 
ship or desertion on the field of battle, 
and ought to be dealt with severely.” 


The state fire marshal has condemned 
eight buildings in the business part of 
Plymouth and ordered them razed within 
sixty days. Four are mercantile build- 
ings. Fight buildings were also con- 
demned at Bourbon, four to be torn down, 
the others to be improved from a fire 
hazard standpoint. 

H. H. Friedley, Indiana state fire mar- 
shal, will show a free moving picture, 
“The Fire Demon,” at the State Fair in 
September. The defective flue, basement 
rubbish, overheated electric iron and sim- 
ilar common hazards will: be shown. There 
will be the usual elaborate exhibition of 
fire prevention apparatus. Much litera- 
ture on “Rural Fire Hazards” will be dis- 
tributed. 


Duane J. Bellinger, an inspector of the 
Indiana Inspection Bureau at Indianap- 
olis, has gone with the local agency of 
Gregory & Appel in that city to take 
charge of their engineering department. 
Mr. Bellinger is well posted on risks in 
the —t, in which this agency oper- 
ates. s a brother-in-law of Ora H. 
Rudy, Indiana state agent of the state 
of Pennsylvania. 


Mrs. Louise Eckstein, wife of one. 
Eckstein, vice-president of the C. Hib- 
bard Company, general lines, Milwaukee, 
Wis., died August 13, at Mt. Sinai hospital 
after a brief illness. The funeral was held 
Friday. 
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ORDERS SURCHARGE REMOVED 





South Dakota Commissioner Acts on 
Reccmmendation of Association’s 
Committee 





WATERTOWN, S. D., Aug. 19.— 
Commissioner Van Camp has issued an 
order relative to the 10 percent sur- 
charge on fire insurance premiums, in 
which all companies are notified that 
they must notify their South Dakota 
agents to cease collecting such sur- 
charge, or else-be dealt with under the 
statute, which prohibits any company 
from fixing or charging any rate for 
fire insurance upon property which 
discriminates unfairly between risks in 
the application of like charges and 
credits, or which discriminates unfairly 
between risks of essentially the same 
hazard and having substantially the 
same degree of protection against fire. 
No action was taken in South Dakota 
on the surcharge until the committee 
of the National Association of Insur- 
ance Commissioners reported adversely 
on it. 


Cheese to Hardware Mutual 


MINNEAPOLIS, MINN., Aug, 19—A. H. 
Cheese, for sixteen years secretary of 
the Retail Merchants Mutual Fire of 
Minnesota, will, on Sept. 1, be identified 
with the Retail Hardware Mutual Fire 
of Minnesota in the capacity of assistant 
secretary. 

The Minnesota Hardware Mutual has 
made an exceptional growth during the 
past year and has extensively increased 





the persennel of its office and field force. 
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FOR SALE 


General Insurance and Real 
Estate Business in growing town 
of 4,000 population, in Ohio. 
Will sell reasonably if sold at 
once. 


ROSS REALTY COMPANY 


Newcomerstown, Ohio 

















INSURANCE STOCKS 
BOUGHT AND § SOLD 


tations F: 


BABCOCK, "RUSHTON & : COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 











1) STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, illinois 
On Madison St., near LaSalle 
= minute from the 
Insurance District 
The Patronage of In- 
surance Men Is 

Solicited <4 


Losrence R. Adams , Sec’y and Mer. 
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WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in i 


Cash Capital $200, 
Assets $624,780 Net pon A $151,269 


WM. F. — ia 
F. —— gy gan 


_ . Secy. 
wiv. - FISCHER, Supt. of igeacies 
714 Hi e Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 

— oe & a. om 
Insurance Sueae ith idg., _ Ii. 








Marine Underwriter 


Prominent Insurance Office, having 
strong company and Agency con- 
nections is opening Marine Depart- 
ment and requires services of man 
familiar with details of soliciting 
and placing Marine Insurance: 
salary dependent on qualifications. 
Address 99-K, care The National 


Underwriter. 








Wanted—Claim Adjuster—An 
experienced automobile claim 
adjuster, able to handle all 
claims in connection with auto- 
mobiles, an average business 
of about Eighteen Thousand 
(18000) cars in one State. 
Thoroughly competent of taking 
complete charge of the office 
and handle men and know how 
to get results and keep track of 
all claims. Good opening for 
right man who wants to get in 
on the ground floor of a splendid 
organization. Address 100-L, 
care The National Underwriter. 





During the past three months licenses 
have been taken out in Tennessee, Ken- 
tucky, West Virginia, California, Flor- 
ida, Kansas, and the company looks for 
an exceptionally good year for 1919. 

A successor to Mr. Cheese in the Re- 
tail Merchants has not yet been selected. 


Girl Confesses Grand Forks Fires 


GRAND FORKS, N. D., Aug. 19.—Miss 
Kuth Erickson, 24 years old, following her 
arrest here, confessed that she was the 
author of a long series of fires that have 
baffled officials of Grand Forks and East 
Grand Forks, Minn., and which have 
caused losses aggregating several hun- 
cred thousand dollars, including the de- 
struction of the high school and the city 
hall in East Grand Forks. 

She was committed to the insane asylum 
three years ago as the author of a series 
ot destructive affairs in the district north 
of the city, but strongly proclaimed her 
innocence at that time. Now she admits 
responsibility aot only for the recent fires, 
but for the matters charged to her at that 
time. 


North Dakota Organized 


The North Dakota Conservation & Fire 
Prevention Association has been organ- 
ized with G. W. Funk of the Minneapolis 
Fire & Marine, president; A. A. Knopp, 
New York Underwriters, vice-president; 
A. R. Lofgren of the Hartford, secretary 
and treasurer. 


State Insuring Public Buildings 


BISMARCK, N. D., Aug. 20—AlIl public 
buildings in North Dakota whose policies 
have expired recently are now insured 
by the state, following the provisions of 
house bill No. 32, passed by the recent 
legislature. The law provides that after 
Aug. 4, no public officer shall pay out 
to a private company any premiums save 
where a previous policy is carried to ex- 
piration. The state insurance depart- 
ment is handling this work and is now 
framing rates and drawing up policy 








forms. The department is also tabulat- 
ing the existing insurance and making 
out a schedule for the various dates 
when it expires. 


South Dakota Hail Losses 


WATERTOWN, S. D., Aug. 19.—Under 
the state hail insurance act, loss claims 
up to date aggregate $170,000 in 53 
counties; the premium income will be 
in the neighborhood of $1,000,000, with a 
surplus of about $500,000, according to 
the estimate of the commissioner. The 
largest losses were incurred in Minne- 
haha county, aggregating $18,065. Lake 
was next with $17,000 


New Dakota Mutual 


The Mutual Insurance Association of 
Farmers’ Crganizations of South Dakota 
has been organized at Sioux Falls with 
Charles H. Eyler, secretary. The com- 
pany will be conducted in connection 
with the Farmers Grain Dealers Associa- 
tion and will write fire and tornado in- 
surance for farmers, elevators, lumber 
companies and creameries throughout 
the state. Officers in addition to Mr. 
Eyler include A. L. Berg, president; Chris 
Sandberg, vice-president, and T. Martin, 
treasurer. 


South Dakota Notes 


Fire protection has been increased by 
Menno by the erection of an elevated tank 
with a 60,000-gallon capacity, 117 feet 
above the ground. 

At a special election in Lennox the 
voters authorized the issuance of $8,000 
of bonds for a new well for the water- 
works system and the extension of water- 
works mains, 

At Humboldt petitions are being circu- 
lated asking the town council to call a! 
special election on the issuance of bonds |; 
for an extension of the municipal water- 
works system. 


J. O. Dye, manager of the Rochester 
department of the Great America, is on 
an agency trip to Minneapolis, St. Paul 




















and other western points. 
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Local Agents in Kansas City Have 
Not Been Enthusiastic Over 
This Class 


KANSAS CITY, MO., Aug. 20.—Kansas 
City agents have not been very active in 
the solicitation of riot and civil com- 
motion insurance up to date. While the 
war was on, there was a natural demand 
for explosion insurance, and in a few 
eases this coverage has been turned into 
‘riot and civil commotion insurance, but 
the great bulk of the explosion business 
was not renewed at expiration. Kansas 
City is more of a point of distribution 
than a manufacturing center. There is 
not the field for new business in Kan- 
jsas City that is found in towns of equal 
population where manufacturing is done. 
There have been no large strikes in the 


could point to as “horrible examples” in 
the soliciting of this business. General 
business in Kansas City has been -un- 
usually good during the past two years, 
as a result of which insufficient time 
has been given to a study of the new 
forms of insurance that the companies 
‘lare now specializing on. The larger 
agencies in Kansas City have found that 
‘this business must be handled by a mem- 
‘ber of the firm as the average solicitor 
will give scant attention to it. 


Discontinues St. Louis Branch 


The Royal is changing its plan of op- 
eration in St. Louis, discontinuing its 
branch office. Cabel Gray, associate local 
manager of the Royal there, has resigned 
and will probably establish a local 
agency. William A. Jack will continue 
the Royal as special agent, traveling out 
of St. Louis. 





Missouri Farm Experience Good 











KANSAS CITY, MO., Aug. 20.—Compa- 
nies writing farm business in Missouri 
report that there is every prospect of a 
good experience on this class for 1919. 
There is every indication that the crop 
in Missouri this year will be well above 
the average. Farm solicitors have been 
active in the state, with the result that 
larger lines have been taken out, espe- 
cially on cattle and buildings. Because 
of the generally prosperous condition of 


NOT WRITING RIOT COVERAGE |! the farmer, the loss record on farm busi- 


vicinity of Kansas City which the agent } 





ness in Missouri this year has been below 
that of previous years. Farm underwrit- 
ers have been somewhat surprised to ob- 
serve that the experience has been good 
in the sections of the state that have 
until now been considered undesirable 
owing to the moral hazard. There are 
about seven or eight companies that 
write practically all of the farm business 
in Missouri. 
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John M.Thomas - Manager 
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Blame I. W. W. for Wheat Fires 


TOPEKA, KAN., Aug. 19.—The activi- 
ties of I. W. W. agitators in the Kansas 
wheat fields was revealed in the July re- 
port of the state fire marshal, L. T. Hus- 
sey. It shows thirteen incendiary fires 
with a loss of $24,105. This is a larger 
number of incendiary fires than has been 
reported in a single month since the 
threshing season of 1918. Included in 
the losses for the month was a large 
threshing outfit and a considerable quan- 


, tity of grain where the cause of the fire 


was found in part ofthe charred rem- 
nants of the machine. A box of friction 
matches had been placed in a sheaf of 
wheat. When the matches went through 
the separator they set the outfit on fire. 
But the matches, some not burned, went 
into the grain hopper and were found in 
the steel case after the fire. There were 
70 grain fires in the state during July 
and a loss of $63,822. 


Grain Losses Heavier | 


Losses on short-term grain insurance 
in Kansas have been heavier this year 
than in the past three years. Companies 
writing this class report that a moral 
hazard exists in some sections of the | 
state this year due to the fact that the | 
crops were somewhat smaller than was! 
anticipated. A large amount of this busi- | 
ress was written until threshing com- 
menced. When the farmers began to see | 
that their crops were smaller than had | 
been expected, they would take no addi- | 
tional insurance. Some of the losses seem | 
to be the result of I. W. W. activities and 
State Fire Marshal Hussey is now mak- | 
ing investigation. | 

! 





Protests Kansas Grain Rules 


TOPEKA, KAN., Aug. 19.—E. E. Brook- 
ens, claim adjuster for the insurance de- 
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AUTOMOBILE DEPT. 


INSURANCE CO. 


TRACTOR 


SELF-IGNITION 
TORNADO 


HANOVER FIRE 


NEWYORK CHICAGO SAN FRANC SCO 
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HENRY E. SAMPSON 


Special Counsel of the 
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SIDNEY J. DILLON 





SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 


IOWA 


Por six years Assistant Fe er er of lowa 
and ‘commissioner 
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partment, in his capacity as a private] the probable yield and insure the grain 
citizen and a buyer of grain insurance, | for the full amount. If there is a partial 
has filed with the department a protest | loss the insurance is pro rated. 
against the present schedule and rules . ati 
enforced by companies writing grain Iowa Association Is Launched 
business. Commissioner Travis will take oe 
‘up the protest during the fall with the DES MCINES, IA., Aug. 19.—At a joint 
view of working out a solution of the | meeting of the Fire Prevention Associa- 
schedules and rules. tion and the Conservation Association, 
Under the present rules the valued pol- |/held in Des Moines Friday, these organi- 
icy clause applying to insurance on build- | zations were disbanded and the Conser- 
ings does not apply to grain insurance. | vation & Fire Prevention Association of 
The owner must make an estimate of | lowa was organized. 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
Te ie the Age of the Specialist. Our Specialty is Automobile Insuranes. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - - $1,400,000.00 
Assets- - - 8,636,661.00 














OLD COLONY INSURANCE CO. 


Boston, Mass., Aug. 19, 1919. 
To our Agents: 


The Old Colony Insurance Company 


was organized June 2, 1906, with 


CAD MA 665 crac asc ese $400,000 
PTRINS a shs suse weasel nie oes 200,000 
$600,000 


Realizing that if we want the best 
results from our agents we must give 
them the best tools to work with, the 
stockholders have today voted to in- 
crease the capital from $600.000 to 
$1,000,000 by selling 4,000 additional 
shares of stock at $200 per share, 
thereby increasing the capital and sur- 
plus by $800,000 on November 1, 1919. 


Figures of July 1, 1919 


PROBSETWES ) osc-c.oiacaclowa cee ee wne $1,412,000 
RB OTNUAES, 8 528 odes cn Brees estes 600,000 
PITSUNNG 5d oS siete ee hwieees 751,000 
Additional Capital......... 400,000 
Additional Surplus......... 400,000 
which will make 
BREBEIUOS  SGcniedoies gus ee $1,412,000 
Re 1,000,000 
SHEOINS™ .5.o aave ccs, ose eanen eer 1,151,000 
AMSetS: ac.c6K esses Geese $3,563,000 


The increase in the stock in ac- 
cordance with the vote of the stock- 
holders will take effect on November 











Western Department Home Office Pacific Coast Dept. 1, 1919. ; . ; 
FREEPORT, ILL 95 William S manne. 1S SS 
’ ° uham otreet ? pleasing to you and to your customers. 
NEW YORK Wii1aM R. Hence, 
—Adv. President. 
‘ STATEMENT JANUARY 1, 1919 
EE, ASSETS  parket 32"%oi8 LIABILITIES 
| | U.S. Liberty Loan Bonds ......... $2,025,000.00 

Bonds i nearned Premi 

— 1,125,735.84 eeerve......... $6,162,361.72 
Bonds and Stocks of Municipalities 2,232,277.16 : 

INS. CO. OF AMERICA | Bonds of Railroads .........2.-.-. 4'316,588.67 | Losses, in the 

NEW YORK Guaranteed Stocks of Railroads eee 1,622.093.50 Adjustment ..... 989,574.90 
toc! aulroads ...... 032 : 
" iti an 750.00 | Commissions and other 
penne — Ronkaeks 490,750.00 Apres a d other 644. 63.63 
“‘One of the Giants” as pi sete = $ 62,000.00 $17,086,080.17 | Corital Stock .....+++._2,000,000.00 
Wi D Premtint genes: 927,503.43 $9.796.700.25 
estern Department 1... caletion 1,174,819.13 
terest N ” 

CHICAGO camocher Aseets =. _ 266.519.29 5 24300185 |S Tubunicc ens oe eee 94,660,450.04 
P.D.McGREGOR, - -_ ~ Manager | 11g ASSETS occ ciiiabiidy  OrT/1 73. | Net Surplus to Policy Holders....... $6,660,450.04 
A. R. MONROE, ‘ - Assistant Manager tes OTAL ADMITTED ASSETS $14,457,150.29 
W. E. McCULLOUGH, - Agency Supt. *Security valuations on basis fixed by National Convention of Insurance Commissioners. 














THREE SCORE YEARS AND TEN 
AND HONOURABLE RECO 


1849 


OF PITTSBURGH 


we SS 1919 
: THE WESTERN INSURANCE COMPANY 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


























SIOUX CITY, IOWA 

















REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 


Walter A. Harvey of the Fidelity- 
Phenix is president of the new associa; 
tion, O. W. Follett of the National Union 
is vice-president, and Frank E. Hathorne 
of the Hanover is secretary-treasurer. 

Plans are under way for broadening 
the scope of the inspection work of the 
‘association, 

The executive committee consists of 
James S. McHugh of the Hartford; C. R. 
Bogart of the Connecticut; Frank H. 
‘Harvey, State of Pennsylvania; and F. B. 
/Phillips, National Liberty. 


Kansas Association Organized 


tion Association of Kansas, succeeding 
the old organizations in accordance with 
the plan adopted at the recent Chicago 
conference, was organized at a meeting 
of fieldmen at Topeka, Aug. 12. John 
Battershill of the Firemens was elected 
president, with Frank L. Britton of the 
North British as vice-president and W. M. 
Gregory of the Pennsylvania as secre- 
tary-treasurer. The executive commit- 
tee will be named later. 


Missouri Meeting Dates Changed 


The date of the meeting for the or- 
ganization of the Conservation and Fire 
Prevention Association of Missouri has 
been changed to Sept. 9 and 10, at the 
Baltimore hotel, Kansas City. The meet- 
ing had previously been announced for 
Sept. 16 and 17, at Excelsior Springs. 

The Missouri-Kansas Blue Goose’ will 
meet at the Baltimore Sept. 9 at 2 p. m., 
and will give an informal dinner-dance 
at the hotel that evening complimentary 
to Mr. and Mrs. M. W. Van Valkenburg, 
in honor of their 51st anniversary and 
also in recognition of Mr. Van Valkert? 
burg’s permanent retirement from the 
field, after a continuous service of more 
than 30 years. 


Kansas Notes 


I. D. Lewis, former chief deputy state 
fire marshal, has returned to the depart- 
ment again and becomes the chief deputy, 
succeeding W. G. Studebaker. Mr. Lewis 
joined the department nearly six years 
ago and resigned some months ago to 
handle some important business in Texas. 


The inspectors for the state fire mar- 
shal, who have just completed the in- 
spection of all the property in twelve 
northeast Kansas counties, found that 
carelessness in the handling of trash and 
a lack of knowledge regarding the hand- 
ling of gasoline was the chief complaint 
against the merchants and householders 
of this section, The counties inspected 
this year were: Wyandotte, Leavenworth, 
Jefferson, Atchison, Doniphan, Brown, 
Jackson, Nemaha, Marshall, Washington, 
Riley and Pottawatomie. 





William F. Ramsey has entered the 
local business at Independence, Mo. Re- 
cently he was in the field for the Connec- 
ticut Fire. 





The name of the MeGuire Insurance 
Agency at Burlington, Iowa, has been 
changed to the Burlington Insurance & 
Realty Corporation. 


S. K. Bjornsen, manager of the hail de- 
partment of the Western Adjustment at 
Omaha, has been in the hospital several 
days following an operation. He is re- 
covering rapidly. 





Texas Notes 


The fire committee of the city council 
of Beaumont has recommended a _ two- 
platoon system for the fire department 
of that city. The double platoon system 
will mean the addition of at least twenty 
men to the present force. 

Figures compiled by the fire insurance 
commission show that 10 per cent of 
Texas fires are preventable; that the prop- 
erty fire loss in Texas in 1918 was ap- 
proximately $16,000,000, which is said to 
be a fair annual average. The insurance 
loss during 1918 was $14,544,038. 

J. H. Powers, an examiner in the Dallas 
office of the Fireman’s Fund under State 
Agent J. H. Snell, has been appointed 
special agent of the automobile depart- 
ment of the company in Texas. The 
Fireman’s Fund now has_two_ special 
agents in the automobile department in 
the state. 





























| L. Hirseh, a veteran insurance adjuster 


of Little Rock, Ark., died there Monday. 


The new Conservation & Fire Preven-- 
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400 
GREAT AMERICAN AGENTS 


< 
& % 20,000 
OHIO POLICYHOLDERS 
25 


HOME OFFICE OFFICIALS 


RY AND EMPLOYEES 
All working together for mutual saving 


and protection, has made the Great Amer- 
ican a company of the people, by the peo- 
ple, for the people. Correspondence from Ohio 
agents given prompt and friendly consideration. 


en 


MANSFIELD.OHIO. 








SCOTT RUTLEDGE, President 


a >-FARMERSMUTUAL’ 


tat . Bio or lewns 


Be online tes pantie 





THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 


HOME OFFICE - ~ - - 


IN THE WORLD. INSURES GROWING CROPS 
DES MOINES, IOWA 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 











Surplus to Policy Holders over $160,000 


7 AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 





The Leading Mutual Fire Insurance Company on the Pacific Coast 





Northwestern Mutual 


Fire Association 


F. J. MARTIN, Pres. H. K, DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















—The Original Denguiete’ Pee is Insurance Company— 
ncorpora 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. he oop 7 in Ohio and hap eee: 
PHILIP LEHR, Pres. Dy ona oe x Wane, ted lc 
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LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 


| TERRITORY OPEN IN ALL NORTHWEST STATES. 


PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 




















Indiana Mutual — Company 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 








“A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 











1903 The 1919 
OHIO UNDERWRITERS 
Mutual Fire Insurance Company 
of Van Wert, Ohio 
Gives progressive agents the opportunity to affiliate themselves with a growing Mutual 

Operating on Time-Tried Fire Ins. Principles 

Net Cash Surplus Over “= 000.00 
. M. PURMORT, Secy. and Manager 


25% Cash Dividend 





KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President 





H. S. JENNINGS, Secretary 














“* Fire Insurance as You Would Write It*’ 
The Merchants rue ts Insurance Co. of Indiana 
The Indiana metals, Merchants Mutual Fire Ins. Co. 


Mutual Company) 
yt 











Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 


























es) ———« J. R. VERNON, wea ae J. AMBLER, Secretary 
Dayton Mutual Fire THE AUTO OWNER WANTS Sin02202 ceiometteitsirtnstwes ces. | | Columbiana County 
C eavror THE AGREE WARE lg ll SAME KIND Mutual Fire Ins. Co. 
Insurance 0.) onlo MID-WEST MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION Lisbon, O. 
B. C. COLEMAN, Secy. “i Wichita, Kansas. J. B. HENDERSON, Secretary 1837 
Co a" hon awe Sec. and Tress, 
nservatr 

ze" | MINSTER MUTUAL FIRE ||, 2% 2 = 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO Our nbn have been good for 
Address Home Office. j. B. RATERMAN, President Jos. E. SCHMIEDER, Secretary three fourths of a century and are 

a 5 VERNON B. ARNOLD, Special Agent, Lima, Ohio still good. : 

















Rentschler Building 





Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


E. J. Forney, Pres. 
Incorporated 1873 


THE 


OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 





HAMILTON, OHIO 








J. M. Cook, Sec’y 


Mansfield Mutual 


Fire Insurance Company 


An Agency Company 








| 
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ITAL $839,580.00 
CASH CAP $839, © wea 
PRESIDENT 


CLEVELAND NATIONAL ——gecnuo rw 


FIRE INSURANCE COMPANY = 
ASSETS CLEVELAND, OHIG st 


$1,662,212.57 APPLICATIONS FOR AGENCIES DESIRED 




















“FRED. S. JAMES & CO. 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 
Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 











F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President 


FIRE AND 


Minneapolis sarixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, Secy 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 











F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 






LE ROY, OHIO 
BOND So 5s og 5:5. de 40's 4 veiaeieniawiewie elec aicleciss eI RE EE 
LS rere rere ass bdeeGbSesseendss”, ESD 


Reserve for Reinsurance................... 2,845,381 
Imcrease ............... MMiebewdesecsacnecere 22,048 
Net Surplus .............cssccccccscccccese 1,499,764 
Imcrease ......... b0<. ah seeeserasesseunteces 26,280 








NORTH BRANCH FIRE as SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY S884" OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE comeany, PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























(Established in 1782) Head Office : 


f 100 Williams St., New York 
Western Department : 
‘ 2 Insurance Exchange, Chicago 


OF LONDON Marine and Automobile Dept : 


27 William St., New York 
FIRE Automobile—Use and Occupancy—Tornado—Sprinkler 


Pacific Department : 
Leakage—Explosion and Riot and Civil Commotion. 343 Sansome St., San Francisco 





SOUTHWESTERN FIELD 




















SHOW PROFIT ON WAREHOUSES 





Companies Successfully Underwriting 
Cotton Compresses in Texas— 
Smaller Structures Eliminated 





DALLAS, TEX., Aug. 19-—- With 
only a few exceptions, all companies 
in Texas report a favorable experience 
on cotton warehouses. Even the 
wooden structures located at remote 
points have, over a period of years, 
earned a profit for the companies. All 
of the new warehouses that are being 
put up are of fireproof sprinklered con- 
struction. The big Moody and Kenpt- 
ner compresses at Galveston, are 
models of warehousing construction, 
and house millions of dollars worth 
of cotton at all periods of the year. 
The small irresponsible cotton com- 
press owner is rapidly passing out of 
existence. The compresses at all of 
the principal points are now in the 
hands of men of some substance and 
responsibility and every precaution is 
taken against fire. Furthermore, the 
warehouses are actively in use almost 
duri’ g the entire year, so that there is 
really little dead storage hazard. 

A successful underwriting of cotton 
warehouses requires a familiarity with 
various farming sections of Texas. 
There is sometimes a moral hazard at- 
tached to a risk located in a community 
where cotton growing is on the wane. 
Also when a new warehouse goes up, 
located close to where two or three 
old ones have been operating the out 
of date warehouses at once assume a 
moral hazard. However, the tendency 
in Texas is toward large modern ware- 
houses and the elimination of small 
ones at unimportant points. In other 
words, the small warehouse, always 
the cause of most of the losses is 
rapidly being eliminated. 





Must Improve Oklahoma Conditions 


OKLAHOMA CITY, OKLA., Aug. 19— 
Demands on the city commission for a 
better water distribution system, the im- 
mediate appointment of a technical 
water engineer as superintendent of the 
water department and a better fire de- 
partment have been made by represen- 
tatives of the National Board, following 
an inspection of conditions here. The 
selection of a water superintendent has 
been held up by a squabble between 
members of the commission. Whole 
blocks are in danger of being wiped out 
by fire because of the water distribution 
system, the commissioners were told. 

It was recommended that 20,000,000- 
gallon capacity pump be installed at the 
city pumping station and that the Pack- 
ingtown cutoff dam be rebuilt or that 
another line be built from the reservoir 
to the pumping station, for the purpose 
of providing a surplus water supply in 
case of an emergency. 

It was indicated at the city hall that 
a bond election might be called to vote 
on water main extensions and fire de- 
partment improvements. It is stated 
that funds available for such work are 
practically exhausted. 





Inspection Bureau Started 


A. R. Andrews, manager of the Texas 
Inspection Bureau, now has his organi- 
zation in full running order. The first 
inspection reports have been received by 
the companies. Detailed sprinklered 
equipment grading covering risks where 
automatic sprinklers are installed will 
be furnished with each sprinklered risk 
report; also a full and complete detailed 
diagram covering all sprinklered and 


has been published, will accompany each 
report, and new diagrams issued from 
time to time as changes in the risk occur. 





Antagonistic Attitude in Alabama 


BIRMINGHAM, ALA., Aug. 20.—There 
seems to be a wave of anti-insurance leg- 
islation sweeping over the Alabama legis- 
lature at this time. A number of bills 
have been introduced aiming to increase 
the taxation of insurance; to place various 
arbitarary restrictions on the customary 
insurance practices, and providing heavy 
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penalties for membership in any form of 
a rate agreement. A number of radical 
bills have been introduced recently which 
would virtually place the fire insurance 
business in Alabama in the hands of the 
state. Some of the biils are so revolu- 
tionary in character that it is not be- 
lieved that it would be possible for them 
to pass. However, the sentiment among 
many of the big business men in Aia- 
bama seems to be against insurance and 
this attitude is being reflected in the bills 
that are now being introduced at the 
state legislature. 


Complain of Excess Commissions 


It is reported that the excess com- 
mission evil is still very much in evi- 
dence in the south. It is now stated 
that a few non-affiliated companies are 
going after brick mercantile buildings 
and cotton lines. In the majority of 
offices in the south cotton is the leading 
line and most companies regard brick 
mercantile risks as preferred business. 








At this time business is coming in sat- | 
is factorily from all sections of.the south. 
General conditions in that section are 
good. Losses have been comparatively 
low, the moral hazard is much less seri- | 
ous, and there is a decided increase in 
the amount of new premiums being writ- 
ten. Apparently this situation has at- 
tracted to the south a few of the 
companies which refuse to be guided by 
any rules or regulations of any sort and 
if their activities continue the board 
companies face the possibility of losing 
a fairly large amount of preferred bus- 
iness. 


Cunningham Sends Protest 


A. P. Cunningham, president of the 
Dallas Insurance Exchange, has written 
a strong letter to the insurance commis- 
sioner of Texas, setting forth that there 
should be an insurance agents’ qualifica- 
tions law in Texas, claiming that com- 
missions are being paid to men that are 
not in the insurance business. 








| KENTUCKY AND THE SOUTH 

















URGE RETALIATORY MEASURES 


Field Men Getting Restive Over Loss 
of Business to Excess Commis- 
sion Companies 


NEW YORK, Aug. 19—Serious com- 
plaint is being made of the growing 
competition of excess commission com- 
panies in the South, Georgia apparently 
furnishing a particularly attractive field 
ior their operations. The standard 
commission agents and the field men 
are getting exceedingly restive over 
the steady loss of good business, and 
are importuning their offices to adopt 
retaliatory measures, asserting that un- 
less drastic action be taken, the pre- 
mium incomes of the association offices 
will show marked decreases. 

True it is that the South has proven 
a desirable field for fire insurance com- 
panies during the past three years, the 
high prices received by planters for 
cotton and the development of war in- 
dustries making for the general pros- 
perity of the section. This very pros- 
perity, however, has induced the entry 
into the southern states of a consid- 
erable number of companies not pre- 
viously represented there and_ has 
greatly intensified already keen com- 
petition. As is invariably the case, 
added strife for income has been fol- 
lowed by a letting down of the bars 
carefully erected during former periods, 


when the dividing mark between profit ] Macon; Bowie Martin, Atlanta. 


and loss was scarcely discernible, and 
practices are now being winked at, that 
would not be tolerated previously. 


Observing underwriters feel that the ing annual meeting of the National 
crest of fire insurance prosperity in 
the South has been passed, and that | every Georgian in the state association 
unusual care should be taken to guard | to make the trip: 
against a relapse into conditions that ciation won the President’s Cup in 


so long obtained prior to. 1915. 


Watson with Louisville Board 
LOUISVILLE, KY., Aug. 


for the Royal. 


Bureau becomes effective. 


Mr. Watson has had thirty-one years 
experience in the fire underwriting busi- 
ness. Starting as a newspaper man, he 
entered the insurance business in 1888 | Hutchinson, manager of the American 
with the Falls City of Louisville. In| Surety at Atlanta, called attention to 


1889 he became connected with the Louis 


ville Board and was inspector until seven | ance and surety bonds ought to be placed 
work was ]| and advised local agents to go after such 
turned over to the Actuarial Bureau. While | business in their respective communities. 
with the bureau he has been inspector, W. Eugene Harrington, of Spratlin, 
chief clerk, associate branch manager and | Harrington & Thomas, Atlanta, discussed 
branch manager. He is an excellent man | the attitude of the public toward insur- 
on application of rates, and in the old | ance from numerous new angles, par- 
days when rates were made on theory | ticularly in respect to war and after- 
rather than analysis he was in a class by | war conditions. 
himself when it came to looking over a ] 


years ago, when the board’s 


risk and determining rates. 


19. — The 
Louisville Board of Fire Underwriters | the Aetna and president of the Georgia 
has made a very wise selection in naming | Fire Prevention Society, delivered a very 
W. M. (Pop) Watson as secretary-man- | interesting address on “Fire Prevention.” 
ager of the board, succeeding Milton C. 
Miller, who resigned, effective September | vention service that local agents might 
1, to become special agent in Kentucky | render. 

Mr. Watson takes up his 
active duties on September 1, when his | methods of accounting were explained by 
resignation from the Kentucky Actuarial | William Hart, of Wilcox & Co., Colum- 


| 
GEORGIA AGENTS’ CONVENTION | 


Marshall J. Ellis Re-elected to Presi- 
dency of State Association for 
Third Term 


MACON, GA., Aug. 15.—The twenty- 
second annual meeting of the Georgia 
Local Underwriters Association closed 
its sessions here on Friday after again 
re-electing Marshall J. Ellis of Macon, 
to the presidency. This will make 
three terms for Mr. Ellis, and the 
second term for Secretary-Treasurer 
E. B. Harrold, who was also re-elected. 
Other officers chosen were as fol- 
lows: 

First Vice-President, C. A. Rauschen- 
berg, Jr., Atlanta. 

Second Vice-President, W. 
den, Elberton. 

Executive Committee: J. D. _Carswell, 
chairman, Savannah; J. Jester, 
Athens; W. E. Snowden, Elberton; J. 
M. Holmes, Sparta; J. J. Cohen, Aug- 
usta; F. G. Lumkin, Columbus; J. S. 
Wright, Brunswick. ; 
Legislative Committee: Fred W. 


E. Snow- 


Cole, chairman, Atlanta: G. Arthur 
Howell, Atlanta; John D. Carswell, 
Savannah. 


Organization Committee: Coke Da- 
vis, oe aE Atlanta; E. A. Irwin, 
Atlanta; R. Harris, Cordele. 
Casualty Fes Morris Harris, 
chairman, Macon; A. H. Small, Jr., 


Urges Attendance at Louisville 
The president referred to the com- 
Association at Louisville and called on 
The Georgia Asso- 
1918 for the largest percentage increase 
itt membership, but this* year’s gain 
will hardly serve to hold the silver in 


the Cracker State. 
Clarence F. Ruse, special agent for 


Mr. Ruse outlined many aids in fire pre- 

Efficient office records and short-cut 

bus, and C. A. Rauschenberg, of Atlanta. 
Tells of Surety Field 


In an address on “Surety Bonds,” H. N. 


- | many new avenues where fidelity insur- 


Great American 
Insurance Company 


New ork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000. 00 


RESERVE FOR ALL _fometn LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


ASSETS 


$30,851,022.01° 


*Encludes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 











GEORGE M. LOVEJOY, Vice-President 


EDWARD MILLIGAN, President 
JOHN B. KN ae NG In Se 


THOMAS C. TEMPLE, Secretary ene Cc. JR., Secretary 


HENRY P. WHITMAN, Ass’t Secretary FRED C GUSTE TTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 
Surplus to Policyholders $4 $10,506,412 
Total Losses Paid .. . ete fa 91,623,036 
Cash Capital Three Million Dollars 
Reinsurance Reserves . . ca a< * See 
Reserve for Outstanding Losses and all 
other Liabilities ...... =. - . 1,598,770 
Net Surplus . . . . 2. 2 © © © «© © + «7,006,412 





Total Assets . . . . . $19,706,197 








A WM. B. CLARK, President. 
4 A. N, WILLIAMS, Vice-President 
E. J. SLOAN, Vice-President 


GUY E. BEARDSLEY, 
Vice-President and Secretary 


41919 * RALPH B. IVES, 
a, Vice-President, at Western Branch 


. S. ALLEN, Assistant Secretary 
bad ROSS McCAIN, Assistant Secretary 
Ww. z. WHITTELSEY, Marine Vice-President 
R. ster ACH, .  . Marine Secretary 
bro: . BURNHAM, 2 4 . Comptroller 











ORGANIZED 1853 


The Girard F. & M. '‘Comany’ of Philadelphia 


ad JANUARY 1, 1918 
Cash Capital $500,000 Net Surplus $373,035 
Surplus to Policyholders, $873,035 


Home Office 
3 M. Gratz, Pres. 

. TuoMason, Sec’y ; 
‘PHILADEL PHIA, — W.T 


Western Department 
NEAL Bassett, V.-Pres and Mgr. 


Eastern Department 
D. H. Dunnam, V.-Pres. 
Joun Kay, Treasurer, 
A. H. HASSINGER, Sec 


. Bassett, Ass’t Mgr. 
NEWARK, cow JERSEY Cc 


HICAGO, ILL. 








ORGANIZED 1855 


’ INSURANCE 
FIREMEN’S "8SURANCE OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


IVestern Department 
Neat Bassett, V.-Pres. and Mgr. 


Eastern Department 
D. H. Dunnam, President 
Joun Kay, Vice-Pres. a : 
A. H. HAssinGER, Secret W. T. Bassett, Ass’t Manager 





NEWARK, NEW JERSEY CHICAGO, ILLINOIS 





Malcolm D. Jones, a Macon attorney 











who has had large experience in employ- 








iodine CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ACCIDENT AND HEALTH MEN 
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AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 



















































ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANYS COVERING 
ee eee ILLINOIS—OHIO—INDIANA 
—— WISCONSIN — MICHIGAN . 
CAPITAL 
CHAS. P. HALL 
$200,000.00 HAS. P. HAI 
EDGAR M. DAVIS en 2°19 INSURANCE EXCHANGE 
renee AND CHICAGO 
NERAL MANAGER 
[FIRE] 


Great Lakes 


Insurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 
























410 TONS OF GOLD 


Insurance Compan EDT 


NORTH, 


HAVE BEEN PAID 
TO POLICY HOLD. 
ERS BY THE 


RICA 


 SHILADELPHIA 





ABOUT THEM. W 
IT IS WORTH TRYING 


“THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
RISKS CONTROLLED OUTSIDE. 


LOCAL IF THERE ARE ANY SUCH R 
IN YOUR FIELD, WRITE US E MAY B 


E ABLE TO HELP YOU. 






































GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres, 


TOTAL ASSETS 
$32.76 


INSURANCE. 


Gute oF Pour 





CASH CAPITAL $1,000,000 


1794—125th ANNIVERSARY—1919 








JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


SURPLUS TO POLICY HOLDERS 
$1,310,917.86 


$4,737, 
FIRE, Se AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
AGENTS WANTED WHERE NOT REPRESENTED 








WM.L. DICKELMAN 


Building 












| Insurance Exchange 


HENRY J. WOESSNER 


HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


General Agents wu. 5. al Canada) Excess Lines Telephone % Wabash 











] business written 





ers’ liability cases, gave an interesting 
account of how court decisions turned 
on apparently trivial incidents. 


Amendments to Constitution 


An amendment to the constitution and 
by-laws provides for a standing commit- 
tee on fire prevention, which is In- 
structed to make special effort to inter- 
est civic authorities in establishing fire 
prevention courses in schools and col- 
leges. The standing committee on griev- 
ances was dropped and a conference 
committee substituted. 

It was resolved that a committee be 
appointed to secure the enactment of an 
agency qualification law in Georgia; that 
another committee be appointed to se- 
cure the enactment of a law which will 
require non-resident brokers or agents 
to secure a license in Georgia, and to 
regulate the commission to be paid on 
in the state by such 
licensed agents and brokers on a basis 
that will give resident licensed agents a 
large proportion of such commission. 


Seek Conference on Commissions 


It was resolved that the newly created 
conference committee be authorized to 
seek an early conference with the re- 
cently appointed conference committee 
of the S. E. U. A. for the purpose of 
having a strong letter sent out to all the 
agents of the state calling attention to 
the rule of the S, E. U. A. which pro- 
hibits dividing commissions with any 
person other than a duly licensed agent. 
The committee was also authorized to 
confer with the S. E. U. A. committee and 
the Southern Automobile Conference for 
the purpose of securing an agreemet 
that neither the Southern Adjustment 
Bureau nor the Southern Automobile 
Conference will make adjustments for 
non-admitted companies. 

The proposal to change the name of 
the organization from the Georgia Loca’ 


Underwriters Association to the Georgia ; 


Association of Insurance Agents was re- 
ported unfavorably. 


Georgia Casualty Gives Banquet 


According to a rule adopted last year 
the local agents in the city where the 
annual meeting takes place are pro- 








hibited from going to any expense for 
entertainment of the _ visitors. The 
Georgia Casualty, however, tendered the 
members a delightful banquet Thursday 
evening. After adjournment Friday 
those agents who had not left on early 
trains were taken in autos by the mem- 
bers of the Macon Insurance Exchange 
to Recreation Park, where they were re- 
galed by on old-fashioned Southern 
Barbecue, with ‘“kickless” accompani- 
ments. 





Expect Additional Suits 


As Aug. 24 will mark the anniversary 
of the burning of the Green River Dis- 
tillery at Owensboro, Ky., it is antici- 
pated additional suits for the recovery 
of claims will be filed. A number of 
companies settled on the basis of $1.25 
per gallon for the destroyed whisky with 
an agreement that if a higher valuation 
were subsequently arrived at they would 
pay the excess. While acceptable to cer- 
tain claimants this proposition was ob- 
jected to by others who have sued to 
recover a larger figure. 





Kentucky Notes 


Milton C. Miller, state agent for the 
Royal, Southern Division, Atlanta, is 
spending a ten-day vacation at French 
Lick, Ind. 

Gordon E. Head, manager of the Ohio 
Valley Fire & Marine, was in Louisville 
Monday and will make a trip through the 
Bluegrass. Mr. Head reported business 
as good, and that the company was show- 
ing steady growth. It is now operating 
in Kentucky. Mr. Head stated that short- 
age of facilities for re-insuring marine 
risks was a handicap. The company is 
handling a good deal of tobacco hail busi- 
ness this year and auto coverage. 

H. E. Tate has been made resident in- 
spector at Ashland, Ky., for the Ken- 
tucky Actuarial Bureau, succeeding W. B. 
Robertson, who has been transferred to 
Louisville. A. Pfalzer of the Louisville 
office has been made resident inspector of 
the new office at Pineville, Ky., which will 
handle coal properties principally. Charles 
F. McLaughlin, superintendent of rating, 
Kentucky Actuarial Bureau, who resigned 
several months ago on account of bad 
health, has returned to the company and 
has accepted a position as branch man- 
ager at Owensboro, Ky. 











COAST AND MOUNTAIN FIELD | 











ACTING ON COLORADO RATES 


Taking Off of the 10 Percent Surcharge 
Tax Seems to Satisfy the State 
Authorities 


Insurance Commissioner C. W. Fair- 
child and C. T. Fertig, the rater in 
connection with the department were 
in Chicago for a number of days, con- 
ferring with the managers as to rate 
reductions in that territory. Commis- 
sioner Fairchild ordered rates reduced 
and left it with the companies to sug- 
gest the classes on which the reduction 
should be made. Owing to the fact 
that the 10 percent surcharge will be 
off Sept. 1, that practically satisfies 
the Colorado authorities although it is 
likely that farm rates will be reduced 
10 percent. 





Colorado Conservation Body Organized 


At a meeting of Colorado field men held 
in Denver last week for the purpose of 
organizing the Conservation Assoziation 
of Colorado, the following officers were 
elected: President, John C. Jamieson, 
New York Underwriters; vice-president, 
B. M. McDonald, Aetna; Secretary-treas- 
urer, C. F. Cashman. : 


Robert Sherrard Given Field 


SAN FRANCISCO, CAL., Aug. 20.—Rob- 
ert Sherrard, who has been with the 
underwriting department of the North 
America and allied companies at San 
Francisco, has been appointed special 
agent for the companies in the central 
California coast counties, succeeding 
Carl N. Corwin, recently appointed auto- 
mobile superintendent for the office. 


No Action Yet Taken 


SAN FRANCISCO, CAL., Aug. 20.—The 
Pacific Board which supervises the op- 
erations of fire companies in the Pacific 
Coast states has not yet taken action on 
the question of the 10 percent surcharge 





on fire premiums following the recom- 
mendation of the committee of insurance 
commissioners that the war tax be elim- 
inated. 


. Importers & Exporters Licensed 


The Importers & Exporters of New 
York has been licensed by the California 
insurance department. 


Dawson in the Field 


Vv. C. Dawson, who has been surveyor 
for the Pacific Board, is appointed spe- 
cial agent for the Miller, Henley & Scott 
General Agency in southern California 
and Arizona, with headquarters at Los 
Angeles, succeeding Leigh Robbins, re- 
signed. 





Pacific Coast Notes 


A vigorous fight for the abolition of 
fireworks was waged and lost before the 
city council of Spokane. An ordinance 
was introduced copied from an original 
draft by the National Fire Prevention As- 
sociation, fathered locally by the fire 
prevention committee of the chamber of 
commerce. 

Charles R. Page has been made a chev- 
alier of the Legion of Honor by the French 
government for exceptional services ren- 
dered by him while a member of the 
United States Shipping Board. Mr. Page 
before his appointment to the shipping 
beard had been general auditor of the 
Vireman‘s Fund. 


_Frank Cleaves of the San Francisco 
city department of the Fireman’s Fund 
has just returned from a deer hunt in 
Sonoma county, California, where he has 
spent two weks along with a party of San 
Francisco insurance men. He _ brought 
hack a good dose of poison oak and some 
venison given him by a more fortunate 
member of the party. 


Eastern Notes 


Frank H. Ross & Son of New York City 
have been appointed New York city 
agents for the Hawkeye Securities Fire 
of Des Moines. 

Franklin H. Wentworth, secretary of 
the National Fire Protection Association, 
has received word from England _ indicat- 
ing that it is probable that delegates 
from the British Fire Prevention Com- 
mittee will attend the next meeting of 
the N. F. P. A. to be held in Chicago. 
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[8.011 409.62 


TOTAL LIABILITIES $4,374,107. 74 
POLICVHOLDERS SURPLUS $3,637, 302.08 






































an ae SPECIAL AGENTS—M. 8. Moore, Exeo- 
Special Agent, Terre Haute, In 


te, d.; Wm. Biel, 
aute. Ind.; L Bertr J lo 

Mich.; A. W. Jones, Col Ohio; 8. 
i 3; J. HL Gosnell, 1126 McKnight Bidg., 
Minn.; A. Yeaton, 217 West Water 
St., Milwaukee, Wis.; B. Webster Gv. 


Minneapolis, 
lows: W. G. Shipe, & Bidg., Kansas City, 
LO. Stire, Beate Agent, as and Electric Bldg., = 








Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints. 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters 
121 East 3rd St.. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - - 
Assets - = - - 959,518.90 
Surplus to Policy Holders 





F A, Nite Prest. 
ADA 


Secy, 
* ro ARTON, Asst. Secy. 
R. B. HEATON, State Agt. 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 





ASKING CHANGE IN NEW YORK 


Local Agents Call Rates on Dwellings 
Outside Protection Discriminatory 
and Unfair 


ROCHESTER, N. Y., Aug. 19.—In 
complaints made to their home offices 
and to the State Association at Syra- 
cuse, some local agents have charac- 
terized the builders’ risk rates on 
dwellings outside of protection as “dis- 
criminatory and unfair.” They ask for 
relief by an_immediate change in the 
rules. In Class A counties of New 
York State a frame dwelling under 
construction can only be written at the 
annual rate of $1.25 plus 10 percent, 
while the same building when finished 
and occupied takes an annual rate of 
40 cents or a three-year rate of $1. 

In the cities the rules recognize no 
difference in rate between a dwelling 
under construction and one completed, 
permission to finish being granted with- 
out charge. Yet, the agents point out, 
suburban residences being built just 
over the city line must be written at 
more than three times the rate of the 
completed building. It is declared that 
if there is a heavy builders’ hazard out- 
side of protection the same relative 
hazard exists under waterworks and. 
fire department service. 

The complaining agents also charge 
that unscrupulous agents evade the 
rules by holding the dwelling on a 
binder until it is completed when it is 
written for three years at the proper 
class rate. The revival of building 
construction and the attending com- 
petition for fire insurance on suburban 
dwellings makes it imperative that the 
association adjust the matter at once. 
The relief asked for is the same treat- 
ment of ‘both protected and unpro- 
tected dwellings—permission to finish 
without charge. That is the condition 
which was obtained before the rules 
were changed. 





Boston Premium Figures 


BOSTON, MASS., Aug. 19.—The returns 
of the Boston Protective Department of 
the amount of fire insurance premiums 
collected in Boston during the _ six 
months ending July 31, 1919, show a 


$4,166,461 for the corresponding period 
in 1918, or a net increase of $508,312. 
The Royal leads the list with $162,- 
760, the Liverpool & London & Globe 
second with $126,410, Home third with 
$116,018, the Northern of England fourth 
with $107,003 and the Hartford fifth with 
$102,939, being all the companies collect- 
ing over $100,000. 

The total premiums collected by stock 
‘companies amounted to $4,559,639, as 
against $115,134 collected by the mutual 
companies. 





Offer First Reinsurance Again 
HARTFORD, CONN., Aug. 20.— The 
First Re-insurance is to be offered again 


ford. The terms specifically provide that 
no bid shall be approved unless the pur- 
chaser declares the purchase is for him- 
self as an investment and not for specu- 
lation. Judge Tuttle, a director, is dis- 
qualified as a bidder. Richter & Co. or 
President Bulkeley of the Aetna are re- 
garded as probable bidders. 





New Company Licensed 
The Reinsurance Company of Sala- 
mandra of Copenhagen, Denmark, has 
been licensed to transact a fire insurance 
business in New York with Meinel & 
Wemple, Inc., as united states managers. 





Massachusetts Notes 
The Massachusetts State Firemen’s As- 
sociation will hold its fortieth annual con- 
vention in Worcester, September 17, 18 
and 19 
Fire Chief H. R. Marchant of Glouces- 











ter has been conducting a splendid fire 
protection service during the past six 
months with a result that the Gloucester 
per capita fire loss for the first six months 
, of the year was kept down to $1. 


| The Canton of Canton, China, a Brit- 





New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Gresham Ennis, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H.H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag.rs. 








PITTSBURG UNDERWRITERS 


oa: STEPHENS, Ma eee Commonwealth Bldg., Pittsburgh, Pa. 


L. M. STEPHENS, Asst. Manager 
UNDERWRITTEN BY 


Allemannia Fire I Cc y Superior Fire Insurance Company 
National-Ben Franklin Insurance Company Republic Fire Insurance Company 
ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 Assets, $9,911,358 
Surplus to Policyholders, $3,899,135 


FRANK D. YOUNG, Columbus, Ohio, State Agent for Ohio 
H. C. UPHAM, Megr., Indianapolis, Ind. 
ELIEL & LOEB COMPANY, General Agents for Illinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 

















grand total of $4,674,773 as against | 


ational Hiherty 


Susurance Gor an 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORE IN 1859 
STATEMENT JANUARY 1, 1919 


cone, : $1,000,000.00 
Asets - - : $9,609,646.00 Net Surplus $2,395,417.89 
Liabilities, including Capital 7.214,228.11 Surplus to Policy ‘Holders = 3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK e 








INCORPORATED 1720 


Roya. EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 








at public auction September 10 at Hart-: 


*S ECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


ny has had 36 years of successful business experience, and is now doing business in 
Towa, Tel isconsin, Ohio and Indiana. Itis a good company Ter for a agent, because in addition te 
writing a general business, it accepts practically all c’ of farm risks. 


We want agents in the above states, and ones appreciate 
hearing from agents to represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Seey. 














oy e FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
Swwwauce 
ae 


LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 

STI pant MOROAN. State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
es State Agent, Ohio and West Virginia, Columb a 

F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind 
es P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 

O. T. PRICE, State Agent. Missouri, Kansas and Oklahoma, Kansas City. Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Ni 

















sant. cereus Renesas 
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Asurance (0. 
oF NEW HAVEN. CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Western Department, Roc ford, Illinois 
WALTER D. WILLIAMS, Mgr. 




















WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 

HAIL INSURANCE BUILDING, | McPHERSON KANS. 

Five high class stock companies covering the states of 

Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 











Many of our agents made from $1000 to $2000 in 
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in 45 days in 1918 
















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
4 of American policyholders and subject to strict 
“kGirdles&eGlobe” Supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 

















By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated by Prof. West odd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled) men ONLY. 

Investigate the Dodd System now—write for full information 

oday. 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michi 


V.V. MOULTON, Ser’y., F. P. WRIGHT and F. A. WALL, Field Sis’. 
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Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES aAnp 
FLOATERS 





Chicago, Ii. 











$ 
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| THE INTER-STATE FIRE INSURANCE CO. 
! SURPLUS 10 POLICYHOLDERS. $31 7606.71 
i Address after July 1, ne 


110 Fort St., West, Detroit, Michigan fe,.7%8 





ish company, has been admitted to do a 
fire business in Massachusetts and has 
appointed Gilmour, Rothery & Co. as 
its agents for the state. 

Thomas E. Sears, who, under the 
name of Ives, Baird & Sears, has con- 
ducted an important brokerage busi- 
ness in Boston for half a dozen years 
past, being insurance adviser of the 
Associated Industries, made up of_the 
leading manufacturers of New Eng- 
land, is to operate in the future under 
the name of Thomas E. Sears, Inc. Mr. 
Sears was formerly a special agent for 
the Continental. 





Eastern Notes 


William L. Lerch of Ingram & Lerch, 
western managers of the Great American, 
is in New York this week. 

Thomas J. Lasher of Lasher & Taylor, 
general agents of the Hartford Fire for 





its Metropolitan department, died last 
week. He had been connected with the 
Metropolitan department of the Hartford 
for many years. 


Robert G. Clarke has resigned as an 
engineer of the National Board of Fire 
Underwriters to become connected with 
the Glens Falls. He will do special agency 
work for the company in New Jersey. 
While with the National Board Mr. Clarke 
was engaged in town survey work. 


Philadelphia firemen are indignant be- 
cause no move has apparently been made 
by the authorities to hold an inquest into 
the death of six firemeri at the Pottash 
Bros. fire on July 12. They were killed 
while fighting the flames by the collapse 
of the building, reported to be caused by 
the overloading of the upper floors of the 
structure, which had been condemned by 
poe building inspection department as un- 
safe, 























MOTOR INSURANCE NEWS 








FEDERAL LEGISLATION URGED 


Parker V. Lucas Gives Argument for 
U. S. Law To Help Check 
Automobile Thefts 





DALLAS, TEX., Aug. 19—“The 
movement to enlist federal aid in curb- 
ing theft of automobiles is a step in 
the right direction, and shows that the 
legislators of the country feel that 
public opinion is demanding relief 
along this line,” says Parker V. Lucas, 
manager of the Automobile Under- 
writers’ Detective Bureau, Dallas, in 
discussing the bill which Representa- 
tive Dyer of St. Louis has introduced 
in congress, aimed to curb automobile 
thefts. Taking a stolen automobile 
from one state to another would be 
made a federal offense, punishable by 
a fine not to exceed $5,000, or by im- 
prisonment not to exceed 10 years, or 
both. The act would apply also to the 
theft of a car which is being shipped 
from one state to another. Joy-riders, 
taking a car across a state line, with- 
out the consent of the owner, would 
be liable to punishment. 
Mr. Lucas says further: 


Losses Grow in Large Centers 


“Statistics disclose that, in the larger 
centers, automobile theft losses have in- 
creased 50 percent for the first six 
months of this year over the same period 
of last year. In New York City, where 
theft losses of 300 cars every month 
occur, the secretary of the magistrate’s 
court has sent out a circular which con- 
fesses that, despite the combined efforts 
of all peace officers, the traffic in stolen 
automobiles is growing in alarming pro- 
portions. Nation- wide organizations 
handle stolen cars, and an exporting 
system was recently discovered that took 
ears to Cuba, and from there exported 
them to different parts of the world. 
The automobile, nowadays, is so com- 
mon; it out-travels a freight train; and 
a city 500 or 1,000 miles away, ina 
neighboring state, is the best market for 
a stolen car, for there it will not be 
picked up so readily by agencies that 
are tracing. . 

“Under the interstate clause of the 
federal constitution, congress may prop- 
erly deal with automobiles stolen in one 
state’ and transported to another. The 
strong arm of the federal government 
knows no state lines; expense does not 
hamper the trailing of a gang of crooks 
across the country. Extradition prob- 
lems do not confront the federal depart- 
ment of justice. 


National Organization Needed. 


“The field of operation for automobile 
thieves is nation-wide, and to effectively 
deal with them the organizations must 
be equally as broad. One of the best 
advantages of such a federal law would 
be the establishment of a national bureau 
to keep a complete card index record 
on stolen cars. This bureau would re- 
ceive identifying information on all cars 
stolen in the United States, and it would, 
at the same time, receive complete data 
on all automobiles registered with the 
state highway departments. A checking 
of the stolen car records against regis- 
trations all over the United States 
should, when returned to their owners, 
amount to approximately $60,000,000 


worth of stolen cars, for in about 50 per- 
cent of the thefts, the thief is not able 














to dispose of the car, if he has changed 
the motor number; and it, therefore, re- 
mains intact, and would be properly 
identified when registered (rather re- 
registered) the following year in some 
neighboring state. 


Insurance First Thing. 


“Paraphrasing an old saw, which 
greatly maligned the ladies, ‘When a 
man motors, his troubles begin.’ The 
ownership of an automobile nowadays 
involves every conceivable form of haz- 
ard, except disease (even a gaping 
chauffeur might inhale a wandering 
germ), and the wise owner will first 
insure his car, from whistle to smell, and 
then get behind this movement for a 
federal law against automobile thieves.” 





Draft Theft Bill in Virginia 


RICHMOND, VA., Aug. 19.—As a result 
of repeated conferences between police 
officials and state authorities as to the 
best method of preventing a continuance 
‘of the wholesale theft of automobiles in 
Virginia, a bill has been drafted by the 
Richmond department designed to accom- 
plish that purpose. It is modeled prin- 
cipally. after the New Jersey statute 
‘which became effective this year. It is 
estimated that more than $1,000,000 
‘worth of automobiles are stolen each 
tyear in Virginia. 

Because of a disposition on the part 
jof the solons to restrict legislation to 
gcod roads at the special session, the 
Police are trying to get their bill con- 
sidered by inserting a provision speci- 
fying that part of the revenue from it 
go to the good roads fund. 





Urges Checking Cars After Fire 


LOUISVILLE, KY., Aug. 19—An auto- 
mobile repair man in discussing insur- 
ance losses on burned cars stated that 
losses would be much lower if the under- 
writers closely checked cars after the 
fire. He said: “I know of one case 
where a car burned, and the insurance 
was collected. A few weeks later the 
owner of that car offered to sell me a 
Bosch magneto, which had not been in 
a fire, and which was on the car prior to 
its burning, as I did some work on the 
‘mag,’ and would have known it any- 
where.” Adjustments are sometimes 
made on machines from which tires and 
other equipment are missing, the owners 
claiming that thieves must have taken 
them. Wrecked cars are frequently fired 
after the wreck, where the owner has 
fire insurance and no other kind. 





Transylvania Casualty Growing 


LOUISVILLE, KY., Aug. 19—The Tran- 
sylvania Casualty, which is now special- 
izing in automobile insurance, is showing 
rapid growth and reports that it has 
shown an increase of 35 percent in busi- 
ness during 1919 over the same period 
of 1918. The company today claims to 
be writing more automobile insurance 
than any company writing in the state. 
Its growth has not been meteoric, but 
steady and promising under the active 
management of Dr. Ben L. Bruner and 
Tom Sharp. 


Thames & Mersey Plans 

NEW YCRK, Aug. 20.—The Globe In- 
demnity will undertake to develop the 
automobile business of the Thames & 
Mersey of London, a marine office and 
a subsidiary of the Liverpool & London 
& Globe. While operating extensively in 
marine lines in this country for a num- 
ber of years, the Thames & Mersey has 
done comparatively little automobile 
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business, but now proposes, under the 
direction of the Globe Indemnity, to 
enter this line aggressively. 


Organize Automobile Subsidiary 


The Federal Underwriters of Colum- 
bus, Ind., has increased its capital stock 
from $100,000 to $200,000 as part of the 
plan to organize the Federal Automobile 
Insurance Association, the second sub- 
sidiary of the Federal Underwriters. 





Field Visitation Valuable 


NEW YORK, Aug. 19.—During the past 
six months the manager of the automo- 
bile department of a progressive fire 
insurance company has made it a rule 
to go into the field every once in a while 
and give personal attention to the settle- 
ment of questionable losses. The knowl- 
edge thus gained has been of high value, 
not alone in dealing with the particular 

ase in hand, but in supplying view- 
points in handling other business. If 
the practice of field visitation were fol- 
lowed by department heads generally 
there would unquestionably be a toning 
up of the entire automobile insurance 
situation. 





High Cost of Adjustments 


The last issue of the agency bulletin 
of the Western Automobile Indemnity of 
Fort Scott, Kan., says that during the 
first half of the year there has been a 
radical and pronounced advance in the 
cost of items that enter into the settle- 


claims. The cost of physicians’ services, 
of hospital accommodations, of nurses’ 
attendance have all greatly advanced. 
High prices for labor and material mean 
larger amounts for property damage 
claims. The records of the company 
show an increase of 100 percent in the 
cost of settling and adjusting claims. 





New Jitney Plan Proposed 


KANSAS CITY, MO., Aug. 12—Jitney 
drivers in Kansas City, facing a proposed 
city ordinance requiring $5,000 bonds, 
have submitted a plan of the regulatory 
problem, which would involve the city in 
the liability insurance business. The jit- 
ney drivers assert that a rule of $5,000 
bond will put them all out of business, 
as practically no responsible risk com- 
pany operating in the state will give 
them such bond. Their suggestion is 
that jitney drivers who may be licensed 
under the proposed ordinance pay $25 
each to the city at once, and $10 a month 
until a fund of $30,000 is on hand. From 
this fund the city will pay all claims for 
property damage against any member of 
the association. 


Effect of Bumpers 


An automobile underwriter who has 
cbserved the loss ratio very carefully 
says that he is convinced that an in- 
surance company can well afford to give 
a credit for collision insurance where 
a car has a bumper. Experience shows 
him that a bumper saves the car from 
injury and deserves consideration in the 
rate. 





Motor Notes 


Vice-President Warren Griffith, of H. 
G. B. Alexander & Co., managers for the 
Allied Underwriters of the Union of Can- 
ton, has appointed as general state 
agents for Massachusetts the Gilmour- 
Rothery & Co. of Boston. 


Henry L. Woessner, W. L. Dickelman 
and B. N. Anderson of Chicago have or- 
ganized the American Automobile Under- 
writers, which will operate as an inter- 
insurance exchange, writing full cover- 
age automobile insurance. About 100 pol- 
icies have already been written. 


The Mid-West Mutual Automobile In- 
demnity Association of Wichita, Kan., has 
outgrown its present quarters and early 
in September will move to a larger space 
in the Board of Commerce building. The 
company is making a’*good record and 
plans to enter some additional states 
shortly. 


Cc. B. Barr has been appointed special 
agent of the Mid-West Mutual Automobile 
Indemnity Association of Wichita, Kan. 
Mr. Barr was recently discharged from 
military service. Before entering the 
army he was in charge of the insurance 
department of the Leavenworth Savings 
& Trust Company at Leavenworth, Kan. 


H. G. B. Alexander & Co. of Chicago, 
managers of the automobile department 
for the Allied Underwriters Agency of 
the Union of Canton, announce the ap- 
pointment of Harry H. Quimby as chief 
underwriter for its automobile fire and 
theft department. Mr. Quimby has for 
years. been connected with Marsh & Mc- 
Lennan in Chicago, and is known to be 
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St.Louis 


CHAS. W. DISBROW, PRESIDENT 











“All Kinds of Insurance on Automobiles” 

















The Fireman’s Fund was established and started in the 
fire business in 1863, organized a marine department in 
1867 and originated the agency system for automobile 
business in 1904. Today the company stands in the 


front rank in all three lines throughout the country. 











THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


Automobile 





Agents, 





Attention ! 











Peninsular Fire Insurance Company 
HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
alesmen who oan present a high grade proposition convincingly will be inter- 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwrites 











a thoroughly experienced underwriter. 





American National Fire Insurance 


COLUMBUS, 
Company “ono” 


Capital $500,000 


JOHN W. ZUBER, President 





JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


Marine Department 
GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 




















London & Lancashire 


FIRE 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 














The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 





Total Assets, 
Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,918.89 
— to Policy- 
ers . 4.5 oe 


1,258,367.64 


— Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 














aes 








LOSSES OF 
THE WEEK 




















(CONTINUED FROM PAGE 10) 


School. The fire originated in the upper 
story which was completely destroyed 
because of lack of water pressure. It 
is the second time this school was at- 
tacked and destroyed by fire. The loss 
is fully covered by insurance, $72,000 
being carried on the building. 
* a * 

Webb City, Mo., Aug. 16.—There is a 
$3,600 loss to the stock and fixtures of 
Daniel Brothers, grocers, 221-223 South 
Allen street. The cause of the fire is 


unknown. Insurance: 
Com’!] Union..$1,000 Standard . $1,000 
Norwich ..... 1,000 Home F. & M. 1,000 


* * * 


Campbellsburg, Ky., Aug. 9.—There is 
a total loss, approximately $10,000, to the 
merchandise of Wilson & Huly, north 
side of Main street. The fire started in 


an adjoining building. Insurance: 


Firemen’s F..$1,500 Phoe. Ct. ....$1,000 
Phoe. Lon. .. 1,000 Glens Falls... 1,500 
Bt PAU osc 1,000 


~ * * 


Mideo, Mo., Aug. 7.—A fire attacked 
the Mid Continental Iron Co., causing a 
damage estimated at $5,600. The fire 
started after an explosion took place in 
the plant due to leakage of gas through 
one of the valves. The loss on use and 
occupancy insurance is $3,700 and on ex- 
plosion $1,900. ~ 

* 

St. Louis, Mo., Aug. 4.—The St. Louis 
National Base Ball Club suffered a $4,000 
loss on its G. F. League Park, which 
includes grand stands and _ baseball 
material. Although the cause is not 
known, it is believed the fire originated 
from a burning cigarette under’ the 
stand, 

* * * 

Sandusky, Ohio, Aug. 5.—There is a 
probable $3,000 loss to the building and 
machinery of John Quinn, trustee. Light- 
ning is given as the cause. Insurance: 


Fid.-Phen. -$5,000 Glens Falls. ..$4,500 
Firemen’s F.. 5,000 Com’l Un. ... 5,000 
Gt. Amer. S 5,000 Penn. . 4,000 


Cleveiand, Ohio, Aug. 12.—There is a 
$4,000 loss to the building of the Cham- 
pion Realty Co., 2153-2173 East Fourth 
street. Defective wiring is believed to 
have been the cause. Insurance (par- 
tial list): 

Home F. - M. be +44 Norwich . . $2,500 
Com’l Un. .. 
_ . * 

Buffalo, N. Y., Aug. 18—There is a $27,- 
000 loss on $538,500 insurance covering 
buildings and contents of the Danahy 
Packing Company, this city. 


Chicago, Ill., Aug. 19.—Fire attacked 





the five-story and basement brick 
structure, 219-222 West Lake street, 
owned by James F. Porter. Insurance: 
Building. 
ae $ 5,000 Royal ....... $10,000 
BROIND - acne as 20,000 ——- 
Nat’l Union. 10,000 i) ee $45,000 

First floor occupied as follows: J. K. 
Fy” someon leather. Insurance: 
Alliance -$ Ly 500 Phenix _— 5,000 
AtIOR~ 4.2. 2,500 Pitts. Undt. 1,00 
Franklin Pa. . 500 ae "500 
Globe ... 2,500 Tokio ...... 2,000 
George Home 8, 000 
Milw. Mech. 2°500 ee $33,000 
Ohio Valley. 2,000 

C. Moench Sons Co., leather. Insur- 
ance: 
Amer. N. J..$ 1,500 — 
Com. Union.. 5,000 TOCA) ...25 7 $10,000 
Springfield .. 3,500 

Panther Rubber Mfg. Co., rubber 
goods. Insurance: 
Alliance ....$ 1,000 Royal ...... $ 2,500 
Amer. Nat’l. 2,500 
ce eee 1,000 TOG) So accce $ 9,000 
I «i, win 3 60 2,00 

M. B. King & Co., leather. No list of 


insurance. 

Second floor occupied by The William 
Wilkens Co., curled hair. Insurance: 
POE: sium s's $ 5,000 Nat'l Hart...$ 1,500 
Amer. Eagle. 750 Nat'l Union . 1,500 








LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to bs 
obtained. Safer than putting out a second 
polieg. @ Designed by Carey & Zimmerman. 


— agents at ‘apenas hio. Thousands 
have been ui 
12 50 . 100 206 1000 2000 5000 
$75 $1.80 $3 $4.50 $725 $12 $20 $40 


— Sold by — 
THE NATIONAL UNDERWRITER 
Rough Notes 


Chicago Indianapolis NewYork Cincinnati 














Amer. N. J 1,500 N. B. & M. 2,000 
Alliance .... 500 Nat’l Liberty 2,000 
Balt. Amer.. 1,000 Phila. Undt.. 750 
British Amer. 1,500 Queen ...... 1,000 
Continental.. 1,500 Security N.H. 1,000 
Camden .... 1,000 United States 1,250 
Fire Assn. .. 750 as 
eee TOR 66435 $26,500 


Ins. Co. N. A. 1,000 
Third floor occupied by J. M. Ker- 


stein, leather. Insurance: 

a or $ 3,500 New Zealand.$ 3,000 
Buffalo . 1,500 Patriotic .... 1,50 
Cal. Scotland 3,000 Reliance 3,000 
Cal. Amer’n. 2,000 Royal ...... 5,000 
Det. F.&M... 1,500 Tokio ...... 2,000 
Globe & Rut. 1,500 — 
Gt. America. 4,500 yi eee $35,000 


Mich. F. & M. 3,000 
Fourth floor occupied by R. Gerber & 
Co., olive oil. Insurance: 














Alliance .$ 1,000 Gt. American.$ 2,500 
Amer. Eagle. 2°500 Ins. Co. N. A. 3,000 
Balt. Amer... 1,000 Lond. & Las. 1,500 
| Continental . 2,000 Union Eng... 2500 
|Farmers Pa.. 1,500 

Fire Assn.... 1,700 _. | ree $22,400 


Firemen’s Fd. 3,200 








Company Affiliations 

















The complete list of companies op- 
erating in all or a part of so-called 


“Western Union territory,” 


according 


to affiliations, corrected up to Aug. 20. 


1919, is as follows: 


UNION 


Aetna 
Aetna Fire Und. 
Alliance, Pa. 
American Alliance 
Amer. Alli. Ins. 
Assn. 
American Central 
*American Eagle 
*Amer. Nat’l, Ohio 
Atlas 
*Automobile, Ct. 
British America 
British Und. Agcy. 
Caledonian 
Caledonian-Amer. 
*California 
*Central Nat'l, Ia. 
*Cent. States, Kan. 
Citizens, Mo. 
*Cleveland Nat’l 
Colonial Fire Und. 
*Columbia Fire 


Und. 
Columbian Nat’l 
Com’l Union, N. Y. 
Com’l Union, Eng. 
Common’Ith, Zz 
*Connecticut 
*Conn. Und. 
Continental 
*County, Pa. 
*Delaware Und. 
Detroit F. M. 
*Detroit Nat'l 
— Star & Brit. 


Do 
*English- Amer. :" 
Equitable F. & M 
*Exchange Und. 
Fidelity-Phenix 
*Fire & Marineldnd. 
Fire Ass’n 
Fireman’s Fund 
*Forest City Ins. 

Agcy 


gcy. 
Franklin, Pa. 
General, France 
*Ga. Fire Und. 
Agcy. 
Georgia Home 
German F. Und., 
Neb. 
*Glens Falls 
Ss Fire Und., 
Granite State 
Great American 
Hand-in-Hand Und. 
Hanover 
Hartford 
*Hawkeye & Des 
Moines Und. 
Henry Clay 
*Hibernia tnd. 
Home, 


| *Home Und. 


*Home F. & M. 
*Hudson 

*Illinois Und. 
Imperial 

Ins. Co. No. Amer. 


Law Union & Rock 
L. & L. & G., Eng. 
London Assur. 
London Und. 
London & Lance. 
*Majestic, Kan. 
Mass. F. M. 
Mech. & Traders 
Mere. F. & M. Und. 
Mercantile, N. Y. 
Michigan F, & M. 
Middlewest Und. 
Minneapolis F. & M. 
Minnesota Und. 
National, Ct. 

*Nat’l Security, Neb. 
Newark 

Newark Fire Und. 
New Hampshire zi 
New York Und. 
*New Zealand 
Niag.-Detroit Und. 


Northern, Eng. 
*Northern Und. 

N. W. F. & M., Minn. 
Norwich Union 
*Ohio Valley F. & M. 
Orient 

Palatine 

*Patriotic 
Pennsylvania Fire 
Philadelphia Und. 
Phoenix, Ct. 
Phoenix, Eng. 
*Phoenix Und. 
Prov. Washington 
Providence Und. 
*Quaker City Und. 
Queen 

*Queen City 
Rochester Dept. 
oo Exchange 


oya. 
*Safeguard 
St. Paul F. & M. 
Scotch Und. 
Scottish U. & N. 
aa ae F. & M. 
Standard y 
*Star of N. 
State, Eng 
Bae ol 4 Co. Dept., 


Sterling 


*Tokio Marine 
*Treaty Und. 
*Twin City 
*Union, Eng. 
*Union of Canton 


— Amer. Und., 


eurbaine, France 
Virginia F. & M. 
Westchester 
*Western Alliance 
Western, Canada 


*Inter-State Fire *Yorkshire 
BUREAU 

Abeille Mechanics Und. 

Agricultural Merchants, Colo. 

Allegheny F. Und. Merc. Und., Colo. 

Allemannia Mich Com’l Und. 


Allemannia Und. 
American, N. J. 
Amer. Mer. Marine 
American Und. 
Arizona Fire 
Baltimore Amer. 
Ben Franklin Und. 
Boston 
Buckeye Nat'l 
Buffalo 
Calumet Und. 
Camden, N. J. 
Cincinnati Und. 
City of New York 
City, Pittsburg 
Columbia, Dayton 
Columbian, Ind. 
Commerce, Albany 
Concordia 
Dubuque 
Deaaeene Und. 
Eastern Und. 
Eureka, Ohio 
Farmers, Pa. 
Firemen & Mech. 
Firemen’s, N. J. 
Firemen’s Und. 
irard 
Girard Und. 

Globe, Pa. 
Holland-Amer. Und. 
Importers & Exptrs. 
Ins. Co. State Pa. 
Insurance Und. 
Iowa Und. 

Jersey Fire Und. 
Keystone Und. 
Liberty, Mo. 
Lumbermens, Pa. 
Marquette National 





Mechanics, Pa. 


Millers Nat'l 
Milwaukee Mech. 
Mil. Mech. Und. 
Nat’l-Ben Franklin 


. y 
Natl. Liberty Und. 
National Union 
Netherlands 
New Brunswick 
New Haven Und. 
New Jersey Fire 
North Branch 
North River 
N. W. National 
Northwestern Und. 
Ohio Farmers 
Old Colony 
Peoples Natl. 
Phenix, France 
Pittsburgh 
Pittsburgh Und. 
Potomac 
Reliable 
Reliance 
Republic, Pa. 
Rhode Island 
Richmond 
Security, Ct. 
Security, Iowa 
Security, Ohio 
Standard, N. J. 
Superior, Pa. 
Union, —" 


United Firemen’s 
United States 
United States Und. 


SPECIAL AGENT WANTED 
For important western state by 
large (Fire) Company. Good 
opportunity for right man. All 
communications held confidential. Address 
1-M, care The National Underwriter. 




















Clark St.near Jackson Blvd. 


COs WrereXe le) 








FIRE INSURANCE ENGINEER 
Dean Schedule expert, graduate Armour 
Institute fire prevention course, wants 
connection with insurance company or 
agency or manufacturing corporation. 
Thoroughly trained, best references. Address 

98-3, Care The National Underwiiter 











Northern 
Insurance Company 


of New York 


STATEMENT DECEMBER 31, 1918 
Assets . : wee ee -$2,047,694.68 
Liabilities ........... eeeeee 1,254,334.58 
ng RO SGacouccne syaietelerace ,080.00 

293,360.10 


Surplus to »Policyholders.. weeee 793,360.10 


FIELD MEN 

JOSEPH W. BECK 

56 Richton Ave. Detroit, Mich. 

4752 Park Ai peso Sy auritgneete Minn. 
¥*- HOWARD B. ALLEN 

127 No. Delaware St. Indianapolis, Ind. 


HAROLD R. PRINCE 
1672 No. Edward St. Decatur, Ill. 
Milwaukee, Wis. 


FRANK. G. DELAHUNT 
RICHARD W. WETZEL 
Columbus, t0) 





720 Racine St. 
259 East Broad St. 











DELAWARE 
Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 


Manager 


UGO ol GUERRINE 
t. Mer. 


Third and Wena Sts., Philadelphia, Pa. 
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United British 
Washington Und. 
Western, Pa. 


Wheeling, W. Va. 
Wisconsin Und. 


NWONAFFILIATED 
Albany Liberty, Ky. 
Allied, Pa. Liberty, Neb. 


+Amer. Druggists Lon. & Lance. Life 
**Amer. Equitable & G. 

Assur. Co. of Amer. Lumber Und. 
Bankers, Mont. Madison 

Bankers & Shippers neon 


Birmingham, Pa. x 
Geastak Md. ene. B. - 

cot. erchants Un 
pve cr Metropolitan 


al, N. Y. 
Sine: Metropolitan-Hiber- 


Dix 
nia 
Millers of Alton, Il. 


yEquity, i. 
, lowa 

| nw oe Minnesota Fire 

National, N. J. 


Federal Union, Ill. 
National Trades 


Ohio Val F&M 
dian, Utah io Va .& M. 
{Buniiton . ome 5 * 
Hawkeye Securities Pioneer, 3 
Hernando, ‘Tenn. Rocky Mountain 


Illinois Fire State, Ia. 


Independence Stuyvesant 
Industrial, Ohio Stuyvesant Und. 
Iowa Mfrs. Vulcan, N. Y. 
Iowa Nat’! Lond. & Scottish 
**Knickerbocker 





*Admitted to the Union subsequent to 
April 6, 1912. i 

**Will apply for membership to the 
Bureau. 


+Have no local agents. 


§Member of Union for Colorado, Wyom- 
ng anc New Mexico only. 


SURCHARGE DECLARED OFF 
(CONTINUED FROM PAGE 2) 
committee. It is stated that the charge 
was imposed to meet very exceptional 
conditions and was intended to apply 
everywhere. The action of certain state 
commissioners rendered its general ap- 
plication impossible and to remedy such 
inequality managing underwriters hold 
the charge should be entirely abolished. 


POINTERS 


ASSIGNMENT OF INSURANCE 
AFTER OWNER’S DEATH 


Question—“A died after having de- 
vised property to B, his nephew, whom 
he appointed executor. After making 
certain other specific devises and be- 
quests he made B the residuary legatee. 
The property was insured against fire 
and tornado, the policies being part of 
the estate B received as residuary leg- 
atee. B, as executor of A, assigned 
the policies to himself, he being the 
devisee. The policies referred to be- 
ing the usual New York standard form 
contract, was or was not the assign- 
ment a superfluity?” 

Answer—When the owner of an es- 
tate dies there is no necessity for an 
assignment or endorsement being made 
until after the property has been di- 
vided according to the terms of the 
will. When the divisions have been 
made the property passes on to the 
various beneficiaries, there is specific 
ownership, and the policy must have 
an endorsement attached or be as- 
signed or must be cancelled and re- 
written. A change of ownership calls 
for a revision of the contract. 

In this particular case the fact that 
the residuary legatee was also executor 
of the estate makes the assignment of 
the policy unnecessary, but was prob- 
ably a good move for the reason that 
with an assignment there could be no 
possible dispute about the ownership 
of the property or the payment of a 
loss if fire occurred. Of course, the 
case would be decided favorably if it 
went to court, but if the policies were 
assigned there would be no necessity 
ior taking the case to court. So far as 
the law was concerned in this case it 
Was unnecessary to assign the policies, 
but it was a safeguard that eliminated 
the possibility of any court dispute. 














The speaker at an insurance banquet 
had finished without contributing to the 
gaiety or interest of the occasion, when 
the toastmaster said: “The speaker who 
has just spoken requested me in intro- 
ducing him to apologize for his unpre- 
paredness, which I omitted to do. In 
justice to him, I do so now.” 


MEMBERSHIP GROWING 


ASSOCIATION IS APPRECIATED 





Local Agents Show Growing Recog- 
nition of Work Done by 
National Organization 





NEW YORK, Aug. 19—Membership 
in the National Association of Insur- 
ance Agents is increasing steadily, the 
local men throughout the country ap- 
parently appreciating more fully than 
they ever have in the past the need for 
associated efforts if the agency busi- 
ness is to be placed securely upon a 
plane that will command the respect of 
company managers and the assured. 
To the intelligent agent, the associa- 
tion represents something more than a 
name or an organization to which he 
must pay annual dues. He appreciates 
that the fire insurance business is 
menaced by agitators and pliable poli- 
ticlans who would make it a depart- 
ment of state activity, and if the 
Utopian schemes put forward are to 
be decisively beaten, such result can 
be attained only through the combined 
and intelligently directed effort of the 
agents. 

Benefits of Organization Recalled 


Moreover, he recalls that the owner- 
ship of expirations, respect of territory 
and other benefits he now enjoys were 
secured to him through the aggressive 
action of the National Association, and 
could never have been had without 
concerted effort. So far from display- 
ing hospitility to the insurance companies, 
and resorting to strong-arm methods 
in gaining its ends—a result long 
feared by a number of managing under- 
writers—the National: Association ap- 
preciates very fully that its interests 
and those of the companies are largely 
identical, and that whatever ills the 
latter suffer must necessarily be felt 
by the agents, hence, the purpose of 
the organization to co-operate in the 
most effective manner with whatever 
tends to the general good. 


Qualification Laws Demanded 


While there is no dearth of insurance 
laws in every one of the 48 states of 
the Union, and the insuring public as 
well as the insurance companies would 
be better off if one half of them were 
repealed, there is an insistent call for 
a statute compelling an applicant for 
a local agent’s license to possess cer- 
tain qualifications essential to properly 
handling his business. The absence of 
any such requirement is responsible 
for the appointment of grocers, bakers, 
book-keepers and other part-timers 
who have no knowledge of or interest 
in the insurance business, other than 
to receive commissions upon policies 
placed with a limited circle of acquaint- 
ance, as agents of companies more con- 
cerned in securing representation of 
some sort in a community than in the 
capacity of the men licensed. The in- 
evitable result of such appointments 
is dissatisfied policyholders, antagon- 
istic insurance departments, and inimi- 
cal legislation. The legitimate agent 
is properly aggrieved, and instead of 
being an underwriter, and exercising 
his valuable knowledge of local men 
and conditions in passing risks, is re- 
duced to the dimensions of a mere 
revenue producer. The National As- 
sociation of Insurance Agents is 
squarely committed, among other mat- 
ters, to the enactment and enforcement 
of better local agents qualification laws, 
and in such effort should have the loyal 
support of managing underwriters. 


British Shares Booming 


Reports come from London, Eng., to 
the effect that the public is evincing a 
keen interest in insurance shares. All 
of the new British insurance ventures 
have been successful and the London in- 





A 
MARK 
OF QUALITY 


LIGHTNING RODS. 





TRADE MARK 


St. Louis Lightning Rod Company 


DeKalb and Trudeau Streets 





IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 








agent and assured and submit figures 


AGENTS OFTEN LOSE A GOOD FIRE RISK 
to competitors by not submitting to the assured an estimate for equipping 


their premises with AUTOMATIC SPRINKLERS. We will co-cperate with 


surance saving, and extend payments over several years if desired. 


Address ENGINEERS, 86-X, care The National Underwriter. 


showing sprinkler cost as well as in- 











THE YORKSHIR 


FRANK & DuBOIS, 
United States Managers. 
FRANK B. MARTIN, 





Established 1824. 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT AND 
EXPLOSION INSURANCE 


U. S. Branch, 80 Maiden Lane, New York 


Assistant Manager. Branch Secretary. | 
Assets $2,144,572.69 — Surplus $1,023,469.75 | 
DEPARTMENT MANAGERS: | 
METROPOLITAN _ ..........e0seees Willard S. Brown & Co.........0...eeeeeeees New York N. Y. | 
PAGIFIC COAST.............-2008 NN Ma ccsascccsetendderersceccddas San Francisco, Calif: 
CAROLINA-VIRGINIA ............Harry R. Bush...... .-.-Greensboro, N. C. 
SOUTHEASTERN ...........-.e0005 I Tia ais ccc cs ccciaccicesevscces Atlanta, Ga. 


LOUISIANA & MISSISSIPPI..... James B. Ross 





INSURANCE CO., LTD. 
OF YORK ENGLAND 


ERNEST B. BOYD, 
Underwriting Manager. 
HARRY F. WANVIG 








New Orleans, La. 

















D4 > INSURANCE 
Metropolitan Fire Comany 
OF CHICAGO 
: . > INSURANCE 
Hibernia Fire COMPANY 

OF CHICAGO 
are seeking desirable agents in Illinois. 
particulars regarding commission contract. 


JOHN NAGHTEN @ CO., General Managers. 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 


Write for 

















DIRECTORY OF LOCAL AGENTS 


Tur ay me Qasenwerese, Roseman i. opp Ho Among the Prominent and Reliable 
cies Wii acilities for Exchange an 
-_ of Only First-Class Offices Accepted. 


tside Business. Advertisements 





MINNESOTA 


OHIO 





INNEAPOLIS INSURANCE AGENCY 
All Classes of Insurance 
525 Plymouth Bldg. 


MINNEAPOLIS, MINN. 
F H. WAGNER AGENCY 


Insurance Agents and Adjusters 





529-534 Plymouth Building 
MINNEAPOLIS, MINN. 
CARD INDEX RECORD FOR 
AGENCIES 





The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 








Insurance Exchange Chicago 








DWARD E. SHIPLEY 
GENERAL INSURANCE 
' General Agents 
United:States —a & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 
CINCINNATI, OHIO 


% hae O. M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 








E BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equi to handle all classes of Insurance 
in amounts e or small. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 
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surance share market seems to be in the 
midst of a boom. 

London advices attribute this unusual 
activity to the numerous rumors of con- 
solidations and mergers that have spread 
through London insurance circles during 


recent weeks. Big prices have been paid 
for the shares of modest sized companies 
where a merger was contemplated and 
this has stimulated the purchase of stock 
in a number of the smaller companies. 

Moreover all of the English companies 
have enjoyed great prosperity during the 
post-war period. 

Signs are multiplying that the English 
companies are entering an era of pros- 
perity. Walues are high in Great Britain 
and full coverage insurance is the order 
of the day. Unnecessary losses are 
frowned upon as the destruction of prop- 
erty in Great Britain at this time, when 
replacements are so difficult, is against 
public policy. 








Passing Comment 








What They Are Talking About 
In Office and Field 




















STREET RAILWAY PROSPECTS 


Local agents have manifested a great 
deal of interest in the writing of a 
large line of riot and civil commotion 
insurance on the Cleveland Street Rail- 
ways Co. The size of the policy writ- 
ten in Cleveland shows the possibilities 
of this class so far as street railways 
are concerned. There have been street 
car strikes in all of the principal cities 
of the country. Street car men are well 
aware of the fact that in declaring a 
strike, they paralyze the transportation 
facilities of the entire community. The 
business life of a city is practically 
stopped and because of the incon- 
venience, the public usually is in sym- 
pathy with the street car men, asking 
that they be given their demands and 
transportation restored. 

Anticipating that there is likely to 
be trouble, a number of street railway 
companies have made inquiries con- 
cerning riot and civil commotion cov- 
erage. Recently the street railway 
company at Denver asked for this 
protection on rolling stock only. In 
other words, this company realized the 
danger to cars being run on the street, 
but seem to feel that its stationary 
properties would immune from attack. 
The line was declined as the rolling 
stock is, of course, the most hazardous 
portion of the risk. On the whole, 
there is no concern that can more ad- 
vantageously and 


profitably purchase 


riot and civil commotion insurance to- | 


day than a treet railway company. 








OOK KEEPER, not over 35, 
competent to handle specialized 
set of books. Give experience and 


salary expected,confidential. Address 
2-N, caré The National Underwrites. 
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| LIVE STOCK 
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INSURANCE 














SERVICE TO POLICYHOLDERS 





How Live Stock Agents Can Be of 
Assistance to Clients in Vari- 
ous Ways 


In writing live stock insurance most 
agents have in the past rendered in- 
adequate service. They have not given 
enough attention to policyholders after 
the policy was written. No business 
can be successfully developed by an 
agent who is merely a policy writing 
and premium collecting agent. Some- 
thing more than what is called for in 
the policy contract must be given. 

Successful fire agents have long since 
learned the value of service. They 
have become business advisors to their 
policyholders. Suggestions for im- 
provements in the risk that would re- 
sult in a lowering of rates has been 
given. When additional building was 
contemplated, the agent has advised as 
to the character of materials to be 
used, fire protective devices to be in- 
stalled, etc. Many property owners 
now expect this additional attention 
and an agent who cannot give it, can- 
not hold the business. But live stock 
insurance has merely been “written.” 

Has a Helpful Service 

Any progressive live stock company 
renders a helpful, practical service that 
is as valuable to owners of live stock 
as the insurance itself. This service 
can be made a strong selling teature 
by the agent who understands it. For 
instance, live stock companies when 
issuing the policy include in the en- 
velope containing the initial policy a 
booklet outlining the proper methods 
to be used in taking care of horses and 
cattle. A little later another bulletin 
follows telling about scientific feeding 
methods. A few months elapse and 





then the policyholder receives infor- 
mation concerning the rreatment of a 
particular disease that may be prev- 
alent. 

As an example, if forage poisoning 
is causing the death of cattle in a cer- 
tain community, the live stock com- 
pany may send a bulletin to policy- 
holders advising that cattle be taken 
out of the field for a couple of weeks. 
If agricultural colleges or government 
experiment stations discover anything 
new and important in the care and feed- 
ing of farm animals this information 
is passed on by the live stock com- 
pany to the policyholder. 

Practical Advice Given 


Three or four times during the year 
the company reminds the policyholder 
that practical advice will be given for 
the asking. Questions as to the hous- 
ing of herds, the building of new barns 
and additions, or any questions relating 
to farm life are invited and satisfac- 
torily answered. Live stock companies 
receive a wire from policyholders when 
the herds become infected with disease. 
In this way a general writing live stock 


company is familiar with health condi- 


tions in all parts of the country. 

Farmers are not able to secure 
effective remedies from the corner drug 
store. They are remote from the cen- 
ters of things. Their medical advice 
in the past has been too technical. The 
live stock companies are furnishing 
farmers with advice in terms that can 
be understood. When an emergency 
arises, live stock owners may turn to 
the company bulletins they have re- 
ceived and prepare remedies with the 
materials on hand on the farm. While 
the agent does not actually render this 
service himself, in insuring the policy- 
holder he is indirectly the means of 
providing it. 

Attentions of another nature may be 
paid to insured live stock owners. For 
example, one company gets out a book- 
let for the benefit of breeders of fancy 
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The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA: LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 


stock in which the history of an animal 
may be recorded. Full details con- 
cerning each animal owned may be en- 
tered in this book and this information 
becomes valuable for the purposes of 
classification, sale, insurance and com- 
pilation. An agent may often be of 
assistance in helping a farmer work 
out a better system of bookkeeping 
and records. 

The farmer likes to talk te the man 
who “gets around” and the live stock 
agent can become the bearer of im- 
portant and valuable information, even 
if part of it is purely gossip. In other 
words, there is every reason for the 
live stock agent to cultivate the policy- 
holders and no reason for him to. ne- 
glect them. Ultimately the business 
goes to the man that most deserves it 
and the agent who keeps in close touch 
with policyholders, who lets them know 
that the home office service they are 
getting is really part of the service he 
renders, and who drops a helpful sug- 
gestion here and there is the man that 
gets the renewals when the policy ex- 
pires. 





AVOID GENTLEMEN FARMERS 


Live Stock Companies Shy at Big 
Risks from Foreman-Managed 
Farms 





Live stock companies, as they gather 
experience, are less inclined to view 
favorably large lines offered by so- 
called “gentlemen farmers.” In the 
vicinity of all of the large cities are to 
be found extensive farms owned by 
wealthy residents of the city and man- 
aged by farm foreman. Many of these 
estates are the show places of the 
countryside. The owner purchases 
high priced blooded stock and valuable 
animals of all kinds and seeks live stock 
insurance. For instance, the other day 
William Wrigley, Jr., purchased a hog 
for which he paid $15,000. Insurance 
on risks of this kind have been found 
to be highly unprofitable. 

Those who are in charge of farms of 
this kind have not the same interest 
in the conservation of the property in 
their care that the smal! farmer strug- 
ling for an existence has. The small 
man is trying to make every penny 
count. If an animal contracts an infec- 
tion, he immediately sends for a 
veterinary and makes every effort to 
save the animal’s life. On the other 
hand, the hired hands in charge of a 
farm owned by a man of great wealth 
do not display the same fidelity to duty. 
They do not take the same precautions. 
They seem to feel that even if the high 
priced animals die, the owner is well 
able to bear the loss. They are not 
so watchful and the loss ratio is always 
higher. While such risks always in- 
volve high premiums, the live stock 
companies are becoming less and less 
tempted by the size of the amounts 
offered, and beginning to shy at these 











big lines. 
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Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


We Are the ORIGI- 
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Michigan Livestock Insurance Co. 
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Organized. owned and managed by Michigan men. Backed by 
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and owners of livestock against death from any cause. 
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EXPERIENCE ON AUTO 
LOSSES NOT UNIFORM 





Tendency of Agencies Is to Gravi- 
tate Toward Special 
Lines or Methods 


AFFECTED BY TERRITORY 


Where Losses of Certain Class Pre- 
dominate, More Insurance of That 
Sort Is Written 


CINCINNATI, O., Aug. 19—Agency 
experience with respect to automobile 
losses is a hard thing to gauge. When 
agency experiences are grouped, the 
aggregate means as little, so far as 
reaching a conclusion capable of being 
analyzed is concerned, as the experi- 
ence of a single agency. There may 
be no intent to specialize in a certain 
form of insurance, or to limit writings 
to certain types of cars, or to go after 
fleet insurance as distinguished from 
individual cars, or to write the proper- 
ties operated in certain lines of busi- 
ness, but there seems to be a sort of 
gravitation in every agency toward one 
or more of these phases which tends 


in time to make it an agency of spe- 
cialized lines or methods. 


Business Affected by Territory 


These things are affected also by 
the territory in which the agency oper- 
ates, and in turn they affect the terri- 
tory. Certain types of cars are more 
numerous in a given territory and the 
agency writing them becomes familiar 
with them and the problems involved 
in their handling, so that naturally they 
become an influence in the purchase of 
like cars. 

Theft losses predominate in a terri- 
tory and the writing of theft insurance 
in large volume follows. Collisions 
are frequent in another, and if the pre- 
dominating cars in the territory are of 
the higher priced varieties, writing of 
collision insurance puts on speed. In 
another territory a number of serious 
accidents to life and limb gives an im- 
petus to the writing of liability insur- 
ance. 

Thus an analysis of losses, so far as 
any kind of claim may predominate, 
must be predicated on intimate knowl- 
edge of all these facts. 


Difficult to Make Analysis 


Inquiry among Cincinnati agencies 
writing automobile insurance em- 
phasizes the virtual impossibility of 
making an analysis of this kind. In 
theory, as several of the agencies have 
territory including one or more coun- 
ties, they are expected to write rural 
business. In practice, although it is 
not likely any of them would “turn 
down” a car owned in the country, 
they do not “go after” the business, 
but limit their active solicitation to the 
towns with 1,000 or more population. 


CASUALTY AND SURETY SECTION 














VISITING COMPENSATION PROSPECTS 








Many agents might learn something 
about salesmanship and the cultivation 
of prospects for workmen’s compensa- 
tion business by making at least a brief 


study of the methods pursued by the 
mutual companies going after this class 
of business. The idea seems to be 
prevalent among agents of stock com- 
panies, that the compensation policy- 
holder must be visited frequently. As 
a consequence, many agents call upon 
their large compensation policyholders 
for no apparent reasons. There is too 
much hand shaking, and too many calls 
are made that are absolutely without 
benefit to the policyholder or ‘the agent. 
The cultivation idea in workmen’s 

compensation insurance as written by 
the stock companies is overdeveloped. 
Perhaps this can be accounted for in 
the fact that compensation risks involve 
large premiums. An agent collecting 


that the business must be nursed along. 
Hence, frequent calls are made. 


tirely opposite view. A man selling 
the business makes only one call. After 


the service and engineering department 
takes charge. An inspectien is made, 


a report issued, and then the engineers 
commence to make suggestions and im- 
provements. The entire handling of 
the case passes from the hands of the 
man who wrote the business to those 
whose duty it is to actually render 
some service. The renewal of the risk 
is not discussed until about one month 
prior to expiration. The mutual com- 
panies maintain that calls on the part 
of the salesman are absolutely wasted 
as he has nothing to offer that will 
improve matters. The men who inter- 
view the assured should be those who 
are really doing something toward im- 
proving the risk. In other words, un- 
der the system of the mutual com- 
panies, the assured has contact only 
with those who are doing something for 
him. A favorable impression is created. 
The opposite is true of a call on the 
part of an agent. He merely passes 





The mutual companies take an en- 


the risk has been placed on the books, | 


| the time of day, shakes hands, dis- 
$20,000 or $30,000 from a prospect feels | 


tributes a few cigars and goes out. 
Nothing has been accomplished by the 
call. 

There is, of course, to be found a 
happy medium between these two sys- 
tems of operating, but it is true that 
instead of cementing relations by fre- 
quent calls an agent more often then 
not unnecessarily irritates the prospect. 








of rural business, or to make a com- 
parison of rural with urban losses, is 
impossible. 

For the same reason it cannot be said 
that changes in rates is a factor in 
the volume of rural business. The re- 
cent decrease in theft rates probably 
has influenced a little business in Cin- 
cinnati and neighboring villages and 
small cities, but there is not a single 
indication that it has been instrumental 
in writing even one car in the sur- 
rounding country. 


Much Property Damage Coverage 


What is true of the theft rate de- 
crease also is true of the decreases in 
liability and “property, damage rates. 
The property damage rate especially is 
now so low that owners of even the 
cheapest cars are taking on large 
amounts of this kind of coverage in 
the urban communities. Probably far- 
mer owners of automobiles also are 
taking it, along with their liability or 
fire policy, if they take one of these; 
but the number of farm automobiles 
covered by any kind of insurance is so 
small that the volume of rural prop- 
erty damage writings is negligible. 


How Writings Take Rank 


Without the actual statistics of 
writings in all five classes, the number 
of claims under each and the totals of 
losses paid by all Cincinnati agencies, 
no definite conclusion can be reached 
with respect to any of them. In one 
large agency the writings, in order of 
importance, are: Liability, fire, theft, 
collision, property damage. Claims un- 
der policies, however, are: Collision, 
theft, liability, fire, property damage. 
In volume of losses paid, however, the 
order of precedence is: Collision, liabil- 
ity, theft, property damage, fire. 

In another large agency the first 





Thus any attempt to gauge the volume 


three, in volume of writtngs, follow the 


same order, but property damage takes 
precedence over collision. In number 
of claims, the order is: Property dam- 
age, theft, collision, liability, fire. In 
volume of loss payments they run: 
Liability, theft, property damage, colli- 
sion, fire. 


One of these agencies has three coun- 
ties as its territory, the other has Hamil- 
ten county only. Another large agency 
with several counties, shows substantial 
differences in each item from each of 
the two cited. What kind of an analysis 
can be made of these records? 


Differ on Theft Claims 


One agency has had a marked increase 
in the number of theft claims since the 
state went dry, May 27; the other has 
had almost no theft claims since that 
date. The latter ascribes it to decrease 
in “joy riding” by young men partly “lit 
up.” who now are without the means of 
illumination. The one which shows the 
increase says that 90 per cent of the 
“stolen” cars are recovered, usually aban- 
doned at a secluded spot, which indicates 
that they were taken only for “joy 
riding”’ purposes. 

One agency has had a number of exper- 
iences in the collision loss item, due to 
the practice of racing up hill. Owners 
of small cars don’t want to “go into 
second” to make the crest, so get a 
running start and hope to make the crest 
“on high.” With their measure of control 
at the minimum, a collision results; and 
then comes the claim. Another large 
agency never has had a claim of that 
kind, and attributes a large part of its 
collision experience to what its manager 
calls “one arm driving’’—when there’s an 
attractive woman alongside the driver. 


Many Pedestrians Careless 


Under the liability policies there is a 
consensus that 90 per cent of the claims 
are due to the carelessness of pedestrians 
and particularly of children playing in 
the street. In this connection it is inter- 
esting to note how this 90 per cent per- 
sists in insurance statistics, with respect 

(CONTINUED ON PAGE 26) 
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VOOMOSG 


PLAN FOR COUNCIL UP 
TO COMPENSATION MEN 


Work of Committee Which Draft- 
ed Proposed Constitution Given 
High Praise 


HARMONIZING DIFFICULT 


Representatives of Various Interests 
Have Made Sincere Effort to 
Reach Understanding 


NEW YORK, Aug. 19—Whatever 
the outcome of the general meeting of 
casualty company managers to be held 
at the Hotel Pennsylvania in this city 
on Sept. 4, to consider the suggested 
new constitution for the National Coun- 
cil on Workmen’s Compensation In- 
surance, the committee responsible for 
the plan is entitled to high credit, and 
this is freely accorded it by responsible 
underwriters. 

The task of harmonizing fundamental 
differences between representatives of 
the stock and the mutual companies, 
reciprocal underwriters and state in- 
surance funds, was no easy one, and 
was accomplished only through the ad- 
mirable spirit of give and take dis- 
played by the individual committee- 
men, each of whom, appreciating the 
importance of the work in hand, ap- 
proached it with a sincere desire to 
arrive at a common understanding. 

Central Advisory Organization Needed 


The need for a central advisory or- 
ganization that would deal fairly with 
all forms of insurance carriers, and to 
which would be reported all data that 
would enable the determination of pure 
premiums required for the numerous 
classes of hazards covered under work- 
men’s compensation laws, has been 
apparent ever since such statutes were 
enacted. 

Further, ,the creation of. such laws 
and their constant amendment raises 





problems of proper interpretation al- 
most daily. Information of this char- 
acter could also be tabulated through 
a central body to the benefit of all 
parties at interest, and such result 
would accrue through the adoption of 
the broad plan of the Conference Com- 
mittee. 


Good Indication for Success 


It is to be hoped that the chief 
officers of the companies and organi- 
zations will consider the program sub- 
mitted in the same liberal manner in 
which it was approached by the com- 
mitteemen. That complete unanimity 
of action will be secured ts not to be 
expected; for serious differences of 
opinion frequently obtain even among 
the members of the same groups of 
institutions; but it is a hopeful augury 
for success that nine leading men 
representing four distinct classes of in- 
surace carriers, have been able to 
agree upon a basic platform, the com- 
plete acceptance of which would 
markedly improye the conduct of a 


‘highly intricate business. 
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PROGRAM ANNOUNCED 


UNITED L. & A. MEN TO MEET 





Annual Agents’ Convention of Com- 
pany Will Be Held Next Week 
at Concord, N. H. 


The fourth annual agents’ conven- 
tion of the United Life & Accident will 
be held at Concord, N. H., Aug. 26-28. 
The program is as follows: 

Address. of Welcome—President S. W. 

Jameson. 
tesponse—L. C. Cole. 

Announcement of Standing. 
Distribution of White Mountain Club 

Buttons. 

Field Problems— 
“Why the United Life?’—Special Agent 

G. B. Wright. 

“Farmers—How to Write Them”—Gen- 
eral Agent G. L. Jordan, 
“Agents—Successful and Otherwise’— 

Special Agent L. B. Shearin. 

“City Fields’—General Agent A. J. Weil. 
“Planning the Work’’—General Agent 

Herbert Woolley. 

“Working the Plan”’—Agent G. T. Ward. 
Afternoon 


“Home Office Relations with Field”— 

Medical Department—Dr. Robert J. 
Graves, Medical Director. 

Actuary’s Department—Richard Brodin, 
Actuary. 

Accounting Department — F. 
Rushlow, Chief Clerk. 

Secretary’s Department—Robert J. Mer- 
rill, Secretary. 

Automobile ride around the city and 
to Snow Shoe Club. 

Banquet at Snow Shoe Club, 7 pm.; guests 
of honor, Governor John H. Bartlett, 
Commissioner John J. Donahue. 


August 27 


Leave Eagle Hotel 8 am. for all-day 250- 
mile automobile tour of the White 
Mountains.. Some points of interest: 
Lakes Winnisquam, Winnipesaukee, 
Squam and Chocorua; Lost River, in- 
cluding trip through caves and under- 
ground channel; The Flume; Old Man 
of the Mountain; Franconia and Craw- 
ford Notches; Bretton Woods, travers- 
ing the entire Franconia, Presidential 
and Sandwich Ranges. 

Lunch at Mt. Pleasant Hotel, Bretton 
Woods. 

Dinner at Laconia Tavern, Laconia. 

August 28 

Visit Concord public buildings, includ- 
ing State House, State Library, His- 
torical Society, etc. 

Convention Photograph. 

Individual Conferences. 


edward 


Collins in San Francisco 


Arthur W. Collins of Chicago, as- 
sistant United States manager for the 
Zurich Accident & Liability, is a San 
Francisco visitor, aiding in launching 
the company’s campaign for business 
in California, where it is newly licensed 
with Marsh & McLennan of San Fran- 
cisco as general agents. J. Hampton 
Hoge, who goes there fro mthe United 
States Department at Chicago, has 
been appointed claims manager for the 
Zurich in California. 


Woman Breaks 20 Windows 


BOSTON, MASS., Aug. 19.—Plate glass 
adjusters were given a busy session Fri- 
day when the Charlestown section of the 
city awoke to find all the store window 
glass missing from 181 to 271 Main 
street. Cora Seems, a domestic, wandered 
out into the street about 5 a.m., stubbed 
her toe on a pile of paving stones and 
vented her wrath by hurling the stones 
through plate glass windows. The win- 
dows of twenty stores were smashed and 
several hundred dollars of damage done 
to contents. A heavy rain was falling 
and this added to the loss for proprietors. 
It was learned later that Miss Seems had 
only recently escaped from the Grafton 
insane hospital. 


Takes Public Liability Policy 


The city of Santa Cruz., Cal., has taken 
a $10,000-$25,000 limits public liability 
policy with London Lloyds to protect 
itself against damage claims during the 
five-day celebration to be held this month 
to welcome the new Pacific fleet. A pre- 
mium of $500 was charged for five days’ 
coverage, 


NEW DEAL FOR CONTRACTORS 


Service Corporation Has Been Formed 
—Clinton Mackay and Luther E. 
Mackall Are Managers 


NEW YORK, Aug. 20—To handle 
the surety, liability, compensation and 
other insurance of members of the As- 
sociated General Contractors of Amer- 
ican the Contractors Service Corpora- 
tion has been formed, its insurance 
management being in the hands of 
Clinton Mackay, Luther E. Mackall 
and a third party now occupying a 
managerial post with one of the lead- 
ing casualty companies. Mr. Mackay 
is a well known broker of this city 
who, for the past six years, has been 
soliciting for the National Surety. Mr. 
Mackall is a vice-president of the same 
company and an authority on surety 
risks. The Associated General Con- 
tractors has a membership of nearly 
400 prominent contractos in all parts 
of the country. 


Aetna Men Promoted 


Charles V. Hunsaker and Charles G. 
Hallowell have been appointed assistant 
jsuperintendents of agents of the Aetna 
Life in the compensation and liability 
ifield. Mr. Hunsaker will largely devote 
his time to field work and Mr. Hallowell 
will look after agency affairs at the home 
office. Mr. Hunsacker has been executive 
ijspecial agent. Mr. Hallowell was for- 
merly manager at Lansing, Mich., and 
later at New Crleans. The Aetna Life 
announces the appointment of the fol- 
lowing executive special agents: John 
J. Heelan, who will supervise liability 
and compensation; Franklin Davies will 
have charge of miscellaneous casualty 
lines; W. M. Mulheron, Logan Bidle and 
Benjamin H. Oley, health and accident. 


Emmett Myers with F. & D. 


The Fidelity & Deposit has announced 
the appointment of Emmett N. Myers as 
associate manager of the St. Louis 
branch office. George R. Wendling, Jr., 
has been manager of that office for sev- 
eral years and Mr. Myers has for many 
years been the manager of the St. Louis 
office of the American Surety. This com- 
bination makes one of the strongest 
lineups in the middle west. Mr. Myers 
is recognized as an experienced under- 
writer as well as a large producer and 
Mr. Wendling has also made a splendid 
record with the F. & D. The management 
of the branch office will be under the 
name of Myers & Wendling. 





New San Francisco Firm 


SAN FRANCISCC, CAL. Aug. 20.— 
Hinchman & Wentz is the title of a new 
San Francisco general agency firm which 
will commence operations Sept. 1, rep- 
resenting the General Accident in Cali- 
fornia and the automobile department of 
the United States Lloyds and allied 
companies for the Pacific coast. The 
members of the firm are H. M. Hinch- 
man, who has been general agent here 
since 1913, and W. B. Wentz, resident 
manager for the Maryland Casualty since 
1910 and who resigns this position to 
make the new connection. 





Advocates a State Fund 


Judge John Stelk of the speeders court 
in Chicago declared from the bench this 
week that he advocated the state estab- 
lishing an insurance fund for automobile 
victims where no recovery could be se- 
cured from automobile owners or drivers 
who injured them and where the victims 
were not guilty of contributory negli- 
gence. He suggested that the state take 
a certain amount from the license fees 
to establish this fund and maintain it. 


Branch Office Change 


The United States Fidelity & Guaranty 
has now got its northwestern depart- 
ment at Minneapolis running in good 
shape, following the resignation of Wirt 
Wilson. Gaylord Warner, the new man- 
ager, is an aggressive man who is well 
acquainted in Minnesota and the two 
Dakotas. He was formerly assistant gen- 
eral passenger agent of the Rock Island 
road in Chicago. J. E. Buck, formerly 
assistant manager of the New Orleans 
office of the United States Fidelity & 
Guaranty, and Walter E. Robb of the 
Minneapolis office, his two assistants, 





are rendering excellent service. 





AUTOMOBILE BUREAU TO MEET 


Members Will Gather at St. Louis 
This Week to Go Over 
Field Conditions 


The National Automobile Bureau 
composed of non-conference casualty 
companies will meet in St. Louis, 
Thursday of this week. There has been 
no meeting of the bureau since the 
members gathered at Cincinnati. On 
the next day the members of the bu- 
reau will meet with one of the officials 
of the National Workmen’s Compen- 
sation Service Bureau to go over sta- 
tistical information. Inasmuch as the 
two organizations are cooperating they 
want to feel sure that their statistics 
are being kept on the same basis. The 
National Automobile Bureau companies 
seem to be going along in fairly good 
shape. There have been few com- 
plaints as to violations. 


Pays a Big Claim 


NEW YORK, Aug. 20—Within fifteen 
minutes after satisfactory proofs of loss 
had been presented the National Surety 
paid the New York stock brokerage firm 
of Richard Whitney & Co. $100,000, under 
2 bankers’ blanket bond coverage. The 
payment was in settlement of a loss of 
5178,000 in Liberty bonds with which a 
young messenger for the brokerage com- 
pany decamped. 





Hearing Been Postponed 


The hearing on the Missouri work- 
men’s compensation referendum petition 


which was to have been given this week. 


has been postponed until September. 
While a sufficient number of names was 


secured to send the bill back to the 


voters the charge is made that many of 
these names are duplicates and bogus. It 
is also contended that many of the sign- 
ers, now that the facts are known, desire 
to withdraw their signatures. 





Casualty Notes 


W. B. Barr of Phoenix is appointed 
general agent in Arizona for the South- 
ern Casualty of Louisiana, which recently 
entered the state. 


The Continental Casualty announces 
the appointment of the Insurance Agency 
Company of St. Louis as one of its gen- 
eral agents for the St. Louis territory, 
the other being W. F. Martin agency. 

Agency Manager J. M. Jacobs of the 
American Indemnity is on a northern 
trip and will visit Detroit, Indianapolis 
and Cleveland. He was in Chicago this 
week. 

Joseph E. Heller, who has been con- 
nected with the Milwaukee branch office 
of the Bankers Casualty of Minneapolis, 
has been transferred to Chicago as man- 
ager. The company has discontinued the 
policy of having general agencies in the 
field and will hereafter operate on the 
branch office system. 

O. B. Watson has been appointed head 
of the claims division of the Virginia In- 
dustrial Commission in succession to 
Vaughan Gary, who recently accepted an- 
other state position. Mr. Watson has been 
with the commission since it was organ- 
ized last winter. Marion N. Fisher has 
been made chief of the newly created. di- 
vision of accident and insurance statistics. 


One of the large stones in the founda- 
tion of the new Travelers building was 
found cracked but not of any serious 
nature. Workmen are fitting a new stone 
which will make the new building a ‘“‘per- 
fect’ structure, the tower having been 
entirely completed. Progress on_ the 
Phoenix Mutual’s building has been some- 
what delayed through local strikes of 
workmen. 

A bill is now before the Alabama leg- 
islature to restrict the commission rate 
on all fire, casualty, liability and com- 
pensation business in the state to 7% 
percent of the premium, with the only 
modification an allowance of 2% percent 
of bona fide inspection cost. The bill is 
very severe in its requirements, provid- 
ing heavy penalties for violations and it 
is not regarded as likely to pass. 


Inter-State Surety, Redfield, S. D.—The 
company reports that its gross premium 
receipts for the first six months of the 
year exceeded those of the same period 
of 1918 by 84 percent. The paid-up capi- 
tal account has been increased from 
$108,250 to $126,150. 


A profusely illustrated accident and 
health insurance magazine for salesmen— 
the Casualty Review. Send for sample 
copy or one dollar for a year’s subscrip- 
tion to 1362 Insurance Exchange, Chicago. 





EXPERIENCE ON AUTO 
LOSSES NOT UNIFORM 


(CONTINUED FROM PAGE 25) 


to carelessness. Fully 90 per cent of all 
fires are preventable, as they are due to 
carelessness. In the realm of industrial 
accidents fully 90 per cent could not be 
prevented by mechanical safeguards, 
which means that they are due to per- 
sonal carelessness. And now come acci- 
dents to the person involving the auto- 
mobile, with 90 per cent chargeable to 
personal carelessness. 


Collision Claims Show Increase 


There is a considerable increase in the 
number of collision claims, although rela- 


\tively few cars, except those of high 


price, are covered against collision. This 
is due, according to local agents, to the 
tremendous increase in the number of 
ears owned in Cincinnati, estimated now 
tu exceed 25,000. Unskilled drivers, lack 
of familiarity with traffic laws and speed- 
ing are the contributing causes under 
this item. 

Claims under property damage policies 
usually result from collisions incident to 
violations of the traffic laws. Of course, 
if collision insurance is carried, a colli- 
sion claim also is probable, but the great 
bulk of these claims eventuate through 
the small car, which is not covered 
against collision. 


‘Less “Joy Riding” Now 


What will be the influence of the closing 
of the saloon on the various forms of 
automobile insurance, with the possible 
exception of fire?. The state has been 
dry only since May 27, and Kentucky only 
since July 1, so it is too early to answer 
that question. There is a general feeling, 
however, that there will be much less 
“joy riding,” which results in claims 
under theft policies and fewer liability, 
collision and property damage claims. 
This reduction is not excepted to show 
its full effect until stocks of liquor pri- 
vately owned are more generally elim- 
inated. 

Those stolen rides frequently resulted 
in collision or property damage claims, 
even though the car was recovered within 
a short time. Often damage was such 
that the companies settled on the basis 
of the theft policy as the most equitable 
manner to reimburse the owner. Claims 
of this kind are expected to be less fre- 
quent when Ohio becomes really dry. 


Variety of Questions Raised 


All kinds of questions are put up to 
the automobile insurance agent, usually 
as the predicate of a possible claim. One 
day this week a large Cincinnati agency 
received this inquiry over the ’phone: 

“We own ten trucks, all insured in 
your agency. Two of our drivers raced 
to the garage, and in trying to enter at 
the same time both cars were damaged. 
Can we recover under our properly dam- 
age policy?” 

The answer was that property damage 
insurance does not cover a man against 
damage to his own property. If he had 
a collision policy he could recover, but 
not otherwise. 


The Salesman 


If a salesman is lukewarm when he 
boosts the goods he sells, you will 
never see his form wearing handsome 
silver bells. Now and then a languid 
guy comes to sell me books, or trees, 
or a strip of azure sky, or a swarm of 
bumble bees. But his coming is in 
vain, for his manner don’t convince; 
and I teli him, speaking plain, he’s a 
lemon or a quince. Then there comes 
a sprightly skate who is brimming o’er 
with zeal; he will burble and orate and 
put up a noble spiel. This enthusiastic 
gink, this inspired and gaudy jay, ere 
he’s finished, makes me think that his 
goods are all O. He is talking 
through his fez, dealing bunk, I later 
guess, but believes in what he says— 
that’s the secret of success. So I buy 
his duplex chairs, or a large revolving 
churn, or a span of polar bears, or a 
lamp that will not burn. If a sales- 
man cannot talk in a fine impassioned 
vein of his tall self winding clock, or 
his patent logging chain, if he cannot 
make us drink of formaldehyde and 
die. Earnestness a man must have if 
as a salesman he would win, whether 
he is peddling salve or an auto built 
of tin—Walt Mason. 
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For and Against Unlimited _ Policies 


One of the casualty companies writ- 
ing automobile liability business re- 
cently proposed that this class be writ- 
ten without limits. This suggestion 
has caused considerable -discussion in 
liability circles. One official, who is 
decidedly opposed to a change of this 
kind, states that it is unwise to relieve 
the owner of all liability and that there 
should always be before him the pos- 
sibility of a personal financial loss in 
the event that he causes injury to an- 
other. The removal of this liability, 
it is argued, would make drivers care- 
less and many with nothing to lose 
would encourage the injured party to 
demand a large sum in damages. 

It is the further contention of this 
underwriter that if the unlimited writ- 
ting policy is adopted, the companies 
will be forced to increase rates in a 
few years, and that it is much easier 
to sell policies with larger limits than 
it is to secure a general rate increase. 
Attention is directed to the fact that 


once a judgment of $3,000 for a personal 
injury caused comment because of its 
size. Nowadays judgments for $25,000 
or $30,000 are not rare. The ten- 
dency is toward higher awards. 

Presenting the other side of the case, 
another underwriter submits that large 
limits would bring an improvement to 
the business. He points out that a 
policy with $10,000-$20,000 limits which 
is almost equivalent to an unlimited 
policy costs only 37 percent more than 
one with $5,000-$10,000 limits. He ad- 
vances the argument that if only an 
unlimited form were sold and the sales 
were made about 25 percent higher 
than the present basic rates, the extra 
premium received from the many who 
now take low limits and seldom have 
losses exceeding them would more than 
offset the reduction from the present 
rates for high limits and that the com- 
panies would make more money under 
such conditions than they are making 
at the present time. ‘ 


Electrical Machinery Breakage 


UNDERWRITERS are predicting that in- 
demnity against loss results from the 
breakage of electrical machinery will 
be the next form of protection offered 
by casualty insurance companies, now 
that the engine insurance policy has 
been devised. 

The field for steam boiler insurance 
is not likely to show great expansion, 
the present day tendency being to sub- 
stitute boilers of larger power for those 
now in use, rather than to get addi- 
tional units. Water power, too, is be- 
coming increasing popular, extensive 
plants for supplying it being established 
along the Niagara, the Mississippi and 
other rivers having heavy falls or great 
volumes of water. The electrical com- 
panies too are gaining in favor, each 
supplying direct power to consumers 
and limiting to that extent the demand 
for independent boilers. 

While untried as yet in this country, 
the insuring of electrical machinery 
has been transacted by several com- 
panies in Great Britain for nearly ten 
years; premiums upon the business ap- 
proximating a million dollars annually. 
It has been profitable, however, losses 
and expenses about equaling the income. 


While a demand for the suggested 
form of underwriting undoubtedly ex- 
ists in the United States, and in the 
not distant future our companies will 
be granting the protection, underwrit- 
ers feel that it would be premature to 
do so at this time, although the mat- 
ter is being discussed, and such data 
as is obtainable carefully gathered. It 
is pointed out that the electrical plants 
in this country, as a rule, are far more 
extensive that are those of Great 
Britain; are more heavily drawn upon 
for power, and their owners more ready 
to try out experiments than are their 
cousins across the water. The cost 
of electrical machinery and appliances 
runs into big figures, and it is easily 
conceivable that the short circuiting 
of a wire would cause damage of sev- 
eral millions of dollars. While the in- 
surance companies, of course, would fix 
outside limits upon their assumed lia- 
bility, it is appreciated that the hazard 
is a serious one; and until a better un- 
derstanding can be had upon it than is 
now possessed, underwriters do not feel 
warranted in embarking in the new 
field just yet. It is an interesting prop- 
Osition to be woked out. 


Safe Burglary Insurance 


Loca agents, owing to the various 
holdups and burglaries that are taking 
place, have some wonderful talking 
points in the way of urging property 
Owners to protect their safes by se- 
curing safe burglary insurance. Many 
enterprises carry a certain amount of 
currency or securities in their safes. 
The banks close during the afternoon, 
but there is considerable business tran- 
sacted after banking hours. Then in 
addition, a merchant has to keep on 
hand a certain amount of change in 
order to carry on his business. It 
would be surprising to find the number 
of safes that are not protected by a 


burglary policy. One of the companies 
in reducing the cost down to a con- 
crete basis shows how storekeepers, or 
other owners of safes by paying two 
cents a day or even less can provide 
a policy up to $500 limit. This, of 
course, brings the cost down to a basis 
which anyone can comprehend and can 
figure in his own mind whether it will 


pay him or not. It certainly does not | 


pay any business house to go unpro- 
tected when insurance can be bought 
at so reasonable a sum. 


Put yourself in line for the best 
there is. 








among officials of casualty companies 

as to just how efficacious the life in- 
come feature of health and accident pol- 
icies is. Many agents use this provision 
of the policy to good effect in soliciting 
business. It provides that there shall be 
a continuous monthly income paid where 
a policyholder is totally and permanently 
disabled either from accident or sickness. 
A number of companies have the life 
income feature so far as their accident 
policies are concerned, but have not 
introduced it in health insurance. 

A number of agents in soliciting acci- 
dent and health insurance lay great stress 
on the heavier calamities that may over- 
come one. They urge a man to prepare 
for a stunning blow, such as a disability 
that may result in being unable to pursue 
any line of business or livelihood. Some 
of the company officials say that because 
they have used the life income provision 
their new business has been greatly aug- 
mented and any outgo on account of con- 
tinuous disability is overcome by the profit 
on the new business that has been se- 
cured. Some agents do not find the con- 
tinuous income feature much of a talking 
point because they hold that the cases 
are few and far between where it will ever 
be brought into play. Many companies 
provide that the benefits shall be paid for 
104 weeks or have some stopping point. 
The agents say that a total disability 
that lasts beyond that time is so rare as to 
lose its strength as an argument. 

Companies that have the continuous in- 
come feature say that their statistics are 
not yet comprehensive enough as to this 
feature to reach definite conclusions. It 
may be necessary to increase rates espe- 
cially on the health end, so that an ade- 
uate premium can take care of the lib- 
eral provision. Before there are anv 
statistics of value, it will be necessary 
to pool a large volume of business cov- 
ering several years. 

The more conservative companies keep 
their full weekly indemnity down to fifty- 
two weeks for sickness, but others stretch 
a point and extend it to 104 weeks, or 
even a greater length of period. One 
official gives it as his opinion that the 
loss ratios incurred during the last few 
years by some companies are largely due 
to the unlimited weekly indemnity period 
for sickness disability and also the pay- 
ment of partial sickness disability. An- 
other official, in commenting on this sub- 
ject, says that he does not believe that 
any companies have had enough experi- 
ence to prove anything of permanent 
value, except to show that it is rather a 
dangerous feature in connection with 
sickness insurance, not because there is 
any doubt as to there being a legitimate 
need for such a coverage, but it fur- 
nishes excellent and attractive specula- 


T HERE are differences of opinion 





tive opportunities for maligners. 

Another official says that the continu- 
ous income proposition is a good talking 
point and one which has not proved 
costly to the companies. He says that 
he does not know of any company ever 
having been called upon to pay in excess 
of 212 weeks indemnity under a policy 
providing indemnity as long as the as- 
sured is totally disabled. Most companies 
undoubtedly will agree that the period of 
disability extending beyond 104 weeks is 
rather rare. There are cases of total dis- 
ability that have gone far beyond that, 
but they are infrequent. 

One company official says that his office 
has never issued a continuous income pol- 
icy applied to health insurance. He says 
that he does not consider that the pres- 
ent rates for such coverage are adequate 
and in addition to that he feels that in 
any event such coverage could only be 
granted on the basis of a physical exam- 
ination of each applicant and a premium 
graded according to age. The question of 
moral hazard, in his opinion, is a most 
serious one. The temptation to malinger 
and feign sickness is ever present. In 
the case of an alleged accident,. there is 
almost always visible evidence of the in- 
jury claimed, but a company has no such 
safeguard in the case of illness. When 
it comes to industrial policies, or work- 
men’s compensation insurance, he says 
that there are a number of instances 
showing long continued total disability. 
In fact, accident disability of a long pe- 
riod is rather frequent. | 


The question of whether the light 
car or the heavy one causes the most 
damage cannot be definitely settled. 
Opinion seems to be that light car 
losses are greater, but largely because 
there are so many more of them. 

As to the average loss proportionate 
to the number of cars little is known. 
Light cars are more apt to be in ac- 
cidents because their drivers are more 
apt to be inexperienced. People begin 
on the small inexpensive car. The 
man who is driving a heavy car has 
probably served his apprenticeship on 
a smaller car before and small accidents 
are avoided for this reason. When it 
comes to the limousines, chauffeurs are 
employed who know how to drive. 

To balance up on the losses, however, 
some factor other than fewer numbers 
is necessary for the big cars to be re- 
garded as favorably. Where a new 
fender costs but $11 on some small 
cars, on a large automobile the bill 
will be $50, The ratio runs about five 
to one on all such losses. This is due 
not only to the fact that costs are 
higher on the big cars, but their greater 
weight causes greater damage under 
the same conditions. 














TOM CAT INSURANCE COMPANY 








Clifford B. McGrew of Galesburg, 
Ill., local agent of the Aetna Life and 
Aetna Casualty, is one of the most 
unique and effective advertisers in the 
state. Mr. McGrew has built up a 
large business for the Aetna companies. 
People around Galesburg and the vicin- 
ity know that such a man as McGrew 
exists and that he represents a fine 
brand of insurance. The other day 
he had a lot of dodgers printed. The 
following being the text of the adver- 
tisement: 

TOM CAT INSURANCE CO. 

Liberal new policy covers the follow- 

ing: 
Theft—If your car is stolen from any 
place within the United States, except a 
garage, public or private, the city streets 
or the highway, and it cannot be located 
by our detective department within six 
‘months after its disappearance, you will 
‘receive a check in full within two days 
thereafter (maybe). 

Liability—If your car injures not more 
than one person accidentally or on pur- 





pose, our Legal Department will defend 
a suit against you for damages, in a sum 
not exceeding $5,000, except in cases 
where the person sustaining the injury 
is a male or female, a minor or of age. 
‘In the latter case we will recommend 
‘a good lawyer. 

Fire—In case your car is destroyed or 
partially damaged by fire in any place in 
the United States, except incorporated 
cities, towns, villages or in the country, 
we will pay you for all the loss sus- 
tained upon satisfactory proof. 

Collision—If your car is damaged in a 
collision with another car (provided said 
car is painted yellow and trimmed in 
red) we will pay the repair bill in full, 
provided the same is not under $25.00. In 
an amount above $25.00 we will refund 
to you the cost of repairs as soon as you 
have filled out our special blank, at- 
tached the same to your receipted bill 
and mailed same to us, together with 
your marriage license and a certified 
copy of your last month’s gas bill. 

Which kind do you want? 

Something like the above or real in- 
surance? 
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WORKMEN'S COMPENSATION 
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. weekly indemnity granted under a 
AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, Kans., Mo., compensation law in any state is $15. 
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this condition is a most healthy one. 
As an example, a few years ago work- 
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A Progressive Surety and Casualty Company 


men received $25 a week. In writing a 
compensation line companies had to 
assume two individual risks when un-, 
der writing $50 worth of payroll. Now 
it is not at all uncommon for one work- 
man to receive $50 weekly and in writ- 
ing the business the company has only 
one-half the amount formerly at risk. 





Accident Boards to Meet 


RICHMOND, VA., Aug. 19.—Dr. R. H. 
Tucker, chairman of the Virginia Indus- 
trial Commission, will be one of the 
speakers at the sixth annual meeting of 
the International Association of Indus- 
trial Accident Boards and Commissions 
to be held in Toronto Sept. 23, 24 and 
25. He will discuss administrative prob- 
lems from the standpoint of Virginia’s 
experience in the operation of its work- 
men’s compensation act since it became 
effective Jan. 1. Royall Meeker, fed- 
eral commissioner of labor statistics, will 
deliver an address on “Minimum Require- 
ments in  Workmen’s Compensation 
Legislation.” 





Utah Rate Is Reduced 


SALT LAKE CITY, UTAH, Aug. 19.— 
According to schedules being filed with 
the state industrial commission, insur- 
ance companies writing workmen’s com- 
pensation business in Utah propose to 
carry insurance at a reduction of about 
18 percent from the rate originally filed 
with the commission. The companies 
propose to use the multiplier of 2.72 and 
to add 1 cent per $100 of pay roll, in- 
stead of the multiplier 3.15 with the ad- 
ditional 1 cent. 

Walter P. Monson of Salt Lake City 
has been appointed by Governor Bam- 
berger as a member of the industrial 
commission to succeed Harrison E. Jen- 
kins, resigned. Mr. Monson will assume 
the office Sept. 1. The appointment will 
leave the insurance end of the commis- 
sion’s business largely in the hands of 
the underwriter, Charles A. Caine, who is 
reported to have sided with Commis- 
sioners Thatcher and Knerr in differ- 
ences between them and Mr. Jenkins in 
relation to insurance matters, which led 
to the resignation of Mr. Jenkins. 





Compensation for Hotels 


Companies writing compensation in- 
surance have always had more or less 
trouble with hotels and restaurants when 
it came to auditing the pay roll. The 
industrial boards have ruled that in fix- 
ing compensation in case of injury, board 
and lodging must be included in the reg- 
ular weekly wages. In some hotels and 
restaurants the employes or part of them 
are given their board and lodging, this 
being particularly true at summer and 
winter resort hotels. The assured in 
paying his premium is often in an antag- 
enistic mood when this inclusion is made 
in the pay roll. It is well for agents to 
understand this situation and explain to 
the assured at the beginning the basis 
of the pay roll. 





Proposes Unlimited Policy 


One of the casualty companies has 
requested the National Workmen’s Com- 
pensation Service Bureau to devise rates 
for automobile liability policies without 
limits. This company feels that there is 
a distinct field for contracts of this kind. 
The old $5,000-$10,000 limits are insuffi- 
cient for the needs of wealthy car 
owners. 


Casualty Notes 


With an authorized capital of $100,000, 
the Massachusetts Plate Glass Insurance 
Company is being organized at Boston. 


David Van Schaack, director of pub- 
licity and inspections, has returned to 
the Affiliated Aetna companies after a 
month’s rest in the mountains. 


With an authorized capital of $100,000 
and a paid in surplus of $50,000, the Vic- 
tory Casualty Company is being organ- 
ized at Jacksonville, Fla., to do a general 
casualty business. 


Danforth M. Baker, vice-president of 
the Pacific Mutual Life, was in Chicago 
last week on his way to his summer home 
at Eagle River. He expects to return 
tc Chicago about September 1 and will 
spend the month of Séptember in that 





city. 
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SEEK TO PREVENT ACCIDENTS | LESS 





Nation Wide Campaign to Be Launched 
at Safety Congress Session 
in Cleveland 





A nation wide campaign to make the 
street and the home as safe for the 
workman and his family as is his fac- 
tory will be launched in connection 
with the Eighth Annual Safety Con- 
gress of the National Safety Council at 
Cleveland, Oct. 1 to 4. From two to 
three times as many fatal accidents oc- 
cur in American homes, streets and 
roads each year as in the industries 
of the country. The death or inca- 
pacitation of a skilled workman has 
the same detrimental effect on industry 
whether the accident occurs in the. 
shop, on the street, or in the home. 
During the 19 months of our participa- 
tion in the war with Germany 50,150 
American boys died in battle or as a 
result of wounds received in action. 
During that same period in peaceful 
America approximately 126,000 men, 
women and children lost their lives in 
accidents. Of this number almost two- 
thirds were killed in accidents outside 
of industrial plants. 

Some of the most important prob- 
lems before American industry today, 
such as the anticipation of labor un- 
rest, increasing plant efficiency and 
production, decreasing manufacturing 
costs and the whole subject of labor 
management, will be discussed at the 
congress in connection with the gen- 
eral subject of accident prevention. 
The great bulk of the accident pre- 
vention talent of the country—160 
scheduled speakers and approximately 
3,000 men and women who direct the 
safety work of the nation’s greatest 
industries—will gather for a four day 
exchange of ideas and experiences. 








COMPENSATION NOT ENOUGH 





Small Amounts Allowed Under State 
Acts Must Be Supplemented With 
Disability Insurance 





Accident and health insurance sales- 
men do not seem to realize that the 
unequalled prosperity of the average 
laboring man makes of him a first 
class prospect for disability insurance. 
In the past the laboring man has 
often rebuffed the solicitor with the 
argument that compensation insurance 
provided by law would take care of 
him in the event of accident or sick- 
ness. The maximum amount allowed 
in any state in which compensation 
laws are in effect is so small as to be 
wholly inadequate to meet present 
needs. For instance, in Illinois the 
maximum weekly indemnity allowed 
for a disabled worker with three chil- 
dren is $15, two children $14, one child 
$13 and no children $12.50. 

With living costs at the present level 
$15 a week is a very small sum indeed 
for a man with three children. The 
workman accustomed to earning $40 
or $50 a week cannot pay current ex- 
penses on $15. He must supplement 
the compensation benefit with accident 
and health insurance. In order to af- 
tord his family sufficient protection he 
must take out an accident and health 
insurance policy in a sufficient amount 
to pay the regular and fixed expenses 
in the event of disability. There no 


longer exist any workers who can 
truthfully say that their compensa- 
tion. benefits are sufficient for their 
needs in the event of disability. All 
need accident’ and health insurance in 


INDUSTRIAL BUSINESS 





Monthly and Weekly Payment Disabil- 
ity Companies Report Slight De- 
crease in Premiums 





Industrial accident and health com- 
panies have been rather noticeably 
affected by the strike wave which has 
been sweeping over the country during 
the past months. The series of strikes, 
walkouts, lockouts, and the feeling of 
dissatisfaction that seems to be present 
even in plants where conditions are 
known to be good, have all operated 
to the detriment of the industrial dis- 
ability companies. A period of unem- 
ployment, voluntary or otherwise, al- 
ways causes a slowing up of new busi- 
ness. There is usually no increase in 
the number of lapses during a period 
such as this, but new business is al- 
ways more difficult to obtain. During 
a time when the weekly pay envelope 
is not in evidence, the prospect is not 
in a mood to incur further financial 
obligations. 

As a result of this situation, the at- 
tention of many disability salesmen 
has been diverted to holding down 
lapses. The effort has been made to 
conserve the business already on the 
books and to give less attention to the 
sale of new business. Over a period of 
a year or so a strike or labor dis- 
turbance probably does more to stimu- 
late new business than first glance 
would indicate. When a strike occurs 
and the salary is cut off, the laboring 
man begins to get an idea of what it 
means to be out of work. He begins 
to see that he would become positively 
desperate if out of a job for any length 
of time. He commences to realize that 
what the accident and health salesman 
has told him about the value of dis- 
ability insurance is a story of some im- 
portance. The need of having a reg- 
ular fixed income, work or no work, 
is borne in on him. After a strike has 
passed and conditions have returned to 
normal, accident and health insurance 
salesmen can make the rounds and get 
a more sympathetic audience. They 
can talk to men who are inclined to 
attach more importance to what they 
have to say. While the present situa- 
tion may be somewhat disheartening, 
it should not be forgotten that once 
labor troubles have settled, the field 
will be better than ever for the sales- 
man of industrial disability policies. 





Love Made Texas Manager 


Frank Love, who has been state man 
ager for Kentucky for the Central Busi- 
ness Men’s, with headquarters at Pa- 
ducah, Ky., has been appointed state 
manager for Texas, to which state the 
company has just been admitted. Mr. 
Love, who has been very successful in 
the Blue Grass state, left last week for 
Texas, to take up his new work. 





Made Texas General Agents 


Cravens & Cage of Houston, Tex., have 
been appointed general agents of the 
General Accident in Texas effective Sept. 
1. This office is one of the best known 
general agencies in the southwest, hav- 
ing a large line of fire and marine 
companies on a general agency basis, an 
organization of field men and hundreds 
of agents in the state. 





New Branch Established 


The Travelers established its new 
branch office at Grand Rapids, Mich., the 
first of the month with Charles L. Platts, 
formerly a special agent, in charge. He 
will have the western half of the south- 
ern part of Michigan. 





John R. Westlake of the Travelers has 
been assigned to the Cleveland office as 
burglary and plate glass. special agent. 
He was formerly an agent of the Sund- 













Chicago Bonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 
Official 


Insurance 








Accident 
Health 














Judicial A atic ‘cane 
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Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
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THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 
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Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 


CAPITAL ONE MILLION DOLLARS 
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some amount. 


strand Adding Machine Company. 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President ants L. A. DENNIS, Sec. and Gen’l Agent 
, The only Ohio Company Specialising, on Plate Glass Insurance. Not aw Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
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Over $700,000.00 in 
approved securities 
en deposit with Iowa 
Insuranee Depart- 
ment for protection 
of Policy-holders. 

















AMERICAN BONDING? 
CASUALTY 


COMPANY 





BONDS |iNSURANCE 





Writing Surety and 
Fidelity Bonds, 
and miscellaneous 
Casualty lines in 
fourteen States. 


Sioux City, Iowa 
GUS A. ELBOW, President 
Assets, Dec. 31, 1918 
$1,365,275.23 






























BOSTON 


Paid-in Capital $1,500,000 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


T. J. FALVEY, President 
Write for Territory 























Surety Bonds. 





SEALY HUTCHINGS, President 
GEO. SEALY, Secretary 

A Multiple Line Company writing Casualty Lines (except Workmen’s 

Compensation and Accident and Health) and all forms of Fidelity and 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of June 30th, 1919. 
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OFFICERS: 
JOHN SEALY, Vice-President 
J. F. SEINSHEIMER, Gen’l Mgr. 


Responsible Agents Wanted Where Not Represented. 
































The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 
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GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 
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NEW ENGLAND CONTRACT LINE 





Bond Business Limited But Agents Are 
Optimistic Regarding Future 
Prospects 





BOSTON, MASS., Aug. 19.—There 
is apparently a very limited amount of 
contract bonding business being done 
in New England at the present time by 
the surety companies, owing for the 
most part to the general conditions of 
uncertainty and unrest which prevail 
throughout the country, particularly in 
regard to the supply of labor and the 
mounting scale of wages. Among 
agents and brokers, however, there is 
a strong feeling of optimism that the 
business is on the verge of an era of 
greatly increased activity and that the 
present slackness will be more than 
made up for when the break comes and 
confidence is restored, releasing money 
for construction work. 

States Plan Road Work 


In support of this optimism is cited 
the decision of Massachusetts to spend 
$6,000,000 this year on highway con- 
struction and similar work. Vermont 
has started upon a modest program of 
road building and Connecticut and 
Rhode Island are planning considerable 
work, large garage and apartment prop- 
erties are being contracted for and sev- 
eral town water and sewerage plants 
are starting. Something like $750,000 
will be spent by the state and federal 
governments at Plymouth the coming 
year in preparation for the tercentenary 
anniversary of the Landing of the Pil- 
grims. 

Big Bond Writers Optimistic 

Thomas J. Nolan, of T. J. Nolan & Co., 
who probably handles more contract 
bonds than any other individual in New 
England, is decidedly optimistic about 
the present outlook. He says: “It must 
be admitted that New England is not in 
as good condition as some of the western 
states perhaps because of our congested 
labor and wage troubles which have held 
up a great amount of prospective con- 
struction work. The wage battle is still 
on and in the face of it 3,000 laborers 
are returning to Italy every week. Still 
thousands of workmen have been re- 
leased from munition plants and other 
similar work and the wonder is where all 
this labor has been absorbed. It must 
/be available when the right conditions 
present themselves. Money has_ been 
held up waiting a more settled era, but 
there is ample evidence that even the 
extreme conditions cannot much longer 
hold it back. 

“T know there is a splendid outlook 
for the contract bonding business right 
at hand. It may be in three months, or 
six months, and it may be longer. But 
for the present I am quite satisfied to 
accept a large volume of smaller bonds 
and have no complaint to make.” 

General Surety Business Good. 

C. G. Fitzgerald, who handles contract 
bonds for the Masachusetts Bonding & 
Insurance, declares that June was his 
best month to date and that July was 
even better. 

“The’ contract bonding business is 
slack,” he said, “but we have had plenty 
of surety business and June and July 
were splendid months, the best the com- 
pany has ever known. Cutside of New 
England, where prices do not seem to 
have so strong an influence, there is 
more construction going on, as in Penn- 
sylvania, Delaware and New York. New 
England is more conservative than other 
sections and it is holding back in the 
hope that some relief will come from the 
present conditions.” 





Big Fidelity Bond Written 
The United States Fidelity & Guaranty 
wrote the largest individual fidelity 
fund in its history when it covered 
James Walter, super cargo and sales 
manager for the Trans Oceanic Export 
Corporation, a new organization recently 














formed as a subsidiary of the United 
States Food Products Company. A large 
| cargo was shipped from New York to 
| the famous port of Fiume. Mr. Walter 
| had charge of the distribution of the 
l'shipment on arrival at Fiume. 





OHIO WILL SPEND $20,000,000 





Big Improvement Program Means 
Much New Contract Bond Busi- 
ness to Be Written 





CINCINNATI, O., Aug. 20—Elec- 
tions on bonds fdr public improve- 
ments, held in Ohio last week in con- 
junction with county, township and 
municipal primaries, including school 
districts, resulted in the voting of more 
than $20,000,000, which will eventuate 
in a large volume of business for the 
bonding companies when contracts 
come to be let. Two-thirds of the 
amount was legalized by the referen- 
dum on bond issues authorized by the 
general assembly for state highways. 
Of the remainder, counties and town- 
ships voted an aggregate of about $2,- 
000,000 for their portion of the high- 
way program, and more than $5,000,000 
was voted by various cities for street 
and sewer construction and_ school 
houses. 

Cincinnati voted more than all the 
other Ohio municipalities for public 
improvements, with a total of $3,788,- 
900. This amount provides for five 
sewers ($1,185,300) and 26 street im- 
provements $(2,603,600). 

$12,000,000 in Bonding Business 


The actual amount of bonding busi- 
ness to accrue to the companies through 
these bond issues cannot be computed, 
although it probably will be between 
$12,000,000 and $15,000,000. Most of 
the state work is let after this method: 

When bids are asked for, each bidder 
is required to provide with his tender a 
guaranty bond of 10 percent of the 
amount of the bid that if his tender is 
accepted he will enter into a contract. 
Thus, if there were a dozen bidders on 
a $100,000 job, they would give guaranty 
bonds in an aggregate of $120,000. The 
successful bidder would be required to 
give bond in 50 percent of the face of his 
tender, so that the aggregate bond busi- 
ness on this $100,000 contract would be 
$170,000. . 

How City Contracts Are Let 

City contracts and most of the school 
board contracts are let under this sys- 
tem: Bidders are required to deposit a 
certified check for 10 percent of the face 
of the tender as a guarantee that the 
contract will be accepted if awarded. 
The successful bidder is required to give 
bond in 50 percent of the face of the con- 
tract. 

Under the circumstances, an estimate 
of the amount of bonding business to 
eventuate is more or less of guesswork. 
It is reasonably certain, however, that 
Cincinnati agencies will have an oppor- 
tunity to write nearly $1,900,000 of bonds 
on the municipal contracts financed by 
this election. They also will secure a 
fair proportion of the state road work 
as a considerable amount of highway 
construction is to be bid-in this terri- 
tory. 

Ohio River Improvements 


In addition to this, there will be in the 
market for bonds, during the next 10 
months, something more than $5,000,000 
voted by the last congress for Ohio river 
improvements. This will be divided 
among Pittsburgh, Cincinnati (two dis- 
tricts) and Louisville. The two Cincin- 
nati districts will get about three-sev- 
enths of the total, and the rest will be 
divided between Pittsburgh and Louis- 
ville in the proportion of about three to 
two. 

So it is that the bonding agencies are 
looking forward to a somewhat fatter 
time than has been theirs for a year or 
two; and if building operations pick up, 
the bonding business in Ohio may be 
expected to be active and profitable. 


Future of Excise Pool 


It is probable that the Excise Rein- 
surance Association, more generally 
known as the Excise Pool, will be con- 
tinued until the constitutional amend- 
ment creating national prohibition be- 
comes effective Jan. 16. A meeting of 
the association was held in New York 
last week, at which its future probable 
activities were discussed. The opinion 
was expressed that if the state excise 
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22 STATES 


and some undeveloped territory 
in all of them. 


Special Agents wanted for our 
‘*Special Farmer’s Policy”’, 
in Illinois, Indiana and Ohio. 
District Managers territory 
open. Most complete line of 
special policies on the market. 


Cash Capital $200,000.00 
Net Surplus 97,000.00 
Admitted Assets 367,475.00 


INTER-OCEAN CASUALTY 
COMPANY 
CINCINNATI, OHIO 
















MERICAN LIABILITY 
COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizeas Nat'l Bank Bldg., CINCINNATI, OHIO 
$100,000.00 insurance Department Deposit _/ 


CLAIM SUPERVISION 
bait lope likes to feel that the cases 
a ee and 
further supervision. 


Adj Prd A. 

‘aster for ‘ompan 
Liability, | 1109-10 Mutual Bldg. Territory 
Richmond, Va. 
aad 
No. Carolina 











and 
Health Claims 








THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


rubber sac. 








Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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A recent issue of the Casualty 
Review contained an article, 
‘“‘Coaxing Commissions by Cor- 
respondence.” 


It gave some sample letters 
that had been used successfully. 
Regarding this article, Ben Lee, 
a Kansas agent, wrote his com- 
pany; 
“I certainly appreciate the Casu- 
alty Review you send me. I have 
gotten some good stuff from it. 
have sent out some letters 


copied from it and have secured 
good results therefrom.” 


THE CASUALTY REVIEW 
1362 Insurance Exchange Chicago 


Send 10 cents for sample copy or 
one dollar for a year’s subscription. 





department issues the usual licenses on 
Oct. 1, the association will write the 
bonds on the usual reinsurance pool 
agreement. The bonds will probably be 
written for the short term, but for the 
same premium charge as collected for 
the annual bond. The higher rate would 
be collected because of the greater moral 
hazard induced by conditions in the in- 
creased likelihood of violations causing 
forfeiture of the bonds. The pool writes 
dramshop bonds in New York. 





Loss on Brokers’ Blanket Bond 


NEW YORK, Aug. 19.—The first serious 
loss under the brokers’ blanket bond now 
issued by surety companies occurred last 
week, when Bennett Binkowitz, a mes- 
senger employed by Richard Whitney & 
Co., stock exchange brokers, disappeared 
with bonds valued at $178,000 given him 
to deliver to a customer. The com- 
pany’s check for the full amount of the 
bond was sent within 15 minutes after 
the claim had been presented. None of 
the bonds has been recovered but the 
numbers of most of them are known and 
it is possible that they may be traced 
in that way. 





Fraternal Order Is Caught 


The necessity of having officers of fra- 
‘ternal organizations carefully protected 
‘by fidelity bonds is emphasized in the 
‘alleged plight of the Illinois Knights of 
'Pythias. It is charged that a shortage 
of $40,000 exists in the office of Paul B. ' 
Haverly, grand keeper of the records 
and seals. An investigation is now go- } 
ing on. Smith L. Von Fosser, grand 
chancellor of the lodge, declares that 
Haverly forged the endorsement of 
Thomas Mears, the supreme treasurer, 
and cashed some checks. In addition 
there is found to be a discrepancy in the 
insurance department and there are 
other sums of which no accounting has ; 
been made. The Fidelity & Casualty had ‘ 
the bond. 








David R. Forgan, Jr., has gone with 
Joyce & Co. of Chicago, manager of the 
National Surety, taking charge of the 
banking and stock brokerage bond busi- 
ness. He has returned from army service 
overseas. Prior to the war he was for 
four years with the National City Bank of 
Chicago, of which his father is president. 


WRITE MUCH INTERIOR GLASS 





Construction of Office Buildings with 
Big Windows on Corridors Opens 
Up New Field 





The construction of office buildings 
in the larger cities with large amounts 
of interior plate glass along the cor- 
ridors has opened up a new field for 
plate glass writers. This glass is cov- 
ered by insurance in the majority of 
cases, as the risk of breakage is con- 
siderable, on account of the narrow 
space between the windows in many 


who pass along the corridors daily. 
The possibility of accidents from 
friendly scuffing by boys and young 
men, where they are employed in large 
numbers, is especially great. 

The rate on glass of that sort is the 
same as for exterior glass above the 
ground floor, usually a third less than 
the ground floor rate. In buildings | 
where shops are maintained on the 
upper floors, with regular display win- 
dows, the rate is higher and for show- 
cases, of course, much greater. With 
the increasing cost of glass, emphasized 
in Chicago by the fact that the glaziers 
are still on strike and it is impossible 
to get any new plates set, owners can 
hardly afford to leave any such glass 
uninsured. Plate glass manufacturers 
made another advance in prices this 
week, amounting to about 4 or 5 per- 
cent. There has been more or less 
discussion of a further advance in plate 
glass insurance rates as a result. Some 
of the big companies have practically 
quit writing plate glass lines on ac- 
count of the cost of replacement. 

Insurance is also being written on 
art glass windows in churches, public 
buildings and private homes, the rates 
being based on valuation and not on 
size. Those windows are regarded as 
very good risks while they are com- 
paratively new, but when the lead in 
which the panes are set begins to 
weaken the danger of breakage is much 









The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 


QUseLING, fa & WEBB 
FRED. L. AY COMANY 
YMOND.. 


F. W. LAWSON, General Manager 


secccccccecs Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
{Northwestern Managers, 328-336 Security Bank Bidg., Minneapolis 





, . Northeastern Ohio, Leader-News Bidg., Cleveland 
&, C, ROTH iF. Gen. So. Ohio, 1217-18 First Nat. Bank Bidg., Cincinnati 
pg & ROWLAND, Inc n. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Biag., Seattle 
THE MERRILL, DODGE & “UACRSON Ga cvecaces Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
O CONNOR EROS.-MecCUNE AGENCY Dist. Agts., Savings Bldg., Lima, Ohio 


~~ 











Agents: If you desire connection with a Company rendering REAL _ 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., Ganeeed cen ag 404 Amer. Central Life Bidg., 

OSCAR R. WITTE & CO., General al Agente, 403-6 Wainwright Bldg. 
FRANK V. SMITH & BROS., General A Agents, 4 428 Reserve Bank Bldg. 
£. J. MILLER, General Agent, 311 Gas & Electric Bldg. 


JOPLING & WHITESIDE, Genaral Ag ni Agente, 208 Hoyt Bldg. 


(Por ont nar Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Autemebile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
- Capital, $300,000 Assets, Over $1,500,000 



























[-The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


E. M. TREAT, President 


The American’s Unlimited Policy not only provides oe te protection against abnormal loess ca 
all outstanding covered accounts, but serves to prevent losses. =— 

If you are a manufacturer or jobber, write for the full particulars of this service, 
Ponty Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


*R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
a 




















HoTEL RONTENELLE 
OMAHA, NEB. ; 
H. EDGAR GREGORY, Manager 


eneeewennsen 


330 Rooms—330 Baths 
RATES 
One person - - - = = §$2,50 
Two persons - + $3.50—$7.00 




















Agents Wan::ed: To sell an unrestricted Aca 
dent and Health policy costing $9.00 . 
Covers every disease and every accident. 
eral commission paid to live producers. 

Central Business Men’s Association, 


H. G. ROVER, Pres Westminster Bidg.. 
C. O. PAULEY, Secy. & Treas. CHIGAGO, ILL. 


3 


8 
f Federal Savings and Insurance Co. | 
FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
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Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 4 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 






















“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY | 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, III. 
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Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


STATE AcENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & Co. FERGUSON & HARRIS 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 


=a 






















THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and libera 


claim settlements made. : : : : : : : : : t : ¢t¢ 2? 





Representatives Wanted in Ohio 

























THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tormmado and Surety Bonds : 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 

















HEALTH AND ACCIDENT 
hy MANAGERS AT DETROIT 





Agency Men in Convention Dis- 
cuss Distribution of First 


Month’s Premiums 


J. C. GREEN IS PRESIDENT 


Necessity for Team Work Emphasized 
at Meeting—Local Conference 
Plan Is Boosted 


NEW OFFICERS ELECTED 


President—Jesse C. Green, Cleveland. | 

Vice-Presidents—W. E. Watt, Cleve- 
land; George Brown, Detroit; H. J. 
Bisch, Toledo; G. H. Knight, Cleveland; 
J. €. Guy, Pittsburg. 

Board of Directors—Emanuel Anger, 
Pittsburg; L. C. Jeffrey, Pittsburg; L. H. 
Westerman, Detroit; T. D. Russell, 


Cleveland; George Comer, Detroit; James 


Castle, Cleveland; H. W. Voice, Toledo. 
Secretary—Norman H. Folsom, Cleve- 
land. 
Treasurer—George B. Graves, Detroit. 


DETROIT, MICH., Aug. 19.—“It 
ain’t the guns nor armament, nor 
funds that they can pay, but the close 
co-operation that makes them win the 
day; it ain’t the individual, nor the 
army as a whole, but the everlasting 
teamwork of every blooming soul.” 

These lines of Kipling’s best describe 
the sentiment prevailing among the 
delegates to the annual meeting of the 
National Agency Managers’ Associa- 
tion of Health and Accident Insurance 
held in Detroit yesterday. The team- 
work idea was expressed in a cartoon 
issued by the Insurance Federation of 
Pennsylvania, which carried the mes- 


sage of co-operation so essential in 
the business relations of companies 
and agency managers. The cartoon 


was passed around by President Anger 
of Pittsburgh. 


All There for Business 


It was not a convention in the usual 
sense. There were delegates from 
many cities, representing many com- 
pany agencies, but not a man had any 
idea of having a royal good time; all 
were there for business, for co-opera- 
tion and for mutual help and protec- 
tion. 

The newly elected president, Jesse 
C. Green of Cleveland, impressed upon 
the delegates that the companies could 
not succeed without agency managers 
and agency managers could not suc- 
ceed without companies. At the same 
time, he ‘argued, the companies must 
play fair with the managers. 


First Month Premium Discussed 


While clean business, active interest 
in each other’s welfare, elimination of 
twisting policies and agents, all come 
within the scope of the association, the 
principal topic of this particular meet- 
ting was the question of first-month 
premium. Jt developed in the hand- 
ling of this much discussed subject 
that the companies are not in accord. 

Reports of the several offices showed 
that a considerable number of the com- 
panies had relaxed the original orders 
to remit the percentages originally 
agreed on and that intimations had 
been sent to Detroit by several of the 
big fellows that a return to the old 
system of policy fee and first-month 
premium might be looked for at an 
early date. 

Anger Discusses Situation 


President Anger discussed every 
angle of the unsatisfactory conditions. 
The distribution of the first month’s 
premium has carried from 20 to 100 
percent to the company. Some com- 
panies adopted the plan of charging a 








50-cent fee on each policy, leaving the 
first monthly premium to the agency. 
The average, he said, was 65 percent, 
thus reducing the agency income on 
initial business to an unnecessary and 
excessive extent. 

As against this deduction, he pointed 
out, the government calls for only 13 
percent. In all other lines, “he cou- 
tended, the increase in selling price 
runs from. 5 to 100 percent and more 
but in every case the consumer or 
buyer has to stand the burden of in- 
creased cost, while the salesmen and 
distributors share in the gain. In in- 
dustrial health and accident insurance 
many of the companies reverse the bur- 
den and lay it on the salesman. Mr. 
Anger said, on men who have to work 
mighty hard for every dollar they earn. 

An insurance salesman, he said, has 
to be a business man, a salesman and 
a hustler; no eight hour-day for him, 
eighteen hours being nothing unusual. 


Answers Companies’ Argument 


The companies which had called for 
the biggest share of the initial pre- 
mium had argued, he said, that the in- 
crease in overhead had and did neces- 
sitate a larger income. As a matter 
of fact, Mr. Anger said, the cost of ma- 
terial had increased but a trifling per- 
centage, while there had been a 10 to 
30 percent increase in the salaries of 
clerks and executives. Well, the day 
had gone by when home offices could 
shift agencies around by numbers on 
a board, he stated, and executives will 
have to bear in mind they are dealing 
with men and not with checkers. 

The expense of organization was 
made clear by the several officers, but 
there seemed to be little necessity to 
argue this point as the delegates come 
across with their share of the required 
appropriation without hesitation in the 
form of cash, checks and pledges. 


Organize Local Conferences 


Initial steps having already been taken 
by the association administration to or- 
ganize local conferences, a vigorous 
campaign will be conducted at once to 
bring these preliminary negotiations to 
a head. Detroit is an illustration of the 
popularity of the movement. The or- 
ganization of the Detroit Casualty Con- 
ference started only a few weeks ago 
and yet 20 of the leading agencies were 
represented at the meeting of the asso- 
ciation. 

The local conferences are operating on 
the up to date plan of meeting at lunch 
on a designated day of each month. This 
system brings the men in the business 
together in a social way and as part of 
the day’s work. Meeting at 12 or 12:30, 
lunch can be disposed of, questions of 
interest discussed, plans laid, reports re- 
ceived, dues collected, and every man 
back in his office at 2 o’clock. Special 
meetings can be arranged for at a day’s 
or even a few hours’ notice. 


Will Take Up Many Questions 


The far reaching effects of this na- 
tional association of agency managers 
can hardly be estimated yet. »It is in- 
tended to take up the question of agency 
ownership, the employment of agents, 
the matter of legislation and every other 
subject that may interest the men who 
carry on the business. All these sub- 
jects were discussed more or less at this 
Detroit gathering and will be dealt with 
by the new administration vigorously 
and forcefully. 

The management of the association’s 
business by Emanuel Anger, the retiring 
president, has been forceful and aggres- 
sive. He is one of the biggest producers 
in the country and has had his invita- 
tions to accept an executive position but 
an agency managership has more attrac- 
tion for him. He doesn’t care for the 
narrow confines of a desk job. He’s a 
bundle of live wires and enjoys the 
variety and excitement of managing a 
big territory. 


Green an Industrial Graduate 


Jesse C. Green, of Cleveland, the new 
president, is as smooth and suave as 
Anger is rough and ready. Green has 
been in the industrial business since it 
began to creep. In fact, he is a graduate 
from the industrial life ranks, leaving 
many years ago when the executives be- 
gan slowly but surely to clamp on 4 


restriction, first here and then there. He 
is just as aggressive as Anger but he 
ismiles while he shows his teeth. 
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CLAIMS ORGANIZATION 


"Ee SPEND twenty millions of dollars 
for Liberty Bonds would require 
but the scratch of a pen. 


_ To pay out twenty millions of dollars 
for insurance claims and do it properly 
requires an organization. 


The General Accident has paid more than 
twenty millions in America in the past twenty 
years. It now pays in excess of two million 
and a half a year. To handle each claim in- 
telligently and satisfactorily requires an or- 
ganization of able, reliable, business-like 
insurance, legal, medical and surgical talent. 


The General Accident has such an organiza- 
tion. It reaches into the remote corners. It 
is at the beck and call of policyholders. 


The General Accident believes that this claims 
organization must function promptly as well as 
honorably, that claims must be adjusted with the 
same dispatch as they are paid. The General Ac- 
cident recognizes the fact that people want their 
money on time as well as in full. 


This claim service is a part of the General Ac- 
cident’s “service that excels.” 


Is there anything that could interest the agent 
more—that is, the agent who sees the advantage 
which service gives him in both getting and hold- 
ing business? 
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The Money Saving Service 


Friend Insurance Agent: 


is HE advantage to you and to me of keeping 
constantly “at it,” is that 


Some Are Converted. 


No good sales talk or canvass was ever 
lost. 

Of course, the best we can expect under 
average conditions is 


The Awakening of Interest; 


but how far such an awakening shall carry us 
who shall say? 

Of one thing you can be certain, and that 
is that you are sure to enlarge and increase 
your business, 


If You Keep Plugging. 

How far this will carry you, and how. suc- 
cessful you will be, is limited by two things and 
two only, namely: 

Your Energy and Your Intelligence, 


including, of course, How You Advertise. 
No great success is possible without that. 


Let Your Light So Shine 


before those whom you wish to convince and 
whose business you wish to secure that they 
will turn instinctively to you when they are in 
the market. 

All Successful Business, Including Preaching, 


is the result of good advertising. 


Fundamental Ability 


is of course necessary to success; but it is prac- 
tically worthless 








6) APPRAISERS Vy 


If “Hidden Under a Bushel.” 


Let your light shine— 
Mediocre ability, well advertised, will go 
farther and 


4 


“Butter More Parsnips” 


than the genius of a Napoleon, about whom the 
public knows nothing. 


Things that Are Unknown Are Undesired. 
No Man Knows 


what you can do; you don’t even know your- 
self until you try. 


Why Not Get Busy? 


The opportunities of The World are open 
to the competent advertiser. 


They are shut to all others. 


Whether you can make good after you get 
the opportunity is, from your standpoint, a sec- 
ondary though important matter; and another 
story. 

No Great success was ever made without 
advertising, good advertising, 


Judicious Advertising. 


Advertising may be done in many ways; 
but it must be done, if you wish to make your 
business 

A Great Success. 


Be a Live Wire. 


To such a man all hearts are open and all 
minds receptive. He is as welcome as The 
May Morning everywhere. He is certain 
through his practically applied optimism to 
meet with and to enjoy 


Abundant Success. 








ENGINEERS > 














CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, 
Milwaukee, Toronto, Pittsburgh, St. Louis 
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OPTIMISTIC IN EAST 
ON LIFE PRODUCTION 


Officials of Big Companies Be- 
lieve That Business Will 
Continue to Be Good 


NATION IS PROSPEROUS 


Insurance Outlook Considered Bright 
So Long as Activity Keeps Up 
in Other Lines 


NEW YORK, Aug. 20.—An_ op- 
timistic view in regard to the pros- 
pects for continuance of the present 
big production of life insurance is 
taken by officials of eastern life com- 
panies. An especially interesting sug- 
gestion as to a possible factor in that 
production is given by Harry F. Gray, 
assistant superintendent of agencies 
of the Connecticut Mutual. He says: 

“Of the many probable causes for 
the present ‘bumper’ conditions in the 
life insurance business, there is one 
that occurs to me as being not less 
important than either the publicity 
given to our business by government 
insurance, or the impulse which it re- 
ceived on account of the influenza 
epidemic. 

Sacrifice to Buy Insurance 


“While thinking of this subject in an 
elementary way, it occurred to me that, 
generally speaking, the majority of men 
live up to their entire income and that 
they have been able to buy insurance 
only by the sacrifice of one or more 
things which they considered neces- 
sary to their standard of living. 

“Although there has been a marked 
increase in the income of the majority 
of life insurance buyers, there has been 
no decrease in the relative proportion 
of their expenditures, and therefore, 
most insurance buyers still find that 
they are living up to their incomes. 

Would Purchase More Now 


“However, a corresponding sacrifice 
of almost any given item of necessary 
expense made under present conditions 
has in insurance a purchasing power 
approximately double what it had in 
pre-war times. For illustration: In 
pre-war times a man, by foregoing the 
purchase of certain commodities which 
would cost $100, could at age 33 buy 
$4,000 of life insurance. Since the cost 
of insurance has not increased and the 
cost of most commodities has about 
doubled, a corresponding sacrifice at 
the present time involves a saving of 
$200, which at the age given will pur- 
chase a policy for $8,000. 

“The condition resulting from this 
and other like illustrations which 
might be cited will naturally continue 
so long as high prices prevail, and no 
argument in addition to those appear- 
ing daily in the public press is re- 
quired to indicate the extreme prob- 
ability of an indefinitely continued pe- 

(CONTINUED ON PAGE 13) 








CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











In Business for Yourself 


IFE INSURANCE AGENTS have Always Envied their 

Independent Neighbors, Merchants, Manufacturers 
and Others IN BUSINESS FOR THEMSELVES—the 
Men who Get ALL the PROFITS their Skill and Energy 
Produce, the Men who can Look Forward to Comfortable 
Circumstances in Advanced Age and a Continuing Income 
for their Families in the Event of Death. 


Our Agency Contract Offers YOU an Opportunity to 
GET INTO BUSINESS FOR YOURSELF—and that, too, 
WITHOUT CAPITAL. You will Get ALL YOU EARN 
ALWAYS. Your Renewals are YOURS PERMA- 
NENTLY;; if you Die, they go to YOUR HEIRS. You 
are Privileged to Sell ANYWHERE in the States to 
which WE have Been Admitted—no Territory Restric- 
tions. : 


Clip this Advertisement, Write your Name and 
Address on the Margin and Mail to Us. We Will Give 
Further Details. CONFIDENTIAL. 


Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


Our Policies—Backed with Highest Margin of Safety and Lowest 
Net Cost—Can Be Placed in Face of STIFFEST COMPETITION 








LIFE INSURANCE SECTION 


LIFE OFFICIALS WANT 
TO HELP RISK BUREAU 


Inadequate Machinery and Inex- 
perienced Help Greatest 
Handicap in Work 


MIGHT HANDLE DETAILS 


Suggestion Made That Companies’ Or- 
ganization Be Used to Help 
Out Government 


NEW YORK, Aug. 20—Officials of 
life companies have been watching with 
interest the developments in the War 
Risk Insurance Bureau because of the 
immense amount of detail work im- 
posed on the Bureau and the knowl- 
edge that its machinery was entirely 
inadequate and its staff too inexperi- 
enced to function with any degree of 
regularity and satisfaction. The life 
insurance interests of the country have 
not been critical of the bureau and its 
administration. In fact, there has been a 
singularly unanimous and sincere ex- 
pression of desire to help the bureau 
in every possible way. During the war 
period many of the leading men in life 
insurance circles assisted at Washing- 
ton, giving weeks of their time there 
and offering counsel as to what might 
be done. 

Machinery Wholly Inadequate 


The life insurance officials appreciate 
the impossibility of the War Risk In- 
surance Bureau being able to carry on 
the details of its work, owing to inade- 
quate machinery and _ inexperienced 
help. The large insurance companies 
have been able to construct efficient 
machines because the finest ability and 
the greatest experience have been sup- 
plied in perfecting plans to give rapid 
and adequate service. The life insur- 
ance business so far as its adminis- 
trative’ side is concerned is involved 
in infinite details. It is not surpris- 
ing, therefore, to life insurance men 
that War Risk Insurance Bureau has 
not been able to meet the demands be- 
cause it does not have the facilities to 
meet the obligations and burdens placed 
upon it. It is doubtful indeed whether 
any single private company in this 
country could take over the govern- 
ment life insurance work and handle it 
satisfactorily, even with the marvelous 
machinery that has been built up at 
the large home offices. 

Hesitate to Make Suggestions 


At times in Washington there has 
been a feeling of suspicion that the 
private companies had some _ ulterior 
motives and were desirous of putting 
the government out of business so far 
as its life insurance department is con- 
cerned. Any suggestions that have 
come from insurance officials have been 
looked at warily. Life insurance men, 
therefore, have been rather hesitant 

(CONTINUED ON PAGE 8) 
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GEM CITY CONVENTION | 
GATHER AT BUCKEYE LAKE, O. 
Agents of Dayton Company Get To- 


gether in Enjoyable and Profit- 
able Session 





A meeting, which was both enjoy- 
able and profitable for all who attended 
was the second annual convention of 
the Gem City Life of Dayton on Thurs- 
day, Friday and Saturday of last week 
at Summerland Beach, Buckeye Lake, 
O. The Gem City, under the manage- 
ment of I. A. Morrissett, vice-president, 
is making rapid progress in Ohio. 
About 30 of its agents with their fami- 
lies gathered at Buckeye Lake. 

The afternoon session, Thursday, was 
given over principally to a discussion 
of the agent’s part in the selection of 
risks, led by Dr. G. P. Brown of Day- 
ton, medical director of the company. 
Dr. Brown explained the methods em- 
ployed in selection of risks so that the 
agents might more readily understand 
the reasons for rejection of certain 
classes of individuals or groups. 


Life Insurance as Stabilizer 


Friday morning, the agents and their 
wives listened to an address by Ralph 
E. Richman of THe NAtTiIoNAL UNDER- 
WRITER Company, who spoke on “Life 
Insurance As a Stabilizing Factor in 
Society.” Mr. Richman emphasized 
the value of the life insurance man’s 
work in this present day of industrial 
unrest and discontent. 

The agents were particularly inter- 
ested in his statements that 87 percent 
of all the estates left in America were 
in the form of life insurance benefits; 
that 75 per cent of all the American 
widows had to earn their own living 
for lack of adequate provision on the 
part of their deceased husbands; that 
90 percent of all the criminals were 
from uneducated groups and that 80 
percent of all the boys who became 
criminals committed their first crime 
between the ages of 12 and 16. Many 
other facts were emphasized to show 
the value of life insurance in maintain- 
ing the integrity of the family, encour- 
aging thrift, providing hope for the 
future and freedom from mental worry 
in the present, all of which are aids to 
destroy discontent and unrest. 


“Why I Believe in Insurance” 


Recently the company offered a prize 
for the best essay on “Why I Believe in 
Insurance.” August Bruck, Jr., general 
agent in Cincinnati, explained the essay 
which he had sent in and which was 
selected for presentation to the agents. 
Special discussions were led by G. W. 
Griffa, general agent at Dayton, O.; C. 
Grant, general agent at Greenville, O.; 
F. W. Dick, general agent at Youngs- 
town, O.; and C. L. Robinson, assistant 
secretary and cashier of Dayton. 


How to Sell Farmers 


Cc. W. Cashner, general agent at Co- 
lumbus who sells almost exclusively to 
farmers, explained his method of ap- 
proach and close. He says that the 
farmers will not carry more than $1,000 
or at most $2,000 of life insurance and 
that they are interested in getting the 
money back which they pay in. He, 
therefore, sells almost entirely the 20- 
year endowment policy for $1,000 or 
$2,000. He has been particularly suc- 
cessful in selling farmers largely be- 
cause he has gained the confidence of 
the farmers in a certain section in which 
he works and every one knows that 
they can dépend absolutely upon his de- 
scription of the policy which they buy. 

He says that it is practically impos- 
sible to sell a farmer life insurance until 
his confidence has been obtained by con- 
versation based upon other subjects. He 
tells the farmer immediately, when he 
first visits him, that he is a life insur- 
ance agent, but keeps away from direct 
solicitation at first. He has made a 
study of farming and has learned how 
to talk to the farmer in his own lan- 
euage. This more than anything else, 
he says, has helped him to gain their 








INCOME TAX CHANGES URGED 











SEATTLE, WASH., Aug. 19—At a | 
recent meeting of the leading insur- | 
ance men of Seattle, the question of | 
the proposed amendments now before | 
the house of representatives and the 
senate, in regard to exempting the pro- 
ceeds of all life insurance policies pay- 
able at death from income taxation, 
was given the most earnest considera- 
tion, and the following resolutions 
were adopted: 


Established and Proven Institution 


WHEREAS, life insurance is an estab- 
lished and proven institution, remarkable 
in service to the public, and basic in prin- 
ciple and practice. 

WHEREAS, the proceeds of life insur- 
ance policies payable at death are in- 
demnity or shock-absorbing’ capital 
replacement funds, and cannot justly, 
equitably, or legally, other than by arbi- 
trary action, be considered otherwise. 

WHEREAS, under the present federal 
income tax law, there is the attempt to 
tax the proceeds of certain policies as 
income. 

WHEREAS, the proceeds of such poli- 
cies are fundamental in business affairs, 
as a stabilizing factor and so regarded 
by business men, especially credit med- 
iums everywhere. 


Stabilize Business Concerns 


WHEREAS, the proceeds of such poli- 
cies, in effect benefit widows and orphans 
the same as personal insurance by stabil- 
izing and perpetuating business concerns, 
making employment permanent, and 
wages secure. 

WHEREAS, owing to faultiness in for- 
mer law, premiums paid for business life 
insurance were exempt, and some agents 
wrongfully took advantage of this condi- 
tion by recommending excessive policies 
with abnormal premiums, not practical 
only as a means of tax evasion, thereby 
creating prejudice. 

WHEREAS, the law has been amended 
so premiums are not exempt, and all new 
business is written for purely legitimate 
protective features. 


Agents Did Not Condone Abuses 


WHEREAS, the great majority of 
agents did not condone the abuse men- 
tioned in foregoing paragraph, and the 
great bulk of business life insurance now 
in force has been sold and bought to 
perpetuate business entities for the good 
of individuals, including women and chil- 
dren who must depend upon them 
directly and indirectly for support. 

WHEREAS, the present law attempting 
to tax proceeds of such policies is con- 
fiscatory if enforced as regards the pro- 
ceeds of a policy at death of insured, and 
as affecting the normal income of a busi- 
ness and the tax thereon. 

WHEREAS, such law does not conform 
to the history or fundamental principles 
of income taxation, either in times of 
peace or war. 

WHEREAS, the law is disrupting to 
the life insurance business, and removes 


a great supporting pillar in modern en- 
terprise at a time when all stabilizing 
factors are most needed. 


Life Men Gave Valiant Service 


WHEREAS, life insurance agents over 
the country have been self-sacrificing 
during the war, and have given valiant 
service in the war itself, and in all its 
home activities. 

WHEREAS, this army of loyal citizens 
do not desire preferential treatment, and 
are anxious to pay their just share, as 
business men, in support of the govern- 
ment in times of peace or war, and that 
the companies likewise bear their just 
proportion as representing the whole in- 
stitution, but that the agents want and 
demand justice and rational treatment of 
their business, and the interests of their 
clients, ramifying to every section of the 
country among all classes. 

WHEREAS, this treatment of the pro- 
ceeds of a life insurance policy payable 
at death, a noncurrent but extraordinary 
accretion of funds in a single year for 
legitimate purposes, is a dangerous pre- 
cedent, even aS a war measure, not only 
as affecting life insurance, now and in 
the future, but is equally illogical and 
unconstitutional as a precedent affect- 
ing other lines of business. 


Fordney Amendment Endorsed 


BE IT THEREFORE RESOLVED, that 
we, the undersigned, leading life under- 
writers of Seattle, endorse the proposed 
amendment of James W. Fordney, chair- 
man ways and means committee of the 
house of representatives, exempting the 
proceeds of all life insurance policies 
payable at death, from income taxation, 
and respectfully urge upon the house and 
senate as early a passage of this amend- 
ment as due procedure will permit. 

RESOLVED, that agents everywhere 
be requested to call to the attention of 
congressmen and_ senators, especially 
members of senate finance committee and 
ways and means committee, the mon- 
strosity of the present law as viewed not 
only by insurance men but by the public 
at large. 


Action by Agents Urged 


RESOLVED, that agents be requested 
to draft similar resolutions in other im- 
portant business centers over the coun- 
try, and that this action be as individual 
underwriters, representing themselves 
and clients. In fine, that an organiza- 
tion to correct this indefensible, disrupt- 
ing injustice, be formed independent of 
any existing organization in order that 
unity of action and definiteness of pur- 
pose be focused on this fundamental in 
our business, because of a lack of these 
important factors to accomplish results 
in the past. 

RESOLVED, That agents be reminded 
of the efficacy of rallying to this issue, 
not alone in a straight-from-the-shoulder 
presentation of the case themselves but 
that they evoke the aid of business men 
and bankers in making representations 
at Washington in behalf of contentions 
made in this resolution. 








confidence and thus to write their in- 
surance. 

Other addresses were made by R. A. 
Meade, state employment superintendent 
of Dayton; E. M. Pavey of Columbus and 
George L. Hines, general agent at Clyde, 
©. The attending agents and their fam- 
ilies enjoyed recreation on Friday and 
Saturday afternoons and the only thing 
to mar the program was the strike of 
the Ohio Electric men, which prevented 
holding of the baseball game on Satur- 
day. 


Mutual Life Men Make Records 


SIOUX FALLS, S. D., Aug. 19—T. W. 
Fletcher, district manager of the Mu- 
tual Life for Southwestern Minnesota, 
a part of the Sioux Falls agency’s terri- 
tory, returned from France June 1 and 
in 40 days wrote and paid for $125,000 
ef new business, being the first one to 
qualify for honor in the new Field Club 
year, which began May 1. 

Abe Duerst, who some months ago 
wrote $101,000 on a widow and seven of 
her sons and daughters, has now writ- 
ten two more of the sons for $10,000 
each and there are still two more to be 
written later. 

The agency was represented by 17 
delegates at the recent convention of 
$100,000 Field Club at Portland, Ore. 
This was the largest delegation outside 








of the Chicago agency and every agent 
who qualified for the honor made the 
trip. The lady member, Edith M. Fitch 
of Yankton, was elected one of the vice- 
presidents of the club. 


Prudential Aids Home Seekers 


Being aware of the acute housing con- 
ditions existing in the Metropolitan dis- 
trict, and having found the demand for 
loans on residence properties in the 
northern part of New Jersey very large, 
the Prudential, with a desire to aid those 
wishing to secure homes, is now enter- 
taining applications for mortgage loans 
for limited amounts in the northern part 
of New Jersey, when presented through 
its home office in Newark. 


Connecticut Mutual Convention 


The annual convention of the field 
men of the Connecticut Mutual Life will 
be held Sept. 6 at Hotel Griswold, East- 
ern Point, Conn. Many timely papers 
will be read. An entertainment will 
also be provided. Among those in charge 
are S. D. Jones, general agent; James F. 
Toomey, Jr., associate agent; E. F. Bain- 
ton, cashier, and Harvey S. Gray, as- 
sistant supervisor of agencies. Golf, 
tennis and outdoor sports will form part 
of the program. 





AGENTS OFFER IDEAS 


TALK ON “BUSINESS BUILDING” 





Many Valuable Suggestions Are 
Brought Out at Northwestern 
Mutual Life Convention 


When at the conclusion of the forty- 
third annual convention of the Asso- 
ciation of Agents of the Northwestern 
Mutual Life, George E. Copeland, 
superintendent of agencies, declared 
that it was unquestionably the best, 
most constructive and most profitable 
meeting of the thirty-four which he 
has been privileged to attend, the sen- 
timent was echoed by every one of the 
745 general, district and special agents 
who participated in the three-day gath- 
ering. 

The final session, which called forth 
Mr. Copeland’s expression, was dis- 
tinctly of an outstanding character in 
furnishing business-building ideas. It 
consisted of a symposium on sales- 
manship and merchandising, which 
was presented in a series of 10-minute 
talks on widely diversified subjects. 

First Honors to Langford 


N. P. Langford, St. Paul, Minn., who 
spoke on “Low Premium Companies,” 
was awarded first honors, and W. F. 
Hazelton, Providence, R. I., whose sub- 
ject was “Feature Policies,’ was ranked 
second. Mr. Langford’s talk was in the 
form of an answer to the argument 
offered by a prospect who said he pre- 
ferred to insure in a competitive com- 
pany offering low premium rates because 
of the lower cost of the protection and 
consequent ability to buy a larger 
amount. 

Mr. Langford declared that “terrible 
as it was, the ‘flu’ epidemic was the best 
thing that ever happened to life insur- 
ance,” because it effectively proved the 
fallacy of low-premium argumentation. 

Mr. Hazelton picked to pieces argu- 
ment in favor of “feature policies” and 
decried the tendency of some companies 
to add “frills” to their contracts, prin- 
cipally as a matter of novelty to attract 
business. He dwelt particularly upon 
life contracts with accident and disabil- 
ity clauses and said it was his invariable 
rule when a prospect seeks protection 
other than life to refer him to recognized 
accident and health companies. 

E. B. Stinde of St, Louis, speaking on 
“Business Insurance,” called the present 
the vital time when industry and busi- 
ress should provide itself with a “shock 
absorber” in the form of corporation or 
partnership contracts. 

H. M. McPheeters, St. Louis, discussing 
“Taxation,” told of the splendid oppor- 
tunities for new business furnished by 
the institution of special inheritance and 
income taxes by state and federal gov- 
ernments, which life insurance alone 
adequately covers. He suggested that 
every agent familiarize himself thor- 
oughly on the tax laws of his state and 
also the federal excises. 


Figures “Value of Man” 


Cne of the most interesting talks was 
that given by Wilson Ferguson, Pitts- 
burgh, on “Capital Value of Man.” In 
graphic style, by aid of a large black- 
board, he demonstrated a unique method 
cf showing the prospect his capital valu- 
ation upon which to base the amount of 
protection that should be provided. 

Much excellent selling advice was con- 
tained in a three-cornered discussion on 
the subject, “My Favorite Policy and 
Why.” Fred Felix Wettengel, Appleton, 
Wis., championed the cause of the or- 
dinary life contract as the ideal policy 
for young, middle-aged or old. He said 
he bought his first protection in the form 
of ordinary life when he was 17 years 
old. Several years later another agent 
sold him a 20-year endowment contract. 
Amid laughter, Mr. Wettengel said he 
was forced to enter life underwriting in 
order to pay the premiums. 

Paul M. Smith, Clarksburg, W. Va., 
whose favorite plan is the limited pay- 
ment life, including life at 65, said sell- 
ing insurance on any plan depended en- 
tirely upon the prospect. Each form 
possesses its distinct merits and each 
must be applied sincerely and honestly 
as best fits the case in the agent’s opin- 
ion, although the prospect frequently in- 
sists on doing the choaosing. 
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FEDERAL AGENTS MEET 


TEXAS DELEGATION IS STRONG 


Annual Agency Convention Is Held 
in Chicago—Sixty Are in At- 
tendance 


The Texas delegation carried off 
honors for numbers in attendance at 
the eighth annual meeting of the Fed- 
eral Life Club which was held in Chi- 
cago last week. Eleven members came 
from Texas and nine of them found 
place on the program of live papers 
which maintained interest until the end 
of the three-day meeting. About sixty 
delegates attended the meeting. 

Two speakers not scheduled on the 
original program appeared during the 
convention. R. W. Stevens, vice-presi- 
dent of the Illinois Life of Chicago, 
spoke forcefully on the subject of 
loyalty to one’s company when he at- 
tended the meeting Friday, and Forbes 
Linsday, selling expert, gave a few 
valuable pointers on “Maintaining In- 
terest.” This, he stated, is the most 
important thing in life insurance sales- 
manship. 


Major Atkinson Opens 


The program was opened with a taik 
by C. A. Atkinson, vice-president and 
general counsel. “You must know your- 
self,” said Major Atkinson, “Measure 
yourself with a yardstick, and if that’s 
too long get a footrule.” An able paper 
by Robert A. Ridgway of Kansas City, 
discussed “The Sales Manager as an 
Educator.” He explained different 
ways in which a sales manager can be 
of use to agents. In bringing out the 
value of books in training new men, he 
said, “Require them to read the books 
first, and then quiz them, and explain 
the points missed.” 


Agent Must Be Diagnostician 


H. C. McCann of Michigan, the com- 
pany’s star producer, who wrote 460 
applications during the club year, com- 
pared the building of a business to that 
of a skyscraper, showing the need of a 
solid foundation built with service, con- 
fidence, contentment and work. “The. 
agent must be a diagnostician,” said 
he. “He will analyze each case from 
the standpoint of protection needed, 
from the man’s ability to pay, never 
forgetting that if he does not place 
the right policy on this man that the 
chances are that the policy- will not 
renew, thereby doing an injustice to 
the prospect, working a loss to him- 
self and a hardship on the company.” 

“Knowledge of Product” was the sub- 
ject of L. J. Leahy of Chicago. He 
said, ‘The cause for most failures has 
been and always will be the absence 
of knowledge pertaining to policies. 
Knowledge without the power to radi- 
ate it is useless, but it is a physical 
impossibility to explain or sell any- 
thing you do not thoroughly under- 
stand.” W. C. Hunter of Texas told 
of his entering the business and of his 
experience in selling farmers “in a 
Ford.” Ben Thorp, Texas state man- 
ager, emphasized the need of concen- 
tration and individuality in making 
sales. 

Life Insurance a Service 


W. E. Moreland, Oklahoma, mentioned 
Several obstacles which an agent must 
overcome and gave as the qualities which 
an agent must possess industry, truth- 
fulness, accuracy and cheerfulness. G. W. 
Carter spoke on “Why I Have Chosen 
Life Insurance as a Vocation.” Mr. Car- 
ter was formerly a physician and de- 
clares that in point of service that the 
vocation of a life insurance man is as 
great as that of the doctor. C. C. McCue 
of Des Moines said in his talk, “Never 
knock the other fellow . It is good ad- 
vertising for the man that is being 
criticised.” 


Mood of Prospect No Excuse 
A paper full of good things was read 








FEDERAL ESTATE TAX 














Total Federal Illinois Total 

Estate Dax Tax Tax 
$ 50,000 0 $ 300 $ 300 
100,000 $ 500 — 1,100 1,600 
200,000 2,500 3,400 5,900 
300,000 5,500 7,000 12,000 
500,000 13,500 17,000 30,500 
800,000 31,500 37,600 69,100 
1,050,000 51,500 55,100 106,600 
1,550,000 101,500 90,100 191,600 
2,505,000 161,500 125,100 286,600 
3,050,000 301,500 195,100 496,600 
4,050,000 461,500 265,100 726,600 
5,050,000 641,500 335,100 976,600 
8,050,000 1,241,500 545,100 1,786,600 
10,050,000 1,681,500 2,366,600 


AND 


NEW ILLINOIS INHERITANCE TAX 


—___. COMPILED BY JOHN R. McKEE —-— 





(For C. J. MeCary & Co., General Agents of the Penn Mutual at Chicago) 


Total estate means balance shown 
in final account in Probate court plus 
appraisal value of estate going to heirs 
or devisees. 


Over $10,050,000 total estate the Fed- 


eral Tax is 25 percent. 


Over $10,020,000 total estate the Illi- 


nois Tax is 7 percent. 


The Illinois tax schedule applies only 
where a wife, a husband, a child of 
parent takes the estate. The tax is 
higher where others take. 





685,100 








every sale made to a new buyer may be 
properly classified as easy, difficult or 
impossible. But, sales are not easy diffi- 
cult or impossible according to the 
character or mood of the man you are 
talking to. What you say during the 
first minutes of your interview is the 
one thing which largely controls the 
later course of the sale.” 

“A lapsed policy is a continual thorn 
in the side of agents,’ said R. S. Pope 
of Michigan on “Insuring Future Sales.” 
While lapses are often due to improper 
selling, a large percent of them can be 
traced to lack of personal service. 


Oil Men as Prospects 


In selling life insurance to big oil 
men, C. H. Griffin of Texas finds that 
they like it done in a “snappy” way. He 
said that he seldom interviews them 
more than once. To get these applica- 
tions one must talk big business and 
have the knack of closing quickly. P. D. 
Hunsaker is the man who opens new 
territory in the farm districts of Texas 
for the Federal. He described how he 
rolls into the new town in. a big car 
with the sign “Federal” on it. He puts 
up at the best hotel and is in town for 
a week before anyone knows his busi- 
ness. In the meantime he is leaving 
town by different routes each day and 
returning each evening with a list of 
names taken from R. F. D. boxes and 
lists them according to roads. With this 
list he approaches the main banker, sells 
him, if possible, and then gets him to 
tell who is who on the list. Armed with 
this list and a recommendation from the 
banker or sometimes taking the latter 
with him he goes after the business. 
After he gets its going he gets a good 
agent in the territory and gets him 
started. 

Claim adjustment was discussed by Dr. 
J. B. Jack of Chicago and W. E. Brim- 
stin, assistant secretary, explained the 
home office standpoint on some subjects 
and showed the detail work that is in- 
volved. “Leaving the Open Door Behind 
You” was the subject of a paper by C. C. 
McCue of Des Moines, Ja. 


A Human Bumping Post 


A big laugh was afforded the delegates 
when S. J. Del Mouly of Texas told some 
experiences and inserted a dissertation 
on “Dogs and Women.” He classified 
the sales manager as the “Human Bump- 
ing Post.” E. B. Forsythe of Kansas 
City, on “Salesman’s Self Management,” 
emphasized perseverance and energy as 
winning qualities. In discussing the sale 
of accident insurance to oil field work- 
ers, J. B. Lowe of Texas told how all 
the rules which he had followed suc- 
cessfully:in selling in cities had to be 
thrown to the winds in dealing with 
these men. 

R. A. McCartney of Des Moines read a 
paper on “Breaking Down the Defense.” 
He gave examples of getting under busi- 
ness men’s shells and encountering the 
defense they put up in the way of sec- 
retarys, etc. G. F. Weber of Texas said 
he sells aecident insurance with life in- 
surance in order to give full protection. 
“Manliness of Salesman,” was the sub- 
ject of a paper by C. M. Bartlett of Iowa. 


Prizes Given Out 


Honors in collecting prize money were 
carried off by C. H. McCann of Bay City, 
Mich. He took the first prize, $300, for 
the largest personal production and in 
addition “copped” three prizes for con- 
sistent work, totaling $175. Other prizes 
were awarded as follows: For personal 





by P. V. Spinner of Chicago. “Practically 


life production, C. H. Griffin, $200; T. J. 


Wood, $100. For writing more than 
$200,000, P. D. Hunsaker, W. E. More- 
land and Ben Thorp, $100 each. Largest 
amounts under $200,000, G. F. Weber, 
$100; T. T. Meyers, $50; T. J. Snell, $25. 
For personal commercial accident and 
health production, C. C. McCuex, $100; 
J. B. Lowe, $50; R. A. McCartney, $30; 
E. B. Forsythe, $20. For monthly busi- 
ness, Bert Hunt, $50; R. G. Keller, $30; 
F. C. Sauline, $20. A loss ratio of not 
more than 40 percent was required to 
qualify for these prizes. 


Officers Elected 


The Federal life club elected officers 
for the coming year as follows: W. E. 
Moreland, president; R. A. McCartney and 
and Frank C. Sauline, vice-presidents. 
The Inner Circle ($200,000 yearly produc- 
tion to qualify) elected H. H. Thomas, 
president, and P. D. Hunsaker, and C. C. 
McCue, vice-president. C. S. Rannells, 
secretary of the company, will act as 
secretary and treasurer of both organi- 
zations. 


Boston Companies’ Big Business 


BOSTON, MASS., Aug. 19—New busi- 
ness written by the four Boston life 
companies for the first half of 1919 
totals $146,659,307, which was an increase 
of $67,634,341 over the corresponding pe- 
riod of the previous year. 

The New England Mutual Life wrote 
$45,379,373 in the first half of the year, 
an increase of $22,397,409 over last year. 
During the month of June alone, “‘policy- 
holders’ month,” a grand total of $12,- 
849,867 was written. 

The Boston Mutual Life wrote new 
business to the amount of $3,291,000 as 
compared with $2,688,000 in 1918, an 
increase of $603,000. 

The Columbian National Life writings 
for the six months were $15,000,000, in 
round figures, which was _ practically 
double the amount of business for the 
same months in the previous year. 

The John Hancock Mutual Life, in new 
ordinary and intermediate business to 
July 1, wrote $82,988,934 as compared 
with $45,855,000 in the first half of last 
year, an increase of $37,133,934. 





Merger Raises Legal Question 


TOPEKA, KAN., Aug. 19—A peculiar 
legal question has just been checked up 
to the Kansas insurance department by 
the officers of the American Home Mu- 
tual of Topeka and the Occidental Mu- 
tual Benefit association of Salina. It is 
whether or not an old line legal reserve 
insurance company can absorb a frater- 
nal organization and take over the busi- 
ness of the fraternal society. The Amer- 
ican Home has submitted a proposition 
to take over the business of the Salina 
association and change the policy forms 
to comply with the plan under which it 
is operating. 

The Kansas attorney-general is in- 
clined to authorize the merger while 
other lawyers say it cannot be done. 





Korrady in Hospital 


Karl B. Korrady, assistant manager of 
agencies of the Illinois Life, was oper- 
ated on for appendicitis this week. Mr. 
Korrady was at his desk on Monday, but 
was compelled to leave early in the after- 
noon. As soon as it was discovered that 


he was suffering from appendicitis, he 
was operated on immediately and is now 





recuperating at the Evanston hospital. 





MACK ENTERS DENIAL 
THROWS RECORDS WIDE OPEN 


Cincinnati Man Won’t Discuss Details 
of Twisting Charge Pending 
Formal Hearing 


CINCINNATI, O., Aug. 20.—Echoes 
of the case involving charges of twist- 
ing war risk insurance against Millard 
W. Mack, general agent of the North- 
western Mutual, have died away some- 
what, but they are expected to rever- 
berate fiercely about Sept. 9, when the 
first meeting for the new year of the 
Cincinnati Life Underwriters’ Associa- 
tion will be held. In the meantime, 
Mr. Mack is “sitting tight” and saying 
nothing. 

“After all,” he said, “the question of 
my guilt or innocence is to be decided 
by Mr. Tomlinson, superintendent of 
insurance at Columbus. When he de- 
cides the case, I probably shall have 
something to say.” 


Mack Writes to Superintendent 


In this connection it may be said 
that on his return from Milwaukee, 
whither he went to confer with com- 
pany officials, Mr. Mack wrote at once 
to the superintendent of insurance, en- 
tering a specific and emphatic denial 
of guilt of the charge of twisting; 
placing all the records of his office at 
the disposal of the insurance depart- 
ment, and assuring him that the com- 
pany records of the business of his 
office also are open to the department. 

The only statement that Mr. Mack 
has given out followed immediately 
after his return from Milwaukee. In it 
he said: 


Calls Charge “Absolutely Untrue” 


“Upon learning that the director of 
the War Risk Insurance Bureau had 
written to the Ohio insurance com- 
missioner and to my home office, with 
reference to my activities in war risk 
insurance, I immediately went to Mil- 
waukee of my own accord for a con- 
ference with the officials of the com- 
pany, so as to give them at first hand 
all the facts in the case. The result 
was entirely satisfactory to both the 
company and myself. 

“The allegation that I ‘twisted’ 300 
war risk policies is absolutely untrue. 
That this charge is without foundation 
is apparent from the fact that I have 
insured in all less than 30 persons since 
my return from France.” 

Beyond this, Mr. Mack refuses to 
say at present; contenting himself 
with the statement that it will be time 
for him to speak when the decision in 
the case has gone in the record. 





Aetna Loses Tax Case 


Federal courts have decided in favor 
of the government in its suit against 
the Aetna Life to recover deductions 
made by the company on its income tax 
returns in 1909, 1910 and 1911. Under 
the decision the government is entitled 
to recover the full amount claimed, 
$2,524.04, with interest from June 9 
1915, without penalties. Suits are pend- 
ing against several other companies, in 
which this decision is expected to gov- 
ern. 

The Aetna owns stock in many other 
corporations and its contention was that 
since the tax was on shareholders, it was 
entitled to deduct taxes paid by other 
corporations in which it owns stock. 





International Life Report Filed 


AUSTIN, TEX., Aug. 19—The report 
of the examination of the International 
Life has been recetved from the exam- 
iners, Frank J. Haight, consulting ac- 
tuary of Indianapolis, Ind., and J. L. 
Mims, actuary of the Texas insurance 
department, but it will not be available 
for two more weeks. Under the ruling 
of the Texas department the company 
is privileged to challenge the report of 
examination and the department will 
not make public the report until the 





company has had that opportunity. 
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NATIONAL LIFE MEET 
AGENTS TO HOLD CONVENTION 


Annual Meeting of Association Will 
Take Place at Hotel Cleveland, 
Aug. 28-30 


CLEVELAND, O., Aug. 19.—The 
annual meeting of the General Agents’ 
Association of the National Life will 
take place - Hotel Cleveland, Aug. 
28, 29 and : Officers of the associa- 
tion are: President. James A. Well- 
man, Manchester, N. H.; vice-president, 
Alfred G. Goodrich, Baltimore; secre- 
tary and treasurer, W. B. Henderson, 
Kansas City. The executive commit- 
tee consists of H. M. Humphrey, 
chairman, Golsboro, N. C.; George D. 
Adler, Salt Lake City; J. Henry John- 
son, Oklahoma City, and Charles A. 
Cravens, Louisville. The program 1s 
as follows: 





THURSDAY, AUG, 28 
Greeting—George H. Olmsted, of 
George H. Olmsted & Co., Cleveland. 
Response—James A. Wellman, presi- 


dent General Agents’ Association. 
Reports of officers and committees. 
KE lection of members. 
“From the Medical Department,” A. B. 


Bisbee, medical director. 
Afternoon Session 
“Agency Problems and Suggestions,” 
H. M. Cutler, vice-president National 


Life: E. D. Field, superintendent of 
agenc ies. 
Agency Development: 


a. Selection and Training of Agents. 


b. Best Method of Retaining 
Agents. 

c. Salary or Commission as a Com- 
pensation. 


The Agent’s Kit: : 
Rate Book and Accessories, 
tion Blanks, ete. 
Publicity: 
a. What Is of the Canadian Value 
to the Home Office and the 
Agent? 
b. How Much Value Is Attached to 
the Company’s Literature? 
Would a Home Office Representative 
Who Would Work with Field Men Be 
Desirable? 


Applica- 


Thursday Evening 
Smoker 
Selling Arguments: 

a. What Is the Best Method of Ap- 
proaching a Prospect? 

b. What First Claims His Atten- 
tion? Is it Life Insurance 
Company, Policy Contract, or 
an Illustration of the Bene- 
fits of Life Insurance Applied 
to the Prospect’s Needs? 

Policy Contracts: 

a. Business Insurance. How Should 
the Beneficiary Clause’ Be 
Written to Protect the Part- 
nership or Corporation? 


b. Income Insurance and Argu- 
ments in Its Favor. 
Disability Benefits: 
a. Why Can Not Some or All of 


These Benefits Be Granted on 
the Lives of Females? 

b. What Is the Objection to Attach- 
ing Part or All of These Bene- 
fits to the Term Policy? 

FRIDAY, AUG. 29 
Morning Session 

Subjects for Discussion: 

1. What can be done to improve 
position of the National as a leader? 

2. What form of substandard busi- 
ness, if any, can be considered? 

3.. What will best stimulate National 
agents to become larger personal pro- 
cucers? 

4. Soldiers’ and sailors’ insurance and 
its effect on the future new business of 
private companies. 


the 


Afternoon Session 


Counsel’s Department, George B. Young, 
Counsel. 
Service: What is it as it relates to 


our business? 

Inheritance Taxes: Both state and 
federal and their effect on securing life 
insurance applications. 

Election of officers. 

Friday Night 

Banquet, T. C. Thompson, toastmaster. 

Speakers: . 

James A. Wellman, 
Agents’ Association. 


president General 











UNIONIZING INDUSTRIAL AGENTS 














Industrial life solicitors in Chicago 
are attempting to form a union. Meet- 
ings have been held in various parts 
of the city for the purpose of creating 
an organization among industrial life 
men, but nothing definite has come out 
of the movement as yet. There has 
been no interference with business pro- 
duction. The men have been on the job 
every day, attending the meetings at 
night. However, the movement is so 
general all over the city that it is re- 
garded as likely that an organization 
of some sort will be formed as the re- 
sult of the meetings now being held. 


Strike Predicted 


Superintendents of important branch 
offices see in the movement an attempt 
on the part of the men carrying the 
rate book to calla strike. At the pres- 
ent time this could not be accomplished 
as there is no organization of the so- 
liciting agents. However, with a union 
and the men united, an effective strike 
could be brought about. 

Commenting upon the proposed or- 
ganization and the possibility of a 
general strike of life insurance of indus- 
trial life solicitors, B. L. Graham, su- 


perintendent of the Metropolitan at 
Cincinnati said the other day: 
Are Earning Good Salaries 


“The men are making good money. 
If a man has a $140 book, he makes 
$21 a week on his collections, for he 
gets 15 percent for collecting. If he 
increases his premium account 50 cents 
a week he makes $10 a week in addi- 
tion, for he gets 20 times his increase. 
That makes $31 a week. If he writes 
the company’s allottment of $2,500 or- 
dinary business, his commission swells 
his weekly income to $37.50. And this 
is for only meeting the company’s re- 
quirements as to minimum results. 

“We have any number of men who 
are getting $1 and $2 and some even 
more in weekly increase, and there are 
a number of men that have written 
more than $50,000 of ordinary, so far 
this year. So you see there is no limit 
to what an energetic, capable man can 
do. And we give each of our agents 
$2,000 of personal life insurance, “with 
the benefit of our nursing department 
and other welfare work. So there is 
no cause for dissatisfaction, if a man 
is capable, energetic and makes the 
most of his opportunities.” 








Fred A. Howland, president National 
Life. 
Henry Russell Platt, director of the 


National Life. 





Ambler Arrested in Bank Case 


PHILADELPHIA, PA... Aug. 19— 
Charles A. Ambler, former ‘insurance 
commissioner of Pennsylvania, was ar- 
rested yesterday, charged with conspir- 
‘ing to loot the North Penn Bank, which 
closed July 18, owing more than 
$2,000.000. Following the deposit by 
Ambler in the bank of $402,000 of the 
funds of the defunct Pittsburgh Life & 
Trust, it is charged that he borrowed 
from the bank on his personal account 
and that he owed the bank $155,000 
when it was closed. He has since paid 
back $9,000. 


Bankers Reserve Employes’ Outing 


OMAHA, NEB., Aug. 20—Seventy em- 
ployes of the Bankers Reserve Life of 
Omaha recently held their annual out- 
ing at Lakeview park, near Omaha. Sec- 
retary-Treasurer R. C. Wagner of the 
company is “strong” for such affairs 
as a morale-builder among employes. 
Have a picnic if you want to have good 
fellowship, a closer loyalty, and a more 
enthusiastic group of workers about 
you,” is his advice. 

The employes enjoyed a huge picnic 
luncheon at the expense of the company. 





They played games for prizes offered 
by the company and were guests of the 
park management while enjoying all the 
concessions at the resort. 

The home office of the Bankers Re- 
serve Life company last season had five 
bowling teams, making a complete 
league, which competed for prizes. This 
idea will be repeated again this year, 
as it is believed by the officers of the 
company to be worth while. 


Examining Fraternal Aid Union 


TOPEKA, KANS., Aug. 19.—A conven- 
tion examination is being made of the 
Fraternal Aid Union of Lawrence, Kans., 
one of the largest fraternal organiza- 
tions in the country. The examination is 
being made by examiners of Colorado, 
lowa, Maryland, Kansas, Mississippi, 
South Carolina and Illinois. The exam- 
ination was asked for by the insurance 
commissioners of Iowa and Illinois. 


Call for Octavus Roy Cohen 


A report on the Rising Sons and 
Daughters of Protection, a colored fra- 
ternal of Birmingham, Ala., by the Ala- 
bama department as of last December 
shows assets as follows: 


Cagh. 1 WHS 65 65.06. dsc etink $434.59 
MOMME “BRR OOTNOG bos ose kages<es 47.90 
Equity in Liberty Bond..... 10.00 

ORME BRAG. 6.c5ida Soca siecle $492.49 








ERNEST J. STEVENS, Manager 











Chicago’s Finest Hotel 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodation. 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 





La Salle at Madison Street, Chicage 


en | 
a ee oe ee ee ee 


Lo- 


RATES: 
ONE PERSON 


Room with detached bath - < = 
Room with private bath « ee 


Two PERSONS 


fom with detached bath © - e« 
Rooms with private bath - 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Sidongo” 


OCCT 








G. A. MARTIN EXPLAINS 
TELLS OF “TWISTING” CHARGE 


Cleveland Agent Gives His Side of 
Expulsion—Statement Made by 


Tomlinson 
CLEVELAND, O., Aug. 19.—G. A. 
Martin, manager of , the Travelers, 


when asked his view of the action of 
the Cleveland Life Underwriters’ Asso- 
ciation in expelling him from member- 
ship, said he could not see how writ- 
ing the Coakley business could be con- 
strued as replacing the State Mutual 
policy, when the interim insurarice had 
expired and the annual payment policy 
proposed in its place was not taken, 
although plenty of opportunity was 
afforded. Interim insurance is just the 
same as fire insurance, he said, when it 
expires there is no insurance in exist- 
ence in that particular instance. Coak- 
ley declared he did not intend to take 
any other insurance from the State 
Mutual in its place. 


Would Not Cancel License 


In allowing Mr. Ostendorf to write 
the application before his license had 
been received, there was probably a tech- 
nical violation of the law, he said, and 
the superintendent of insurance at one of 
the hearings told him that he could can- 
cel his own license in connection with 
this, but that he would not do so, as 
there have been other cases also in which 
the men did not mean to violate the spirit 
of the law in what they did. 

While he did not say so, others in the 
office declared that delivery: of these poli- 
ces was held up for some time in order 
to give the State Mutual agent time 
to place an annual-payment policy, but 
when it became apparent that this would 
not be done, then the policies were de- 
livered. 

Ostendorf’s license was canceled by 
the superintendent of insurance and later 
on was reissued, after which one of the 
policies was rewritten, on instructions 
from the insurance department, in order 
that Ostendorf might sign the application 
as an authorized agent, as required by 
law under the circumstances. 


Refused to Sign Agreement 


Mr. Martin said he had been urged 
‘a number of times to sign an agree- 
ment used by the association of general 
agents, but that he had declined to do 
so, because the limitations imposed 
clashed with the policy of the company 
in doing business. As to part-time 
agents, he said he was opposed to ac- 
cepting business from men engaged in 
any other than the insurance business, 
but that he felt that any insurance man 
has a right to place life business as a 
broker. The brokerage business of this 
office has been developed materially dur- 
ing the past year and the office expects 
to continue this feature of its work. 

Mr. Martin sent a letter to the execu- 
tive committee of the Underwriters’ As- 
sociation, tendering his resignation to 
take effect at noon on the day the meet- 
ing was held and made no fight for 
retention of his membership. 


TOMLINSON MAKES STATEMENT 


COLUMBUS, O., Aug. 19—In regard to 
the York-Ward-Martin case from Cleve- 
land, Superintendent Tomlinson says: 

“A case of alleged twisting was 
brought up for hearing before me about 
a month ago. A man named York of 
‘Cleveland was the accusor and two men, 
Ward and Martin, were the accused. The 
‘case was fully heard and the charges 
‘were dismissed. Whatever happened to 
Mr. Martin at Cleveland, before the 
‘Cleveland Life Underwriters association, 
is a matter of ethics, and association 
procedure. What I have to decide is, 











>» 





‘Has the insurance law of Ohio been 
violated?’ In the case brought before 
me, I found that it had not. 

“However, the story in the National 
Underwriter was full of misstatements, 
evidently inspired by one of the inter- 
ested parties. 
| “All that this department had to do 
!was to hear the evidence as presented 
Tog and against the charges, and when 

it was all in I dismissed the case. It 
involved an alleged twisting of a Cleve- 
land doctor’s insurance.” 
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ERE is a company 


_witha record clean as a hound’s 
tooth writing over 4+ millions per month. 


Its reyections are less— 


much less—than the average. Both 


participating and non-participating 
policies are issued, as well as double indemnity, and the best total and 


permanent disability clauses. Prompt issuance of policies and gen- 


eral service to its agents are paramount. 


Its contracts cannot be cancelled 


on 30 days’ notice without cause. 


If you are capable of handling 


the state of Nebraska, for instance, or if you prefer 
the freedom of a special agent, “Link up with the Lincoln.” Terri- 
tory is available in 16 northern states from Pennsylvania to California. 


‘The Lincoln National Life 


Insurance Company 


Fort Wayne, Indiana 
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Incentives for Group Insurance 


SUPERINTENDENT MCALPIN of the group 
department of the Aretna Lire at the 
head office feels that the coming year 
will be a most important one in the 
production of group insurance. He as- 
serts that this branch of the business 
is gathering great momentum and is 
appealing more and more. to employers. 

While one incentive in taking out 
group insurance is the hope that greater 
loyalty to an organization will be 
shown because of this contribution by 
the employer, still the impelling motive 
after all is the moral obligation an 
employer feels to an empoye’s family 


in case of death. The question arises 
at that time just what the employer 
should do. An employe may have been 
very faithful and diligent and been in 
the service for a number of vears. His 
death probably means a serious finan- 
cial loss to a family. If an employer 
carries group insurance he can hand 
the amount allotted to the employer 
over to the family and his obligations 
are discharged. Conscientious employ- 
ers feel that the group insurance plan 
is the solution of a difficulty that is 
presented at the time of an employe’s 
death. 


Advertising Must Be Localized 


Some of the life companies have 
demonstrated entirely to their own 
satisfaction that advertising by the 
same method cannot be applied suc- 
cessfully in every part of the country. 
In other words, a method of adver- 
tising which would be successful in 
San Francisco might be a complete 
failure in Cincinnati. One company 
used a letter campaign with very suc- 
cessful effect in Chicago but found that 
the same letters sent to the same class 
of people received no results when 
applied in another city. 

The success of advertising campaigns 
depends largely upon what methods of 
publicity citizens are accustomed. For 
instance, publicity methods which in 


one city might be considered proper 
and correct would in another city be 
frowned upon as extreme and unbe- 
coming to a serious and dignified busi- 
ness. 

In the main, as life insurance solicit- 
ing is a localized business, for excep- 
tional results in advertising, whether 
in street cars, newspapers, by mail, the 
advertising must be localized. This 
can be done by using local illustrations 
in claims paid, in endorsements of 
prominent citizens or in description of 
the standing of local agencies. Some 
agencies still believe that advertising 
the institution of life insurance is as 
effective advertising as can be done by 
the companies. 


Annual Progress Is Seen 


Secretary Tromas W. BLAckBurn of 
the AmericAN LIFE CONVENTION has sent 
out the annual statistics of the com- 
panies comprising the association. 
These annual tables are an index of 
progress and are worthy of study. 

The AmeEricAN LirE CONVENTION now 
has 118 companies as members, with 
over $4,000,000,000 of insurance in force. 
Its membership comprises chiefly the 
companies of the south and west, but 
the east has been invaded as is indi- 
cated by the fact that the TRAVELERS, 


Jotting Down the Talking Points 


Ir would be a good life insurance 
selling point if the agent would jot 
down as many talking points about 
his company as he can recall. This 
would tend to focus his mind on the 
excellent features of his company, 


bring its main factors to the front and 
tend to create in the mind of the sales- 
man a greater confidence in the insti- 
R. E. SPAULDING, assistant man- 


tution. 





Cotumetan NATIONAL Lire and_ the 
Unitep Lire & AccipeENtT of New Hamp- 
shire are members. The combined in- 
surance in force is $4,194,682,655. This 
shows a gain of $534,104,360 as com- 
pared with the table a year ago. The 
assets are $576,651,579, a gain of $73,- 
688,391. The legal reserve of the 
AMERICAN LiFE CONVENTION companies 
now amounts to $418,176,658. The 
AMERICAN LIFE CONVENTION is a vigor- 
ous organization that has accomplished 
much for the benefit of the business. 


ager of the Chicago department of the 
Mutua Lire has printed in the “Or- 
ganizer,” the agency organ of the com- 
pany, 50 points of excellence which 
apply to the Muruat Lit, its policies 
and practices. It will perhaps be sur- 
prising to an agent to see the number 
of points he can muster if he would 
apply his mind to bringing out the ex- 
ceptional features of his company. 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS 











After spending some time upon the 
Pacific Coast, George E. Howes, Jr., 
one of the active business producers 
for the New York Life, is again in 
New York City following up leads se- 
cured during his stay in the far west. 
Mr. Howes during his twenty years’ 
connection with life insurance, has spe- 
cialized in writing big business men, 
his avérage policy mounting well into 
the five figures, and he has found the 
monied man a far easier subject to 
interest in his proposition than the 
chap struggling for a business footing. 
Latterly Mr. Howes has centered upon 
corporation insurance, emphasizing to 
prespects the severe loss to a business 
enterprise that would result if its re- 
sponsible executives were removed by 
death. The personal equation even in 
great organizations is an important 
one, and its loss can but be safeguarded 
against through corporation insurance. 

The logic of this appeal has been rec- 
ognized by a growing number of big 
men, among Mr. Howes’ numerous con- 
verts being Hubbard F. Alexander, 
president of the Pacific Steamship 
Company, and Charles Lilly, of the 
Lilly Seed Company, both of Seattle, 
the former being insured for $750,000 
and the latter for $500,000; in both 
instances the beneficiary being their 
respective companies. 

The inheritance, excess profits and 
other Federal and State taxes, Mr. 
Howes says, have made business men 
look with greater favor upon life in- 
surance than they have ever done be- 
fore, and the agent having a clear 
proposition to present, and able to sub- 
mit it in logical sequence is assured of 
a sympathetic hearing. 


Lee J. Dougherty, president of the 
Guaranty Life of Davenport, Ia., had 
a prominent part, as mayor of Daven- 
port, in the settlement of the recent 
street car strike there. Mr. Dougherty 
was elected mayor at the last election. 


Agency Supervisor C. M. Heublein 
of the Chicago office of the Reliance 
Life states that business among the 
farmers was never so good. He is 
sending many of his city men out into 
the agricultural districts to work with 
local agents. He finds that the farm 
is the line of least resistance today in 
life insurance. Farmers are making 
money on every hand, the prospects 
are excellent for a continued flow of 
prosperity and the farmer has plenty 
of money with which to buy insurance. 


Walter E. May led the honor roll in 
the production of new business for the 
Peoria Life in July. He is familiarly 
known as “Huck” May. He is the 
son of President Emmet C. May of the 
company and is a young man possess- 
ing enthusiasm and ability. 

Young May has only been writing 
insurance since last spring. He had 
been attending the University of Michi- 
gan taking the law course. He wrote 
a few applications before the spring 
season but since he has been home for 
the summer. He has been chasing ap- 
plicants every day. He enlisted in the 
army and was located in Ann Arbor 
in the students’ army training corps. 
He was discharged in December. He 
has been with the $100,000 Club on 
outings, accompanying his father. On 
his discharge from the army, he told 
his father that he did not desire to 
accompany the club this year, unless he 
could qualify as a member. He, there- 
fore, went out to win his spurs. His 
total business from Jan. 1 to Aug. 1 
was $145,500 with a total premium of 
$4,141 in cash. He is 20 years of age 
and writing life insurance is his first 
real consecutive work. Walter May 
attended the high school in Peoria and 
during his last two years was editor 
of the high school “Opinion.” He re- 
ceived the highest honors in his class 








on graduation. During his senior year 
he received a gold medal offered by 
the Peoria Council of Defense for the 
best essay on “Our Flag and What It 
Means to Me.” Probably the greatest 
honor young May feels has come to 
him is his certificate as a member of 
the $100,000 Club of the Peoria Life. 
It is in recognition of creative work 
that is an indication of bigger things 
in the future. 


J. Frank Montgomery, agency man- 
ager of the American National of Gal- 
veston, Texas, has resigned. He has 
had very pleasant associations with 
the American National for five years. 
President .W. L. Moody expressed his 
keen regret in the loss of Mr. Mont- 
gomery. Mr. Montgomery carries with 
him the unqualified endorsement of the 
American National because his work 
has been efficient and successful. He 
is looking for a larger field in which 
to operate. He has as yet made no 
plans for the future, but will take a 
vacation and then get back into the 
business in some capacity. 


President W. J. Williams of the 
Western & Southern has returned to 
his home in Cincinnati following a 
long vacation in the east. Mr. Wil- 
liams spent nearly two months in New 
York and New England, dividing his 
time between the mountains and the 
seashore, and brings back with him re- 
newed evidences of vigor and a liberal 
coat of tan. 


Robert D. Lay, secretary of the Na- 
tional Life, U. S. A., will not be at his 
desk again for about two months. Mr. 
Lay has felt the need of a rest for 
some time. He has been doing the 
work of two men, has labored late and 
long, and in his eagerness to see the 
National Life, U. S. A. make a big 
record has applied himself too closely 
to his task. His duties have been 
arduous. The company has made a 
splendid showing this year and while 
things are running along smoothly, Mr. 
Lay decided to take a much needed 
wacation. He plans to return to his 
‘work again some time in the fall. Mr. 
Lay is a man of great energy, has a 
large capacity for work and has been a 
big factor in building up the National 
Lite: U.S? A: 


Jonathan W. Jackson, manager of 


the life department of the Pacific Mu-, 


tual Life in Chicago, who has been in 
a critical condition at the Michael 
Reese hospital following an operation 
for the removal of a cyst which was 
pressing on the brain, is reported as 
showing some improvement and hopes 
are now felt for his recovery. 

Mr. Jackson has been ill for about 
six weeks. Jens Smith, general agent 
in charge of the company’s office in 
the People’s Gas building, is taking 
charge of both offices during Mr. Jack- 
son’s illness. 


Thomas A. Scott, father of Vice- 
President E. G. Scott of the Reliance 
Life, was quite a friend of Andrew 
Carnegie and is always mentioned in 
sketches of the great ironmaster. 
“Tom” Scott, in fact, was a big figure 
himself, looked up to by all the big 
men who are much better known to 
the present generation. He went on 
young Carnegie’s note when the latter 
bought four shares of stock in the 
Monongahela Fire, which went out of 
business a few years ago, after “Bill” 
Whilden got control. E. G. Scott has 
neatly framed in his office the original 
note that Carnegie gave for the four 
shares of the Monongahela. Pittsburgh 
at one time had more fire insurance 
companies than any other city and 
none ever failed while under Pittsburgh 
management. 





1 | = 






















August 21, 1919 








THE NATIONAL UNDERWRITER 

















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 














MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 





Agency Opportunities 
Nineteen States 





Wm. A. Watts, President. 
Established 1894 




















ma 

















pene you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative ‘spirit 
generously given.! 


Inter-Southern Life 


JAMES R. DUFFIN, President 








The Close of the Day’s Work 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 














MR. SUCCESSFUL LIFE INSURANCE AGENT 
0S ot ante eee ee Ree 


that in case of death from any cause, $5, the face of the 


FIRST, 
SECOND, that in case 


of death from any ACCID) $10, 
ela ‘Sate & tual dente penal pf cal D ncaiden 
Got, & cess of eek Sey 20 a result 


FOUR’ 
but not te exceed 52 weeks, after 
And WHY she a ae uae aes be ented ae a bday tan wall as Geet” 


35, Ordinary Life, $128.05. 
Twenty Payment Life, $167.10. 
Twenty Year it, $235.18. 





UNITED LIFE AND ACCIDENT INSURANCE CO. 


a KNOWING 


Reg Sm 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


Home Office, United Life Bldg., Concord, New Hampshire 

















8 LIFE 


THE NATIONAL UNDERWRITER 


August 21, 1919 








Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - + - 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 

















my 


Indiana National Life Insurance Co | 





Authorized Capital, $1,000,000.00 | 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Gur policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased wit 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 





INDIANAPOLIS | 





George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 











We Want q Must Be An Ohio Man, o» 


m Have a yor of from a _— a 
personal production annually, and be able 
Supervisor 
+ 
for Ohio 


Address 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 











to furnish first class personal and business 
references. 
The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companics in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 
A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President DETROIT, MICHIGAN 


Home Office, Blessed Building 

















Pioneer Life Insurance Co. || HOTEL WISCONSIN 


of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President : HEADQUARTERS for INSURANCE MEN 
EVERYTHING NEW BUT THE NAME 500 Rosme-400 with Bath 








LIFE OFFICIALS WANT 
TO HELP RISK BUREAU 


(CONTINUED FROM PAGE 1) 


to make suggestions as to bringing or- 
der out of chaos in the War Risk In- 
surance Bureau, not knowing whether 
their counsel would be well received or 
not. In fact, it is doubtful if the life 
insurance companies would make any 
move unless they were invited to do so 
by the bureau authorities. 


Discussed in Congress 


There has been considerable talk 
among the congressmen at Washing- 
ton as to what should be done to give 
proper service to those that carry the 
government life insurance, especially 
after the report of the Hughes investi- 
gating committee was filed, showing 
the breakdown of the bureau and the 
chaotic conditions in it, due not to 
inefficient or incapable administration, 
but to the very fact that the machin- 
ery of the bureau is entirely inadequate 
to handle the details. Some have ad- 
vocated that the government arrange 
with the private companies to take over 
the life insurance and administer all 
the details, the government to guar- 
antee any excess mortality. This, 
however, has not met with very favor- 
able response on the part of the gov- 
ernment authorities. 


Might Handle Detail Work 


Others who have looked into the sub- 
ject carefully feel that the private com- 
panies might well do the administra- 
tive detail work in handling the collec- 
tion of premiums, the issuing of per- 
manent certificates for the government, 
answering of correspondence, etc. If 
it were possible to distribute this work 
among the companies on a simple cost 
basis the bureau would be relieved of 
the burden that has broken it down. 
The government, of course, would still 
issue the policies and be responsible for 
their payment while the machinery of 
the private companies could be used to 
handle the detail acting as service sta- 
tions, so to speak. Vast amounts of 
government insurance have lapsed and 
the machinery of private companies 
could be used to revive at least a con- 
siderable amount of this insurance. 
The agents of the country are well 
trained in reviving life insurance. It 
is possible that the government work 
would be too prodigious at this time, 
owing to the very heavy lapsation. It 
is unfortunate that the assistance of 
private companies was not sought at 
the time of the signing of the armistice 
before the heavy lapse started. It may 
not be too late to accomplish some- 
thing along this line and certainly, in 
order that full justice be done to the 
men who carry government life in- 
surance, their cause so far as the de- 
tail is concerned should be in the hands 
of experienced people so that satisfac- 
tory service can be rendered. 








LOCAL ASSOCIATIONS 




















Buffalo, N. Y.—Edward I. Brown, who 
has recently been transferred from Buf- 
falo to the management of the Phoenix 
Mutual at Boston, has resigned as first 
vice-president of the Life Underwriters 
Association of Buffalo and as president 
of the New York State Association of 
Life Underwriters. Mr. Brown, though a 
resident of Buffalo but four years and 
a half, has been one of the most active 
members of the association and one of 
the most popular. 

On the eve of his departure, the gen- 
eral agents, managers and superinten- 
Cents gave him a luncheon at the Elli- 
cott Club, which was largely attended, 
especially in view of the fact that many 
were out of town on their vacations. 
Many expressions of individual regard 
for Mr. Brown were given by some of 
the prominent general agents and as a 
token of the esteem in which he is held 

















a suitably engraved watch was presented 
to him. 
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By G. A. 
PUSH INFLUENZA SURVEY 





Once congress shall have disposed of 
the league of nations, railroads, high 
cost of living and other pressing problems 
now before it, an effort will be made to 
secure favorable action upon the bill sub- 
mitted some weeks ago, appropriating 
$1,000,000 for an exhaustive study by 
competent parties of the recent influenza 
epidemic and, if possible, to offer effective 
means against a recurrence of the 
scourge. 

While the casualties suffered by the 
United States forces in the world war 
totaled 265,000 persons, the loss of life by 
influenza during the latter half of 1918 
and the early months of the present year 
is placed at 440,000. As the victims of 
the epidemic were mainly men and 
women in the prime of life, their average 
age being about 30 years, the economic 
loss to the nation, quite apart from the 
sentimental suffering to relatives and 
friends, was a severe one and fully war- 
rants an effort on the part of the Govern- 
ment to seek remedial measures. 

x *k 


NATIONAL VITALITY COMMISSION 


E. E. Rittenhouse of the Equitable 
Life, who for years has given attentive 
study to health problems and has accumu- 
lated a large amount of valuable data 
upon the subject, recently urged the cre- 
ation of a National Vitality Commission. 
Life men generally endorse the recom- 
mendation and would be glad to see it put 
into effect. 

Medical authorities point out that the 
young man of today is living in an en- 
vironment wholly dissimilar from that with 
which his father and more especially his 
grandfather was familiar, and the changed 
conditions make for physical deteriora- 
tion. In the course of time nature may 
adapt itself to the change, but during the 
period of transformation the race must 
pay the penalty of increased suffering and 
added mortality. Indeed, the tabulation 
of the life insurance companies show that 
the death rate among older men is stead- 
ily. advancing, disclosing that the strain 
during the active years of life is such as 
to leave the system scant power of re- 
sistance, when the period of business re- 
tirement is reached. 

Up to two generations ago practically 
all forms of labor called for more or 
less muscular exercise, such saving de- 
vices as traction plows, binders, reapers, 
dredgers, welders and the like being un- 
known; and when the common mode of 
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walk, instead of a crowded trolley car, 
bus or a rapid automobile, as is now the 
rule, and to this fact may be attributed 
in great measure the large number of un- 
fortunates cursed with flat feet. 

Use of prepared foods, eliminating the 
need for proper exercise of the teeth, is 
another cause for our physical shortcom- 
ings, tending, as it does, to indigestion 
and other evils more or less serious. In 
short, the man of today works at high 
tension, does not get sufficient physical 
exercise and is without the power to re- 
sist disease possessed by his sturdy fore- 
bears. 

As an offset to the gloomy picture, 
however, there are certain conditions and 
tendencies that are decidedly encourag- 
ing, and is energetically followed, should 
prove corrective. 

In the first place, the people of the land 
have been made acquainted with the great 
number of our young men physically be- 
low par. The several millions of soldiers 
and sailors who have been in the camp or 
in the field show the beneficial effect of 
intelligent training, and will assist in any 
concerted propaganda for better indivi- 
dual and community hygienic conditions. 
The War and Navy departments have 
each accumulated masses of data of high 
value to the medical world and would 
doubtless place its records freely at the 
service of the public. 

One life insurance company—the Met- 
ropolitan Life of New York—is main- 
taining, and for years has conducted, a 
health service of high value to its mil- 
lions of policyholders, while several other 
offices are issuing health hints and sug- 
gestions to their members. A number of 
cities employ visiting doctors and nurses, 
whose mission it is to educate by precept 
and example the ignorant how to hy- 
gienically take care of their persons and 
their homes. Public school officials in 
certain states are conducting systematic 
health crusades among the school pupils, 
while doubtless other agencies are at work 
along more or less defined lines. 

It is apparent that to attain the highest 
result the agencies now acting indepen- 
dently should co-ordinate their efforts 
and work under the guidance of a cen- 
tral authority, preferably a department 
of the federal government, and it is to 
attain that end that advocates of the bill 
now before congress are seeking. Their 
effort should enlist the support of life 
insurance men, who have a selfish as well 
as a general interest in improving the 





reaching the shop or office was a brisk 


physical standard of the men and women 
of our land. 














NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the ‘Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


























New York Life 


The New York Life has gotten out a 
new form of medical health certificate 
to take the place of all others. On and 
after Sept. 1 it will accept only the new 
form. The revised form is as follows: 
Declaration and Agreement by Applicant 

Before Delivery of New Policy 


POHGg Ns. ii od cce8 WO Re cede densa 

I hereby declare that since my declara- 
tions to the company’s medical examiner, 
which formed a part of my application 
for surance. GAtOO oi 666608 ic Hered ue cs F 
I have not had nor needed any medical 
advice; that there has been no change 


in my physical condition, mode of life, |; 


habits or occupation; that I have not 
been examined by any other life insur- 
ance company, either on an application 
for new insurance or for any other rea- 
son, without a policy having been issued 
thereon, nor has,any life insurance com- 
pany examined me, either on an appli- 
cation for insurance, for reinstatement 
of insurance, or otherwise, and declined 
to issue or resinstate the policy, nor has 
any life insurance company offered to 














You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


e Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 
Vice-President 


Ss. B. BRADFORD 














issue to me a policy different from the 
‘one applied for by me. 

The foregoing declaration is an 
amendment to and is hereby made a 
part of my said application and I hereby 
understand and agree that it is material 
,to the risk and that the company, be- 
jlieving it to be true, will rely and act 
(upon it. 


a. Is he now in sound health?....... 
b. Does careful analysis of his urine 
Pahow it to DO NOPMIGE? «6.02 5 oss ceenecdes 
ec. Does blood pressure observation 
Show it to be under 140? (Not neces- 
\sary if the amount is less than $5,000.) 
If you find anything abnormal in the 
japplicant’s present condition or personal 
‘history, please describe fully below. 
ERG eCuGadis wilvc oS SOC ane caeewhbessan 


BOG SE? i cane weanewedls.cadeeteetocens 


Medical Examiner. 
Note—If Queries A, B and C are not 
unequivocally answered “Yes,” the policy 
must not be delivered until released by 
home office after receipt of this certi- 
ficate. 


L. Strauss & Co., clothiers, Indian- 
apolis, have taken out group insurance 
for the benefit of 100 employes, in the 
Equitable Life, Frank L. Jones, state 








Forrest F. Dryden, 








The Prudential Insurance 


Company of America 


Home Office, 


President Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 








manager. 
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THE GUARDIAN 
LIFE INSURANCE. COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New Insurance paid for in 1918.......... $24,657 ,927.00 
Total Insurance in force, January 1, 1919. .179,410,731.00 
OO EE LOT OTT 56,111,806.00 
Surplus assigned and unassigned.......... 4,999,205.00 


New issues in 1919 being paid for at the 
rate of over $35,000,000.00 annually 





For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 


50 UNION SQUARE, NEW YORK CITY 




















Build Your Own Business 





under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 


DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


orcanizep !he Manhattan Life 


1850 Insurance Co. 
66 ion - NEW YORK 

















WANTED—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 


























THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the wor 


COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. Ne first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 
FLETCHER TRUST BUILDING - - INDIANAPOLIS 











Easy Lessons on Life Insurance $1.50 a copy, The National Underwriter, 
1362 Ahern Exchange, Chicago. 





PROGRAM OF MEETING 


FINE SCHEDULE OF EVENTS 








Insurance Commissioners Convention 
Lists Many Important Subjects for 
Its Annual Gathering 





The 50th session of the National 
Convention of Insurance Commission- 
ers will be held at Hartford, Conn., 
Sept. 9-12.. The program for the meet- 
ing is as follows: 


TUESDAY, SEPT. 9 
a. m. 
- Meeting called to order. 

Address of Welcome—Marcus H. Hol- 
comb, governor of Connecticut, and Rich- 
ard J. Kinsella, mayor of Hartford. 

Response—Joseph G. Brown, first vice- 
president. 

President’s Address—C. W. Fairchild, 
Colorado, president., 

Call of Committees. 

Tuesday, 1.30 p. m. 

“Fire Insurance Problems,” James R. 
Young, North Carolina. 

Discussion—A. L. Harty, Missouri; 
F. H. Ellsworth, Michigan, and John S. 
Darst, West Virginia. 

“Adjustment of Fire Losses and Pay- 
ment Thereof’—G. Waldon Smith, Maine. 

Discussion—Frank L. Travis, Kansas; 
Clarence F. Thomas, Kentucky, and W.N. 
Van Camp, South Dakota. 

Tuesday, 4 p. m. 

Automobile ride to New Haven for tour 
of city; thence to Hotel Momauguin at 
Cosey Beach, where a “Shore” dinner will 
be served on arrival to the members of 
the convention and their guests, includ- 
ing the ladies. 

WEDNESDAY, SEPT. 10 
10 a. m, 
Communications and reports. 
“Should the Gain and Loss Exhibit of 





Life Insurance Companies Be Revised?” 


setts department. 

Discussion—J. F. Williams, actuary, 
Tennessee department; Thos. F. Tarbell, 
actuary, Connecticut department, and 
A. M. Haight, actuary, lowa department. 

“What Mortality Tables Should Be 
Used for Annuities’—L. A. Anderson, ac- 
tuary, Wisconsin department. 

Discussion—Walter Robinson, actuary, 
Ohio department; B. S. Beecher, actuary, 
Rhode Island department Mrs. D. M. 
Rolph, actuary, Colorado department. 

“The Proper Basis of Reserves for 
Sub-Standard Risks in Life Insurance”’— 
R. E. Ankers, actuary, Virginia depart- 
ment. 

Discussion—C, G. Smith, actuary, New 
York department; James Fairlie, actuary, 
Illinois department, and Capt. E. T. Burr, 
actuary, North Carolina department. 

Wednesday, 2 p. m. 

Golf tournament (play to begin at 2 
o’clock). Those who do not play golf 
will be taken on an automobile ride. At 
7 o’clock a buffet supper will be served 
at Hartford Golf Club, for ladies and 
gentlemen. 

Wednesday, 8:30 p. m. 
Communications and reports. 
“Fraternal Insurance’—T. M. Henry, 

Mississippi. 

Discussion—W. R. Hyatt, Idaho; Platt 
Whitman, Wisconsin, and Wm. A. Me- 
Swain, South Carolina. 

“Should Automobile Rates Per Car Be 
Less Where Two or More Cars are Cov- 
ered by the Same Policy?”’—John B. San- 
born, Minnesota, 

Discussion—John J. Donahue, New 


and Thos. B. Donaldson, Pennsylvania. 
THURSDAY, SEPT. 11 


a. m. 
“Wet vs. Dry: What the Statistics of 


"| Life Insurance Companies Show”—Arthur 


C. Savage, Iowa. 

Discussion—Otto L. Klauss, Indiana; 
Lewis A. Griffith, District of Columbia, 
and Bruce T. Bullion, Arkansas. 

“The Extension of the Business of 
American Insurance Companies Into For- 
eign ‘Countries’—Wm. H. Hotchkiss, 
former superintendent of insurance of 
New York, 

Discussion—A. I. Vorys, former super- 
intendent of insurance of Ohio and presi- 
dent of the Convention in 1903, and Frank 
H. Hardison, former insurance commis- 
sioner of Massachusetts and president of 
the Convention in 1913. 

Thursday, 2 p. m. 

“The Effect of Influenza on Insurance” 
—Burton Mansfield, Connecticut. 

Discussion—Fred W. Potter, Illinois; 
R. S. Wells, Utah, and W. B. Eastham, 
Nebraska. 

“Reciprocal Insurance”’—J. C. Luning, 
Florida. 

Discussion—A. L. Welch, Oklahoma; 
H. O. Fishback, Washington, and Geo. 
W. Briggs, Texas. 

Thursday, 7 p 
Dinner at the Hartford “Club. 
FRIDAY, SEPT. 12 

“Departmental Rulings and Problems.” 
All of the new commissioners are re- 
quested to bring before the Convention 
any questions about which they are 
perplexed. 

Election of officers. 

Executive session. 











Adjournment. 


—Roy A. Wheeler, actuary, Massachu- | 


Hampshire; Thos. J. Keating, Maryland, | 











Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent's canvass 
for long endowment. 








Northwest corner Fourth and 
Chestnut Streets 

















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lewa 








HOME LIFE 


INSURANCE CoO. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 


W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 

orthern Ken 


tucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














INSURANCE STOCKS 
BOUGHT WAND ND SOLD 


SMITH-MARTIN COM PANY 


208 So. La Salle St. 
CHICAGO 
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PROGRAM ANNOUNCED 


ILLINOIS LIFE CONVENTION 


$100,000 Club to Meet at Camp Minoc- 
qua on Tomahawk Lake, Wis., 
Aug. 31 to Sept. 6 





Program arrangements have been 
completed for the sixteenth annual 
convention of the $100,000 club of the 
Illinois Life which will be held at 
Camp Minocqua on Tomahawk Lake, 
Wis., Aug. 31 to Sept. 6. Otto. H. 
Augustine of Peoria is this year’s presi- 
dent of the organization. 

_ Vice-President R. W. Stevens has 
found that much more real work can 
ben accomplished in the north woods 
than when the convention is held in 
some large city. At the camp on the 
lake there are comparatively few out- 
side attractions. he men attending 
the convention are able to give their 
whole attention to the business pro- 
gram with the result that all are greatly 
benefited. The program in full is as 
follows: 

Convention Called to Order in the Club 

_ House, Tomahawk Lake _ 

Reading of Minutes of Last Regular 
Meeting—K. B. Korrady, Club Secretary. 
_ Address—Charles H. Thornton, Retir- 
ing President. 

President’s Inaugural 
H. Augustine, General 
Illinois. 

Presentation of the Conservation 
Prizes—Oswald J. Arnold, Secretary, Ili- 
nois Life Insurance Company. 

Placing Policies That Stick — Harold 
Dyrenforth, Winner, First Conservation 
Prize. 

_Five-Minute Suggestions on How to 
Win a Conservation Prize—Leon G. Rich- 
ardson, John W. Griggs, Eugene C. 
Wharf, Julius Abrahamson, Conservation 
Prize Winners. 

What Renewals Have Meant to Me— 


WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
oy directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 





Address 
Agent, 


Otto 
Central 














GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


41 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets .........+. 90 percent 
Increase in Premium Income. 20 percent 
Increase in Insurance ........ 13 percent 
For the Last Five Years 
Gain in Income ........... ++..230 percent 
Gain in Assets ...........0.006 190 percent 


Ordinary and Industrial Branches. All 
Policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
week, 

All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 


S. F. Ukele, Superintendent of Agents, 
Southwestern Department. ‘ 

The Virtue of Conservation—C. D. Fos- 
ter, District Manager, Kansas. 

Our League of Agents—O. T. Collar, 
District Manager, Corn Belt Agency. 
Why I Am With the Illinois Life—A. R. 
Hunt, Special Representative, Missouri. 
Agency Organization and Its Value to 
the Field Men—E. Jensen, Special 
Agent, Corn Belt Agency. 

What the World War Has Meant to 
Us—wW. R. Childs, Associate General 
Agent, Southwestern Department. 

Loyalty to the Company—A. C. John- 
son, General Agent, Oklahoma. 

After Peace, What—?—T. J. Hender- 
son, Agency Manager, Michigan. 

Why I Like My Job—B. S. Wallick, Spe- 
cial Representative, Western Illinois. 

Sticking to the Job—L. G. Richardson 
—Manager, Southwestern Illinois. ' 

Present-Day Opportunities — Julius 
Abrahamson, General Agent, Chicago. 

Practical Salesmanship—E. W. Wharf, 
General Agent, Wabash Valley Agency. 

The Approach, Interview and_Close— 
C. N. Brown, Manager, Eastern Illinois. 

General Discussion, Leader—E. R. Hig- 
bee, Special Agent, Western Illinois. 

How to Get Prospects— W. M. Dark, 
District Manager, Oklahoma. : 

General Discussion, Leader—R. H. Gil- 
lespie, Special Agent, West-Central IIli- 
nois. 

Our Policies—W. O. Perry, Manager, 
Georgia. 

General Discussion, Leader — Herbert 
Tabor, Special Agent, Georgia. 

Fitting the Policy to the Prospect — 
M. E. Dark, Manager, Springfield District. 

General Discussion, Leader — Roger 
Davis, General Agent, Southwestern De- 
partment. ’ 

Arguments That Appeal to the City 
Man—F. W. Weston, Manager, Detroit 
Agency. 

City Soliciting After 6:00 P. M—J. E. 
Wroughton, District Manager, Corn Belt 
Agency. 

How to Approach the Farmer—L. H. 
Steele, Special Agent, Kansas. 

Arguments That Appeal to the Farmer 
—W. H. Graybill, Special Agent, Eastern 
Kansas. 

Why I Use a Helper in Writing Far- 
mers—Parke N. Musser, Agency Director, 
Corn Belt Agency. 

Selling Large Policies to the Farmer— 
S. A. Scott, Manager, South-Central Kan- 


sas. 

The Southwestern Department, Past 
and Present — . Davis, General 
Agent, Southwestern Department. 

The Outlook in Central Illinois—W. B. 
Merrick, Manager, South-Central Illinois. 

The Selection and Instruction of Agents 
—R. B. Daniel, Manager, Hutchinson 
Agency. 

The Use of Literature and Illustra- 
tions — R. . Baker, Manager, Decatur 
District. 

General Discussion, Leader—J. P. Lan- 
non, Special Agent, Illinois. _ 

The $100,000,000 Drive Policy—H. A. 
Davidson, Manager, Northwestern Illi- 
nois. j 

A Short Talk—George H. Millage, Dis- 
trict Manager, Michigan. y 

Some Observations and Experiences— 
E. J. Hutchinson, Manager, East-Central 
Illinois. ; 

Two Hundred Thousand in Two Months 
—w. A. Martin, District Manager, Okla- 
homa. 5 

The Illinois Life—R. W. Stevens, Vice- 
President. 

Friday will be devoted to outdoor 
sports and field events. 





Prudential Activities 


For twenty-five years Ervin E. Keefer 
has continuously presented the merits 
of Prudential policies to the population 
of Huntington, Ind., a detached point of 
the Fort Wayne district. Agent Keefer 
has proved his reliability in the journey 
over the long course beginning Aug. 11, 
1894, and on his entry into Class E of 
the Old Guard he found a warm welcome 
awaiting him. 

A cordial welcome was extended to 
William H. Egan on his return to as- 
sistant superintendency duties in the 
New York 2 district after his honorable 
discharge from military service. 

When the industrial records were 
made up for 1918 Assistant Hyman Feld- 
man of New York 8, occupied the 
eleventh place in the line of the leaders 
in actual increase. His name is first on 
the division list and but two separate 
him from the company’s leadership in 
net industrial for 1919. 

That Assistant Superintendent George 
L. Meyer and his trusty staff in Coates- 
ville, Pa., are doing their utmost to up- 
hold the West Chester district record is 
attested by the excellent industrial and 
ordinary results to their credit. 





Buys Home Office Building 


SAN FRANCISCO, CAL., Aug. 20.—The 
Western States Life has purchased a 
fifteen-story home office building at the 
corner of Market and Sixth streets, in 
the heart of the uptown business dis- 
trict at San Francisco for a cash con- 
sideration of $650,000. The company will 
occupy two floors and use the roof for a 














huge electric advertising sign. 











1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 











_- 








“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 























Midland Mutual Life 


Insurance Company 


Columbus. Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 























Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 
$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made more than $9,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. 'T. GRANT, Secretary KANSAS CITY, MO. 
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Central States | 
Life Insurance Company 


St. Louis, Mo. 





$40,000,000.00 


Insurance in force ‘ ‘i 





JAMES A. McVOY 


Vice-President and General Manager 




















The Reinsurance Life Company 
of America 


Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive 
Life Reinsurance business. 


REINSURANCE ONLY 


Correspondence Solicited 


H. B. HAWLEY, President F. D. HARSH, Secretary 





LIFE AGENCY CHANGES 










































The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 


with the Determination to give that 













Generous Service which is making Life Insurance 


A Universal Necessity 





































Once an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 


Illinois Life 
Man 


COMPANY COMPANY 





WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





ss 
WANTS GOOD MEN 
AND 






R. H. Oldham 


R. H. Oldham has been appointed 
general agent of the Great Southern 
Life for Oklahoma with headquarters 
at Oklahoma City. He was formerly 
connected with the Oklahoma National 
Life before it merged with the Great 
Southern. 


H. Thomas Lewis 

H. Thomas Lewis, who has been the 
district superintendent of agents of the 
Sioux Falls agency of the Mutual Life 
under Manager J. K. Cressey, has been 
appointed branch manager for the city 
of Minneapolis, succeeding the late F. R. 
Smith. Mr. Lewis has been connected 
with the Sioux Falls agency of the Mu- 
tual Life for a number of years and 
has made a conspicuous record for pro- 
duction and development. 


Northington’s Territory Extended 


S. S. Northington, general agent for 
Virginia for the Connecticut Mutual 
Life, with headquarters at Richmond, 
has been given additional territory. It 
is announced that that section of Ten- 
nessee east of the western boundaries 
of Claiborne, Union, Knox and Blount 
counties has been placed under his juris- 
diction. The new territory will be as- 
signed to a district agent at Bristol yet 
to be selected. He will also have charge 
of territory in the southwest section of 
Virginia. The appointment is expected 
to be made about Sept. 1. Fred Kabler, 
district agent at Newport News, has 
been transferred to Lynchburg in a simi- 
lar capacity, while T. B. Cglesby suc- 
ceeds him. The following representa- 
tives of the Virginia agency have quali- 
fied for the agents’ convention to be held 
at New London Sept. 7-12: J. W. Chap- 
pell, John C. Goode, William B. Ander- 


son, Richmond; J. W. Simmons, Chase 
City; Fred Kabler, Lynchburg; Irving 
Whaley, Bristol; F. A. Deffenbaugh, 


Petersburg. 


W. G. Stadebaker 


TOPEKA, KAN., Aug. 19.—W. G. Stude- 
baker, for the past five years inspector 
and chief deputy state fire marshal, has 
resigned from this position to become 
state manager for the Minnesota Mutual 
Life Insurance company. Mr. Studebaker 
has had charge of the incendiary fire 
investigations for the department for 
several years and ran down most of those 
involved in the arson complaints in this 
state. He has been unusually successful 
in handling the investigations of sus- 
pected arson cases. 


D. F. Kelley & Co. 


The firm of D. F. Kelley & Co. is a new 
life insurance general agency at Charles- 
ten, Ill., that has a number of counties 
for the Penn Mutual Life. Mr. Kelley, 
the head of the firm, was formerly as- 
sistant cashier of a bank at Charleston 
and then enlisted in war service. Thomas 
L. Marshall, the junior member, is a 
lawyer and was a major in the army. 
He is the son of Judge John H. Marshall 
of the circuit court at Charleston. 


Life Agency Notes 


A. W. Ritter has been appointed mana- 
ger of the St. Paul City agency of the 
Minnesota Mutual. For the last ten 
years. he has been St. Paul representative 
of Brown & Bigelow. 


T. H. Nelson, representing the Bankers 
Life of Des Moines in central Iowa, has 
produced practically $200,000 of business 
since June 1 within the circle of a rural 
community not more than ten miles in 
diameter. 


W. A. McKinney of Decatur, Ill., was 
the paid for leader for the Bankers Life 
of Des Moines in July, with a total of 
$97,000. R. E. Boller of Troy, Ohio, was 
second with $95,000, and A. T. Kirk of 
Washington was third with $90,000. 

The Toledo agency of the Mutual Life 
of New York, of which Robert S. Donald- 
son is manager, has completed this year’s 
quota of paid for business of $2,044,900, 
which is $520,000 in excess of the great- 
est entire year’s business heretofore pro- 
duced by the Toledo agency and $655,000 
in excess of last year’s quota. 

Olmsted Bros. & Co., state agents for 
Ohio and Indiana, have twenty-two men 
who have qualified for and will attend 
the convention of the $100,000 and $200,- 
000 club of the National Life of Vermont, 
at Atlantic City on August 22 and 23. 
The issued business of Olmsted Bros. & 








Co. to August 1 was within $100,000 of 








WILL PAY THEM WELL 


the entire issued business of 1918, and 
reports within a day or two thereafter 
completed the balance. 








A Man 
Who 
Had 

$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his ¢grand-. 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 











a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education and physical 
necessities ASSURED. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











A Penn Mutual Premium, less 2a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members: 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 

















ACTUARIES 
[)o**! F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
FRANK J. HAIGHT 


CONSULTING 
ACTUAR > 


811-812-813 Hume-Mansur Bidg 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 
( hemical Building ST. LOUIS, MO 


T J. McCOMB 
@ 


COUNSELOR AT LAW 
aloes, Reserves, Surrender Values, etc., calew: 














CONSULTING ACTUARY 
‘ated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


NITCHIE 
ACTUARY 


1223 Assuciation Buildia 
19 S. LaSalle St., CHLC 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 


804-806 Security Building 
DES MOINES, IOWA 





J. H. 


Telephone 
Central 














OPTIMISTIC IN EAST 
ON LIFE PRODUCTION 


(CONTINUED FROM PAGE 1) 


riod of high wages and correspondingly 
high prices.” 


Will Continue With Prosperity 


That life insurance production will 
keep up as long as business prosperity 
continues, is the view taken by the pres- 
ident of another New England company. 

“The country seems to be prosperous 
as a whole in spite of the perplexing 
conditions with which we are con- 
fronted,” he said. “As long as this pros- 
perity continues, I think the life insur- 
ance business will be large,—probably 
increase beyond the present production. 
If business ceases to be good, I think 
there will be an abatement in the busi- 
ness. 

“As a whole, life insurance stands 
today higher than ever before and there 
is bound to be an enormous business 
done no matter what the condition of 
the times is. A cessation of good busi- 
ness is bound to cause a temporary 
check in our business. I do not think 
that wage earners are taking .out any 
more insurance than they did. We do 
not work among the industrial opera- 
tives very much. The masses are saving 
money in spite of the high cost of 
living. 

New Business in Large Amounts 


“Our new insurance is coming in large 
increases and large new applications. 
We are getting many surplus lines of 
large amounts,—say $10,000 to $50,000. 
Our average policy written the first six 
months of the year was nearly $4,000. 

“T am unable to tell whether business 
insurance has been much affected by 
the income tax. Our business comes in 
in such a way it is oftentimes difficult 
to tell for what purpose the insurance 
is to be used. When there is a group of 
large policies, we know the purpose to 
which it is devoted. My impression is 
that these restrictions have not affected 
business insurance much. As you know, 
the life insurance business never was as 
good. We expect to write nearly double 
the business we did last year.” 


“Have Struck New Gait” 


The vice-président of one of the big 
Massachusetts companies takes. this 
view: 

“It is my opinion that there will be 
no considerable abatement in life insur- 
ance production for some time to come. 
I believe we have struck a new gait, 
but do not think that next year’s busi- 
ness will show an increase proportionate 
to what this shows over the preceding 
year. My opinion is that we will equal 
and probably exceed for 1920 this year’s 
record, but it will not be on the basis 
of the increase of this year’s production 
over last. As a matter of fact, com- 
panies could not stand this pace were it 
to continue unabated. 


Coming From All Lines 


“A casual examination of our business 
shows that it is coming from all lines of 
acceptable risks—the manufacturer, 
banker, business man, skilled mechanic, 
farmer, etc. Both the farmer and the 
skilled mechanic are, in my judgment, 
insuring in greater numbers, and all 
elasses are insuring efor much larger 
amounts than formerly. The average- 
sized policy will show an increase this 
year over what it has been for previous 
years. 

Tax Restrictions Have Effect 


“The restrictions on business insur- 
ance have surely had their effect. It is 
not as attractive as it would be were 
the tax requirements less severe. In- 
come and inheritance taxes, both federal 
and state, influence a lot of business, 
particularly from well-to-do people who 
wish to leave insurance funds to take 
care of these requirements. This is a 
new field to the insurance solicitor and 
will become more and more of a factor 
as the public begins to appreciate what 


insurance can and will do in this di- 
rection.” 
Greater Protection Needed 


One of the vice-presidents of a New 
York company says: 

“In my judgment the present produc- 
tion in life insurance will continue for 
some time, if not permanently. The 
dollar has decreased in purchasing power 
to an extent that demands more insur- 
ance for the protection of the family. In 
other words, it takes more life insurance 
te do the same work by way of protec- 











HE Farmers National Life In- 
surance Company of America 
has openings for general and local 
agents in Iowa, Illinois and 


Indiana. 


Address the company, 


Farmers National Life Building, 
Chicago, Illinois. 

















Select work, with 


The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


big returns to high class representatives. For terms 
ani territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 























The “Giant of the West’* 


= = 














DALLAS, TEXAS 


HARRY L. SEAY, President 


Southland Life Insurance Co. 


The Progressive Company of the South 
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We write all forms of up to date life and accident policies, issuing more than twenty 


different policies in each department. 


We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 


will get behind a producing General Agent. 


The Gem City Life Insurance Co. 


s 


I. A. MORRISSETT, 


If you believe you are the right man, write. 


Dayton, Ohio 
Vice-Pres. and Gen’! Mgr. 








MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE 


(Commenced Business 1872) 


BUFFALO, NEW YORE 


SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE. BUFFALO. N. Y. 














EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. 


Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 
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The Company that 


Leads Them All in Kansas 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 have unanimously 
rendered their verdict in favor of this Great Middle West Institution as a Leader 
in its Home State, as shown by the sworn statements filed with the Superinten- 


dent of Insurance at Topeka by all Life Insurance Companies operating in Kansas. 


COMMENCED BUSINESS MAY 1, 1911 


The Farmers & Bankers Life 


Insurance Company 


Wichita, - ~ - Kansas 














A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies. Issuzd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918. 


145,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 : 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 











“SAFE AS A GOVERNMENT BOND” 


The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT =° MONTHLY INCOME INSURANCE. 
s]tcteecal LATEST POLICIES AND AGENCY CONTRACT SiC G2 \He 








Openings OHIO, IND., KY.. MICH. and W.VA Write Columbus 
| Ons Guccess 15 OUR We have a contract for you under which your 
VICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 _‘V. D, CLIFF, President 


DETROIT 
MICHIGAN 








Are You Permanently Established? ' 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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tion, possibly nearly twice as much as in 
pre-war days. The alternative here is to 
give only one-half the protection that 
was given before to the beneficiary or to 
double the insurance. 

“IT think another huge factor in the 
situation is the government grant of 
insurance to the extent of the sum of 
$10,000 on the soldiers and sailors. This 
set to working propaganda which in a 
way has fixed $10,000 as a normal amount 
of insurance for a young man to have. 
The effect of this of course carried far 
beyond the young man in the war to his 
relatives and others in contact with him 
and carried with it an appreciation ot 
the need of insurance in adequate 
amounts. 


Wage Earner Inadequately Covered 


“The epidemic which has cost insur- 
ance so dearly has illustrated not only for 
the present, but possibly for the next 
generation the great uncertainties of life 
and thus again emphasized the need of 
life insurance and in large amounts than 
had heretofore obtained. All people are 
taking out insurance in greater amounts 
than they did before. Outside of group 
insurance, which I think in itself ha: 
done heroic service to bring the need of 
life insurance to the public at large and 
to employees in general, the wage earner 
has not been covered adequately, and I 
question whether he is today. 


Agents Growing in Stature 


“The new insurance is coming both 
from new people applying for insurance 
in larger average amounts and possibly 
in greater numbers, and also from people 
now carrying their insurance having it 
increased. The life insurance agents of 
the country have grown enormously in 
stature and ability to serve. Their rela- 
tion to their clients is now on a better 
basis than ever before in the direction 
of an understanding service from the 
agent and an appreciation from _ the 
client. This leaves the agent where his 
suggestions for increased insurance, due 
to the depreciation of the dollar, or to 
the new inheritance tax laws, or to the 
complexities of business or credits which 
calls for business insurance, receive fa- 
vorable attention from the client. Thus 
does the client once served faithfully 
and well become the best form of pros- 
pect for an increased and increasing 
insurance. An immense amount of the 
increased business has come from the 
old client. The restrictions on business 
insurance with reference to the inher- 
itance tax have unquestionably curtailed 
the production of business insurance. 
None the less, there is no substitute for 
business insurance and where it is needed 
it must be sold in large enough amount 
to take care of the taxing obligations 
and leave a residue adequate to the pur- 
poses of the insurance. 


Public Is Still Undersold 


“The public is simply coming into ever- 
increasing appreciation of life insurance. 
The public continues to be undersold on 
life insurance. The prospects therefore, 
in my judgment, all point to a continu- 
ance of the present demand for insurance, 
and if the companies are alive to the 
fullness of their opportunities and find 
capacity for assimilating and paying for 
© much new business there is every pros- 
pect that the present rate of insurance 
writing will be maintained.” 


Will Have Lasting Effect 


Another eastern official says: 

“It is my belief that such heavy pro- 
duction will continue indefinitely be- 
cause in the first place the great im- 
petus given the business through a 100 
percent increase in new insurance writ- 
ten cannot help but have a lasting effect 
as it must of necessity mean a greater 
appreciation of the benefits derived 
therefrom, which, in my opinion, extends 
throughout the length and breadth of 
the country. 

“It is, of course, the universally ac- 
cepted belief that several factors entered 
into the present condition in our busi- 
ness, namely, the advertising given to 
life insurance as an institution through 
the War Risk Bureau not alone in urg- 
ing those in the service to take out life 
insurance, but in fixing the value of a 
human life at $10,000. The advertising 
value of such action must be consider- 
able, as it is bound to make many of 
those who believe their families to be 
provided for by means of $1,000, $2,000 
or $5,000 policies to consider whether 
after all such protection was not en- 
tirely inadequate. 


Effect of Influenza Epidemic 


“Another reason, as you know, was 
the recent influenza epidemic with ‘its 











consequent disastrous loss of life, esti- 




















Did 
You 


~ Lose 


any cases last year? Do 
you know why you lost 
them? Was there some- 
thing you can’t put your 
finger on that seemed to 
hold back the applica- 


tion? If So 


Are you sure it wasn't 
your fault? Is your 
knowledge of Life In- 
surance such as should 
inspire confidence? Do 
you realize that your 
knowledge of Life In- 
surance affects the pros 
pect’s confidence in you? 


Easy Lessons 
In 


Life Insurance 
By J. A. Jackson 


will tell you all that you 
need to know. It is a 
simple, concise treatment, 
from an agent's stand- 
point, of the fundamen- 
tals of your business. 
You should have a copy. 


Price $1.00 


Quantity Prices: 
12 copies - 95c each 
25 * =~ =-92%c * 
50 “ --=-90c 66 
100 ‘* - = 85c ” 
200 ‘‘ or more 80c ‘“ 


THE NATIONAL 
UNDERWRITER 


1362 Insurance Exchange 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 

s ing Industrial 
| policies to 

; Ordinary. 

| Splendid op- 

| portunities for 












President 
Home Office Building CHICAGO 
Chicago 
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GOne-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 
Gardianjite 


IN WISCONSIN ONLY 


C. L. MILLER 


Director of Sales 
MADISON, WIS. 
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mated in some quarters as high as one- 
half million for the United States alone, 
as well as the many impairments re- 
sulting from an attack of influenza 
where the patient did not succumb to the 
disease. 

“The great prosperity through which 
the country is now passing is, of course, 
a further reason why the demand for 
life insurance is so great as there is a 
far greater amount of money in circula- 
tion today than ever before, the per 
capita of such circulation having doubled 
in a comparatively short time. 

“The decreasing purchasing power of 
the dollar is undoubtedly responsible for 
a readjustment of life insurance hold- 
ings to meet this condition and it is a 
question in my mind whether decreasing 
commodity prices will have any appreci- 
able effect on a mind that has been re- 
educated and has come to a fuller reali- 
zation of the great mission which life 
insurance protection performs. 

Wage Earners Buying More 

“There is very little doubt in my mind 
that the wage earners are included in 
the class that is buying a greater amount 
of life insurance than ever before, espe- 
cially since wages have increased so 
greatly during the past few years and 
it appears to me that while a great 
many old policyholders are increasing 
their -insurance lines, new fields have 
been opened constantly for the life in- 
surance salesman, resulting, of course, 
in a considerable extension of the mantle 
of protection to homes and business con- 
cerns that had never before Known such 
protection. 

“As regards the effect which the pro- 
visions of the income tax has had on 
business insurance, I would say that 
while such restrictions have undoubtedly 
militated to some extent against the 
writing of business of that class since 
premiums paid on business insurance 
are not deductible the need for that form 
of protection is so well established that 
the field continues a very fertile one. 

“A further factor is the growing ten- 
dency to provide for inheritance taxes 
by taking out life insurance, the pro- 
ceeds of which, up to $40,000, collected 
by a beneficiary, is tax exempt, to cover 
the taxes on estates.” 




















NEWS OF COMPANIES 








19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising, This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our } 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








THVHINH AMAT 





UMNO 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions‘for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver policies, and are energetic in their 
methods. positions are ready for such 
men. 


Union Mutual Life Insurance 


Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 
Supt. of 
7 W. Madison St. Chicago, Ill. 
é 














Philadelphia Life—Jackson Maloney, 
manager of agencies, states that the total 
amount of insurance in force on July 31 
was $43,405,187, a gain for the year of 
$3,537,661. The July productions were: 
Applied for, $2,053,401; paid for, $1,145,- 
524. 


* * * 

Jefferson Standard Life, Greensboro, 
N. C.—Its new business written the first 
six months, 1919, was $20,766,723. Its 
new business for the first six months of 
1918 was $7,243,171. Its increase in in- 
surance in force first six months, 1919, 
was $16,851,744. 


* * * 

Reliance Life—The types made The 
National Underwriter say that the Re- 
liance has business in force of $15,582,- 
352. Just $100,000,000 was clipped off 
of the Reliance figures. Its business in 
force July 1 was $115,582,352. It will write 
about $40,000,000 this year. Last year 
was the best year that the Reliance had 
up to that time, its production being 
$27,000,000. Even going at top notch 
speed last year its momentum is greatly 
increased this year. 

* x 

Cedar Rapids Life—The company re- 
ports on its business for the first six 
months of 1919 in comparison with the 
same period of 1918, as follows: New 
business written first six months, 1919, 
$1,394,000. New business written first 
six months, 1918, $759,744. Increase in 
insurance in force first six months, 1919, 
$1,050,000. Increase in insurance in force 
first six months, 1918, $339,000. 

Cc. B. Svoboda, secretary, reports that 
the company is just making application 
for admission to South Dakota and Ne- 
braska and will eventually enter Min- 
nesota. 





Massachusetts Doctor Arrested 


PITTSFIELD, MASS., Aug. 19—Dr. 
Charles Langlois of this city has been 
arrested, charged with violation of a 
state insurance law in passing a candi- 
date for a life insurance policy without 
having examined him. The case was 
continued to Sept. 16, as was also the 
case of George Haskell, agent for a life 
company, who is charged with insuring 
Fred Taggert, of Pittsfield, contrary to 
Tagegert’s wishes and without his knowl- 
edge. 








“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
































General and Local Agents 


Contracts With Very Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 
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Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 

















Can use a few high-grade stock salesmen who can 
furnish references. 


‘ADDRESS OR CALL; 


GARY NATIONAL ASSOCIATES COMPANY 

















Gary Theatre Building GARY, INDIANA 
a fl 
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A:FARM: MORTGAGE 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? . 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
’  -vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—Whenr the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer ? 


PEORIA LIFEConPany 


PEORIA ILLINOIS 





